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Above is a miniature model of a town for 4,000 to 5,000 people now rising on the slope overlooking the Persian 

Gulf which will be the headquarters of the Kuwait Oil Co., a joint new venture of the Gulf Oil Corp. and the Anglo- 

Iranian Oil Co. The waters of the gulf five miles to the left will be easily seen from all points in this new town. 
Prior to starting work on this town-to-be there was only desert waste here 


Middle East oil development in Kuwait will accomplish two 
long-range objectives—improve living standards in the Middle 
East and Europe, and help speed the rehabilitation and re- 
building of war-torn European countries. Kuwait Oil Co. 
(jointly owned by Gulf Oil Corp. and Anglo-lranian Oil Co.) 
rapidly is developing the Kuwait section of the Middle East 
between Iraq and Saudi Arabia on the Persian Gulf. 

Warren C. Platt, editor and publisher of National Petro- 
leum News, tells how Kuwait Oil is developing a major petro- 
leum and refining center, and along with it is building model 
cities for its workers. 

Kuwait's construction program includes modern hospitals, 
schools, recreational facilities, houses and shopping centers. 
When completed, it is estimated that in about three years out- 
put of this petroleum center will be 3 to 4 million b/d, providing 
an economical source of energy for much of Europe. p. 19. 


Details on Ohio ‘Gas’ Price Wars 


Details of price wars in three Ohio 
cities are discussed by Edmund P. 
Learned in a continuation of his article 
on a study of Standard Oil Co. (Ohio) 
gasoline pricing. Dr. Learned, busi- 
ness consultant and professor in busi- 
ness administration at Harvard, made 
the study for the company but re- 
ceived permission to publish the facts. 
Third in series of four installments of 
the article begins on p. 30. 


NPN Equipment News Section 


News of new products, improve- 
ments on current products, reports on 
trade literature and items concerning 
equipment suppliers are contained in 
the equipment Section on p. 37. 











MODEL 748-10 


Low Computer with 
13 ft. hose. 


It's only 61” high yet 
reaches out 13 feet to 
serve motorists. It’s 
large (242 square inch) 
brilliant dial assures 
easy reading. Its mod- 
ern styling and baked- 
in color create a point 
of attraction on the is- 
land. Swing open either 
door, note the easy 
accessibility, the sturdy 
construction, the unit 
design, the generous 
room at the bottom for 
connecting at the 
island. 

For a complete detailed 
description of this 
latest of Erie Pumps, 
write for Form 1191. 


































































ERIE METER SYSTEMS, INC: 
Wain Office and Plant: Ene, Pa. 














Other Erie Pumps 


Model 748 - Low Com- 
puter with 10 ft. hose. 


Model 771 - Tall Com- 
puter with 1] ft. hose. 


Model 999 - Low Non- 
Computer with 10 ft. 


hose. 


Model 991 - Tall Non- 
Computer with 11] ft. 


hose. 
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ROAD RATING 


Boosting “lead response” with balanced gasoline* 


THYL research has shown that the 
hydrocarbon distribution over the 
boiling range of a gasoline has a big in- 
fluence upon its road performance. . . 
the final criterion of any motor gasoline. 
The charted study showing the gain 
in antiknock quality from the addition 
of 3 milliliters of tetraethyllead to base 
gasolines of three representative types— 
an insensitive, a very sensitive, and a 
balanced gasoline —tells a clear-cut story 
of balanced gasoline superiority. The 
vertical scale of the chart is proportional 
to the relative permissible compression 
ratio, with 100°, corresponding to that 
allowable with a blend of standard refer- 
ence fuels of 80 octane number. 
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Each of the three base fuels has a Mo- 
tor method rating of approximately 80. 
When tetraethyllead is added to the in- 
sensitive gasoline, its antiknock quality 
is improved 8 ©,,. The very sensitive gaso- 
line shows only half that improvement, 
whereas the balanced gasoline gives an 
improvement somewhat greater than that 
obtained with the insensitive gasoline. 

Rated on the road, the insensitive gas- 
oline yields a somewhat greater im- 
provement than it did by the Motor 
method. In the very sensitive gasoline, 
the improvement is virtually the same 
as the improvement in the insensitive 
gasoline. 

When the balanced gasoline is rated 
in cars on the road the benefits are spec- 
tacular. For now the improvement in 
antiknock quality resulting from tetra- 
ethyllead is more than double that ob- 
tained in the very sensitive gasoline. 
Furthermore, with tetraethyllead the 
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balanced gasoline shows a much greater 
increase in road rating over Motor 
method rating than does the very sensi- 
tive gasoline. A comparison of the Mo- 
tor method ratings of the unleaded base 
fuels with the road ratings of the leaded 
base fuels indicates that the balanced 
gasoline has a 93 °;, greater improvement 
overall than the very sensitive gasoline. 

The Ethyl Laboratories study the 
principles of “‘balancing’’ gasoline for 
optimum tetraethyllead effectiveness on 
the road as a service to refiners in their 
efforts to obtain the highest measure of 
performance from every drop of ““Ethy!”’ 
antiknock compound. 


*A balanced gasoline has a distribution 
of hydrocarbon types with respect to boil- 
ing range so controlled that it will give 
optimum road antiknock quality and im 
provement from the addition of tetraethyl- 
lead at all engine speeds. 
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Vail Pittman 


* One of a series of ad- 
vertisements based on 
industrial opportunities 
in the states served by 
Union Pacific Railroad, 


Unite with Union Pacific in selecting sites and seeking new markets in California, Colorado, Idaho, 
Kansas, Montana, Nebraska, Nevada, Oregon, Utah, Washington, Wyoming. 


* Address Industrial Department, Union Pacific Railroad 
Omaha 2, Nebraska 
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COMING MEETINGS 


NOVEMBER 


American Society of Mechanical Engineers, 
meeting, Hotels New Yorker and Pennsyl- 
vania, New York City, Nov. 28-Dec. 3 


DECEMBER 


Asphalt Institute, annual meeting, Engineers’ 
Club, New York, N. Y., Dec 

American Assn. of Petroleum Geologists, re- 
gional meeting, Houston, Texas, Dec. 2-3 

Oil Dealers’ Assn. of Arkansas, meeting, Hotel 
Marion, Little Rock, Ark., Dec. 7 

Wisconsin L.P-Gas Assn., meeting, Wisconsin 
Rapids, Wis., Dec. 7 

Nebraska Petroleum Marketers Assn., meet- 
ing, Hotel Paxton, Omaha, Neb., Dec. 7-8. 

Arkansas Independent Oil Marketers Assn., 
convention, Lafayette Hotel Little Rock, 
Ark Dec. 8. 

Interstate Oil Compact Commission, annual 
meeting, Allis Hotel, Wichita, Kans., Dec 
9-11 


JANUARY, 1949 


Society of Automotive Engineers, annual meet- 
ing and engineering display 300k-Cadillac 
Hotel, Detroit, Mich Jan 10-14. 

North Carolina Oil Jobbers Assn., meeting 
Hotel Carolina, Raleigh, N. C Jan. 12 
Kansas Oil Men’s Assn., meeting, Hotel Las 

sen, Wichita, Kan., Jan. 17-18 

Georgia Independent Oilmen’s Assn., meeting 
Hotel Dempsey, Macon, Ga Jan. 20 

International Heating and Ventilating Exposi- 
tion, International Amphitheatre, Chicago 
Ill., Jan. 24-28. 

Northwest Petroleum Assn., meeting, Nicollet 
Hotel, Minneapolis, Minn., Jan. 26-27 


FEBRUARY 


Kentucky Petroleum Marketers Assn., meeting 
Brown Hotel, Louisville, Ky., Feb. 8-9 
Illinois Petroleum Marketers Assn., meeting, 
Hotel Pere Marquette, Peoria, Ill., Feb. 15- 

17. 

lowa Independent Oil Jobbers Assn., meeting, 
Hotel Fort Des Moines, Des Moines, lowa, 
Feb. 22-24 

American Society for Testing Materials, meet- 
ing, Hotel Edgewater Beach, Chicago, IIL, 
Feb. 28-March 4 


MARCH 


Wisconsin Petroleum Assn., meeting, Hotel 
Schroeder, Milwaukee, Wis., March 1-2 
American Society of Training Directors, meet- 
ing, Hotel Carter, Cleveland, O., March 3-5 
Missouri Petroleum Assn., annual convention 
and trade exhibit, Hotel President, Kansas 

City, Mo., March 9-10 

American Petroleum Institute, Division of Pro- 
duction; Southwestern District meeting, Gal- 
vez Hotel, Galveston, Texas, March 9-11 
Mid-Continent District meeting, Mayo Hotel, 
Tulsa, Okla., March 23-25 

National Oil Jobbers Council, meeting, Hotel 
Pines, Pine Bluff, Ark., March 21-22 

Western Petroleum Kefiners Assn., meeting, 
Plaza Hotel San Antonio, Texas, March 
28-30 

Society of Automotive Engineers, Transporta- 
tion meeting, Statler Hotel, Cleveland, O 
March 28-30 

Ohio Petroleum Marketers Assn., meeting 
Deshler-Wallick Hotel, Columbus, O., March 


29-31. 
APRIL 


Michigan Petroleum Assn., meeting, Detroit 
Leland Hotel, Detroit, Mich. April 5-6. 
American Society of Lubrication Engineers, 
meeting, Hotel Pennsylvania, New York 

City, April 11-13. 
National Petroleum Assn., meeting, Hotel 
Cleveland, Cleveland, O., April 13-15. 
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AN IMPORTANT MESSAGE 
TO ALL TANK CAR SHIPPERS 
PLANNING EXPANSION 






The demand for tank cars is so great to- 





new plants to anticipate shipping re- 


day that many shippers are not able to quirements as many months in advance 









meet their present transportation re- as possible. To avoid anv unnecessary 


quirements. General American is doing delay in future shipping of bulk liquids, 


everything possible to relieve this situ- we suggest that your traffic department 


« © , " on a to « , gee : oe ° ‘ ° ° 

ation by producing as many cars as our check with General American on possi- 

supply of materials will permit. eer . 
pp’ . i ble car availabilities well ahead of your 






However, we urge those of our cus- actual needs. Consult your nearest 






tomers who are acquiring or planning General American district office. 
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GENERAL AMERICAN TRANSPORTATION CORPORATION 


135 South LaSalle Street - Chicago 


DISTRICT OFFICES e Buffalo e Cleveland e Dallas e Houston e Los Angeles e New Orleans e New York e Pittsburgh e St. Louis 


San Francisco e Seattle e Tulsa e Washington 
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SHOWROOM TO JUNK HEAP—A new type of automo- 
bile insurance to be sold by service stations, garages and 
other “car doctoring”’ businesses has been predicted for 
the not-too-distant future. Automotive industry men, in 
New York City for a special truck and equipment show 
sponsored by the makers of Dodge trucks, say that a car 
health insurance to be sold on a flat yearly rate, to be 
fixed by insurance-type actuarial computations, is in the 
wind. Payment of the insurance premium would pro- 
vide the car owner with free service work when nec- 
essary, plus periodic “physical examination” of lights, 
brakes, and other potential trouble spots. This insurance 
would be especially helpful in states that have motor 
vehicle inspection laws. 


& 
SATISFIED FOR ONCE—Reports from Capitol Hill have 
it that the Senate Small Business (Wherry) Committee, 
which once indignantly demanded that President Tru- 
man suspend the Connally Hot Oil Act as a means of get- 
ting more crude production, is now satisfied with the 
way the act is being administered. It is said the com- 
mittee believes allowable well quotas have been upped by 
the states in recent months and, as a result, the group 


has no present plans for blasting the act in its final 
report to Congress 


PATMAN EYES PLUM—The House Small Business 
Committee may come to the end of road soon if Rep. 
Wright Patman, the ranking Democratic member, can pull 
off a reported coup. The Texas congressman has his sights 
on the chairmanship of the joint congressional Economic 
Committee, a plum that usually falls to the ranking sena- 
tor. To succeed, Patman not only would have to overturn 
tradition but out-duel Sen. O’Mahoney (D., Wyo.), the top 
Democratic senator on the joint group and a man who 
has never been known to flee from an important com- 
mittee chairmanship. As for the House Small Business 
Committee, without Patman it would have no strong 
advocate to plead for its continuation. Of course, if Pat- 
man doesn’t take over the joint committee, he plans to 
go ahead with big plans for monopoly investigations by 
the small business group. 


JET JOB—What may be the jet fuel of the near future 
now is undergoing performance tests by the Air Force 
at Wright Field, Dayton, Ohio. Designated JP-3, its 
specification calls for a broader “cut” on the barrel of 
crude than does the present JP-1 specification, and thus 
is calculated to increase availability of product. The test 
batch of the new fuel was made by Esso. 


& 

IDEA DEPARTMENT—To kill rumors and brace em- 
ploye confidence, one large eastern company conducts a 
bi-monthly quiz game among its employes at lunch time. 
Highest scorer on questionnaire based on company per- 
sonalities, history, properties and products is given free 
lunches for a week. Response and effect has been gratify- 
ing. 
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THIRD PARTY—Retail Gasoline Dealers Assn. of Michi- 
gan, Inc., reportedly plans to file request in Seventh 
Circuit Court of Appeals, Chicago, to intervene as friend 
of court in so-called Detroit case (dealer price distrimi-- 
nation), and present oral argument in support of the Fed- 
eral Trade Commission’s cease-and-desist order against 
Standard Oil Co. (Indiana). Michigan association’s at- 
torney, Cyrus B. Austin, New York, formerly with FTC, 
presented similar oral argument to commission before it 
issued its modified order on Aug. 9, 1946. Arguments at 
Chicago probably will be heard in January. 


A KNOTTY PROBLEM— Almost certain to figure in talks 
scheduled for London soon after Dec. 1 is the question 
of how far the U. S. can safely go in financing, under 
the Marshall Plan, the development of British-controlled 
oil production without impairing the competitive posi- 
tion in Europe of American companies operating in such 
areas as the Middle East. Representatives of this. coun- 
try, who will participate, won’t even admit to the sub- 
ject being on the agenda. Washington, however, is keenly 
aware of the potentially difficult position in which Ameri- 
can oil firms would find themselves if, in its anxiety to 
get Europe back on her own feet, the U. S. pursued a too- 
liberal policy of dollar aid.. So, it is reasonable to look 
for a thorough exploration of the entire matter to be un- 
dertaken at London with the twin objective of both ad- 
vancing Europe’s recovery and yet not hurting American 
business too badly. The results will largely determine the 
extent to which the U. S., through ECA, eventually goes 
along with a British program contemplating expenditure 
of hundreds of millions for new production, refining and 
distribution facilities. 


a 

MORE LINE PIPE ON THE WAY?—Henry Kaiser is 
going into the line pipe field. He has placed an order for, 
and work has been started on a 16-inch pipe machine and 
welder. Unit will turn out from 15 to 60 ft. per minute 
of welded pipe. Output of 16-inch pipe is 20 ft. per minute 
or 915 miles per year; for 14-inch pipe rate is 40 ft. per 
minute and on 12%-inch pipe 60 ft. per minute or 2,880 
miles per year. Manufacturer of unit says this type of 
mill and welder is faster than type currently in use in 
large pipe mills. This is third pipe unit of this type be- 
ing made by this manufacturer, one for Canadian use, 
one for export to South America and the third for Kaiser’s 
West Coast steel mill. It is said Kaiser mill will be used 
mainly for producing oil line pipe. 


POT TO COOK IN—Recent oil discoveries in California’s 
Cuyama and Salinas Valley are raising a national pre- 
paredness question: Will California refinery capacity be 
sufficient to take care of any appreciable step-up in pro- 
duction from the Elk Hills Naval petroleum reserve? 
Several months ago capacity appeared about on the 
border line. Now the office of Naval Petroleum Reserves 
is considering a study of the question on which it may 
call in transportation and refinery men to help. 
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7 HERE'S A PAYDAY every day in uniforms made 
of Reeves Army Twill. This high quality 
fabric means real economy through extra days 
of wear at work... through repeated washings 
at home or at the laundry. 

Reeves Army Twill has a high tensile strength 
and comes in a wide range of vat-dyed colors 
fast to sun, water and perspiration. And being 
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New Uniform Designs by Helen Cookman—Pat. App. for. 


Sanforized, residual shrinkage is less than 1%. 
It tailors beautifully for extra comfort and 
added good looks—two important assets for 
employee morale and customer good will. 

Remember — over 100 million yards of this 
same fabric helped equip America’s fighting 
men — exceeded Government specifications un- 
der the toughest conditions. 


THE REEVES FABRIC GROUP INCLUDES: Reeves Army 
Twill - Reeveking Gabardine + Glengarrie Poplin 
Marine Herringbone + ByrdCloth + Warrior Twill 
Mountain Cloth + Pima King Broadcloth » Chesnee 
Gabardine: Reevecord - Parklyn Pique: Reeveweave 


REEVES BROTHERS, INC. 54 wortn street, NEW YORK 13, N.Y. 


REPRESENTATIVES IN: Akron * Atlanta + Boston + Chicago * Dallas + Los Angeles * Philadelphia + Portland, Oregon * St. Louis * Montreal + Toronto 


“FROM COTTON TO CUTTER” MADE OF FINE COTTONS 
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Trade Policies 
(Capehart) Com- 
mittee can  be- 
lieve the testimony of scores of busi- 
ness men and others, re-arrangement 
of our industrial facilities over most 
of the landscape, with a lot of people 
getting hurt, is inevitable if a manu- 
facturer is not to absorb freight on 
his finished product to meet other 
manufacturers’ prices. 

Walter B. Wooden, associate general 
counsel of the Federal Trade Commis- 
sion, says the way the law now stands 
against freight absorption as prac- 
ticed as basing point pricing, the man- 


Mr. Bjorkback 


INTERPRETING THE OIL NEWS 





“§ = WASHINGTON—By Raymond E. Bjorkback 


Severe Industry Upheaval Likely 


With Base Point Pricing Demise 


ufacturer had better price his goods 
FOB the mill. Maybe he'll be all right 
if he sells FOB warehouses out in the 
markets—-just maybe. 

“Hmm,” observes Sen. Capehart 
(R., Ind.) “‘the big manufacturer prob- 
ably can stand the shock, but it looks 
bad for the little fellow.” 

Mr. Wooden, though, won't even 
entertain the possibility that the 
antitrust laws might be clarified 
without weakening them. He says he’s 
stuck some big fellows for conspiracy 
and price discrimination who used bas- 
ing point pricing. If it looks like 
almost anyone who just customarily 
matches the other man’s prices has 


his neck on the FTC’s chopping block, 
Mr. Wooden needs it that way in 
order to reach the guy who is con- 
spiring to injure competition. 


“Sure, some people are going to be 
hurt,” concedes Mr. Wooden. ‘“Peo- 
ple who have been subsidized by bas- 
ing point pricing will find themselves 
not favorably located. But in the 
long run it will help more people than 
it will harm. BPecause then we'll be 
back to competitive conditions.” 


Testimony has shown that if the 
beet sugar refiner adopts the safe 
course, the sugar beet grower will 
find there is no demand for his beets 
because the cane sugar refiners will 
have the market all to themselves. 
What happens to the sugar beet grow- 
er, whose activity fosters cattle rais- 
ing, among other endeavors, in his 
part of the country, and who gets 
government support for his crop? 
He can raise something else, replies 
ir, Wooden. 

As an attorney, Mr. Wooden seers 


(Continued on page 9) 





MIDWEST—By Leonard Castle 


Fuel Oil Margin Changes 
Give Jobbers a Real Lift 


Midwest job- 
bers are cheered 
Mr. Castle COMSLRATETY by 

developments’ of 
the last 10 days which indicate that 
most suppliers at last are acceding to 
persistent and long time pleas and 
demands for higher jobber margins. 

A survey shows that about 10 com- 
panies have granted increased mar- 
gins within the last few weeks, partic- 
ularly on fuel oil. Jobbers are espec- 
ially pleased at the higher fuel oil 
margins, for one of their principal 
complaints has been that at best 
they’ve only been breaking even on 
fuel oil and in many cases actually 
losing money because of handling ex- 
pense. 

Although the jobbers feel that the 
recent increases indicate a “‘trend” in 
the right direction, some jobber 
spokesmen pointed out that they still 
fall short of the 25% increase sought 
by the National Oil Jobbers Council 
in the report of its Economics Com- 
mittee adopted on Nov. 8. 

Until the 25% increase is achieved, 
they contend, margins are not suf- 
ficient and the nation’s jobbers will 
not be satisfied. 

* 7 * 

Midwest LP-gas men are hailing an 
article entitled “Another Use For 
LPG—It Runs the Farm Tractor,” 
which appeared in the Nov. 1 issue 
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of the influential Western Farm Life, 
published in Denver. The story, writ- 
ten by Phil Patterson, explains to the 
farmer in detail the benefits to be 
derived by converting his tractors to 
LP-gas. 

It also suggests that “this new in- 
dustrial tool’ can be _ utilized for 
many other production operations 
which add to the farm income—heat- 
ing for brooders, warming feeds and 
mashes, chilling milk, running irriga- 
tion pumps, supplying heat for pas- 
teurization and sterilization of milk, 
heating smudge pots in orchards to 
combat killing frosts, and for gas 
torches and forges. 

In discussing the cost of LP-gas, 
the article estimates that an expendi- 
ture of $250 to $400 would be neces- 
sary to convert the average farm 
tractor from gasoline to LP-gas and 
says that on the average farm it 
probably would take a year to pay 
for the installation. The short time 
saving is in fuel cost, but savings in 
maintenance and engine repair over a 
period of time more than offset in- 
stallation costs. 

Mr. Patterson points out that LP- 
gas has a good safety record and the 
industry has a definite safety code as 
published in Pamphlet No. 58 by the 
National Board of Fire Underwriters. 
Rural people, he says, should have an 
approved LP-gas dealer make all in- 


stallations, whether on a tractor, the 
hen house brooder or a home ap- 
pliance, and insist on approved LP- 
gas appliances bearing the stamp of 
approval of underwriters laboratory. 


* * * 


J. Parks Gwaltney of Durham, 
N.C., says he now has irrefutable 
proof that the National Oil Jobbers 
Council, of which he is chairman, is 
not only a nationally renowned or- 
ganization, but internationally fam- 
ous as well. 

During the recent meeting of the 
national council in Chicago, Mr. 
Gwaltney proudly displayed a letter 
from the M.M. Corp. of Delhi, India, 
importers and distributors of. petro- 
leum products. The letter was ad- 
dressed merely to “Messrs. National 
Oil Jobbers Council, Durham, U.S.A.” 

no individual, company or state be- 
ing mentioned. Yet Mr. Gwaltney re- 
ceived the letter at his office in Dur- 
ham four days after it was sent air- 
mail from India. 

“If there were any doubting 
Thomases, I guess this'll show them 
how famous the national council is,” 
Mr. Gwaltney observed with a grin. 

The Delhi company asked if the 
national council could supply it with 
these amounts of petroleum products: 
10,000 bbls. petrol, 20,000 bbls. high 
speed Diesel oil, 1,000 bbls. spindle 
oil, 1,000 bbls. paraffine motor oil, 
20,000 bbls. crude oil, 20,000 bbls. 
kerosine oil, 1,000 bbls. white oil and 
1,000 bbls. 2000 red oil. 

Mr. Gwaltney replied reluctantly to 
the Delhi company that members of 
the national council were not export- 
ers of petroleum products and there- 
fore could not fill the order. He said: 

“It was a nice chunk of business, 
though, and I hated to pass it up.” 
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complete piping materials service 
.-. on one order to CRANE 


That’s all it takes. One order covers every power, process or general 
utility piping requirement . .. for bulk plant, service station, land or 
water terminals. There’s no need to shop around. If it’s piping, it’s 
in the complete Crane line. Your local Crane Branch or Wholesaler 
can supply whatever the job calls for—in brass, iron, steel or cor- 
rosion-resistant alloy materials. 








It’s wise to standardize on Crane—a Single Source of Supply that 
simplifies every piping procedure, from specifying and ordering, to 
erection and maintenance work. One Responsibility for all valves, 
fittings, accessories, fabricated piping and pipe guards against de- 
lays on the job... helps you get the best installation. Outstanding 
Quality in every item from Crane assures outstanding performance 
from every part of your piping systems. 

CRANE CO., General Offices: 836 S. Michigan Ave., Chicago 5, II. 
Branches and Wholesalers Serving All Industrial Areas 





INCOMING STOCK PUMP ROOM in a 
bulk station, equipped with Crane pip- 
ing materials, 





BELOW DECK cargo transfer control station 
with valves, fittings and pipe from the com- 
plete Crane line. Manifold valves of all 
types are made by Crane. 






PUMPING SYSTEM at fuel oil loading rack, 
featuring Crane Clamp Gate valves. Clamp 
construction permits quick dismantling for 
inspection, cleaning and servicing. 






EVERYTHING FROM... 








PLUMBING 
VALVES AND 
FITTINGS HEATING 
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FOR EVERY PIPING SYSTEM 
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to be a rather cold-blooded economic 
architect. 

It may be true, as he contends, that 
the country will be better off in the 
long run, but the observer would 
feel better if Mr. Wooden would 
turn a hair or two while he’s count- 
ing the social and economic conse- 
quences of some wholesale reshuf- 
fling of our economy. 

The argument implied by Mr. 
Wooden that freight absorption helps 
maintain prices at “artificial’’ levels 
probably cannot be refuted success- 
fully. But can there ever be noth- 
ing “artificial” in price, since so many 
factors not physical enter into its 
compounding? The observer gets 
the idea that Mr. Wooden is seeing 
only black and white—and perhaps 
very little white. 

Bus.ness men are apprising the 
cominittee that they are making big- 
ger profits now for the single reason 
that the buyer in this scller’s market 
is quite willing to pay the freight 
which they formerly absorbed. It 
will be the other way around---and 
ruinously so to this, that and the other 
business man—when we again have a 
buyer’s market, but meanwhile the 
price the consumer pays is higher 
than ever, they say. Later, they add, 
vill come the local monopoly and 
everything that means in terms of 
what the consumer will pay. 

“It isn’t likely that everyone will 
go pell mell to an FOB mill basis,” 
Mr. Wooden suggests. Probably that 
is as far as Mr. Wooden, out of re- 
gard for his position, can go in ex- 
tending comfort; it is hardly his place 
to suggest that the FTC not enforce 
the law. 

3ut it would be heartening if Mr. 
Wooden would go a little farther than 
to advise that we all just wait and 
see what the courts do with some 
remaining angles. 

Mr. Wooden does well to defend 
the antitrust laws, and warn the com- 
mittee that it is playing with dyna- 
mite when it goes fooling around 
with them. He is right when he 
says it is impossible to satisfy the 
demand for complete certainty in the 
interpretation of the law in this area 
of business conduct. He probably is 
being guite practical when he points 
out: 

“There are some states where the 
only standard for excessive speed in 
driving an automobile is what is rea- 
sonable under the circumstances. Ob- 
viously it is impossible and therefore 
unrealistic to attempt to lay down 
in advance the maximum speed for 
all conceivable hypothetical situa- 
tions.” 

But it is disquieting to know that 
Mr. Wooden beforehand has kissed 
off the current chorus of appeals for 
remedial legislation as just “a re- 
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currence of what has happened again 
and again in the past, a powerful 
drive to emasculate the antitrust laws 
on the ground that they are so vague 
and uncertain that business does not 
and cannot know what the law re- 
quires or else that the law is basic- 
ally irreconcilable with business ne- 
cessities.” 

The observer can’t help feel Mr. 
Wooden was being unnecessarily sar- 
castic when he told the Harvard 
Graduate School of Business Admin- 
istration on Nov. 15: 

“He would be a bolder man, much 
bolder than I am, who would under- 
take to forecast in detail the nature 
and extent of the changes in pricing 
structures and marketing methods 
that will flow from the Supreme 
Court’s decision. It is much more 
difficult to forecast the economic im- 
pact of the competitive forces loosed 
by this decision than it is to forecast 


Interpreting the Oil News 





what a competitor will quote under 
the basing point system,” 

Witnesses from the business world 
in imposing number contend that lo- 
cal monopolies will be the end product 
of universal departure from freight 
abscrption. The area in which a fac- 
tory has freight advantage over other 
factories, they point out, will be the 
area of its monopoly. 


This raises the “What 
happens then to our mass production 
economies, and to prices?’’ Then fol- 
lows the question, “Won't some of 
those local monopolies 
big or otherwise troublesome that 
FTC will have to start smashing mon- 
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opolies all over again’ 


All of which suggests that Mr 
Wooden is acting the way he 
cause FTC may have worked itself up 
a bear, have him by the tail, and 
hasn’t yet figured how to let go 


_ 


question, 


become so 


is be- 





PACIFIC COAST—By Frank Breese 


Vigorous Competition Returns 


As Strike Diminishes Rapidly 


With the oil 

workers’ strike 

Mr. Breese all but over 

(only a reduced 

number of the original strikers are 

still out), normality has been restored 

in West-Coast marketing. The com- 
petition is red-hot again. 

Standard Oil of California’s deci- 
sion to abandon the uniform price 
differential in favor of a _ flexible 
differential, dependent on local con- 
ditions, has been a popular conversa- 
tion piece since the announcement 
was made a week and a half ago. 
Previously, the retail price had been 
pegged 4c above the 
price. 

One trend of speculation is that 
the new system was set up to enable 
operators to match the competition 
of Independents. It has been sug- 
gested there may be more mobility 
for combatting the self-service sta- 
tions, if close-quarter battles develop. 


tank-wagon 


+ * * 

As one aspect of the competition, 
the self-service stations are reported 
preparing to fight for the privilege 
of maintaining their price signs in 
big, bold letters and figures. D. E. 
Wagner of the Wagner Self-Service 
Station (of Inglewood, a community 
within Greater Los Angeles) was 
granted a demurrer when his price- 
sign case came up last Friday. Hear- 
ing was set for Dec. 20. 

Mr. Wagner commented that his 
case was backed by a group of Self- 


service operators who would push it 
through the courts. The state at- 
torney general's office recently issued 
an opinion that gasoline price signs 
are illegal. 

The state enforcement officers are 
eager to carry the case to higher 
courts to get a clearer-cut judgment 
with more weight than justice courts 
have. 

At the rate it’s going, no action 
is expected before the end of the 
year. Meanwhile, it’s doubtful if the 


enforcement agencies will issue any 
more complaints, lacking a precedent 
to go on. 


The Oil Producers Agency of Cali- 
fornia issued a statistical report to 
show the strike effects. The table 
below covering oil production and 
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Tabulation prepared by the Oil 
Agency of California 
Production (B/D) 
Sept., Aug., Sept., 
1948 1948 1947 
CreQ@e .scco - 766,488 949,838 914,747 
Natural Gasoline, LPG, 
condensate 50,533 70,774 
Refinery runs (b/d) 570,867 896,903 
Gasoline production 
(b/d) ped neenesss Saeneee oF 
Gas & Diesel Oil pro- 
duction (b/d) . 95,200 
Residual fuel produc- 
tion (b/d) ... 223.833 303,129 282,867 
Stocks Inside 5 Western States (000's Bbis.) 
Crude eavceve 34,732 30,230 29,682 
GeSetMO <cccevcces 13,769 17,513 17,613 
Gas and Diesel Oil.. 13,790 14,203 14,737 
Residual Fuel........ 30,360 29,790 22,990 
All products ........ 99,682 98,944 92,105 
Deliveries (000's Bbis.) 
Gasoline ...... 359 394 370 
Gas and Diesel Oil. 100 102 113 
Residual Fuel . 248 333 386 
All products . ‘ 822 991 1,030 
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New Head of Grease Institute 


Has Made Lubricants a Career 


The new president of National Lubricating Grease 
Institute has spent his entire oil career in lubrication. 
Ben G. Symon was elected NLGI head at the annual 
meeting in October, having served as vice president and 
head of the Program Committee during the last year. 
He became a member of the grease institute in 1943. 

Mr. Symon was born in 1900 in Brookfield, Mo. Early 
in life his father, a railroad engineer and a native of 
Scotland, encouraged him to learn to be independent and 
earn his own living. When seven years old the family, 
which included seven children, moved to St. Joseph, Mo., 
where Ben went through school. At 12 he began his 
sales career by selling peanuts, soda pop and cracker- 
jack in the local ball park. Next he had a paper route. 
In high school, athletics interested him and he was quar- 
terback on the football team for four years. A variety 
of other man-sized jobs filled his out-of-school hours. 

No sooner had Mr. Symon graduated from high school 
than World War I broke out. He joined the Marines, 
getting to France. Upon his return he secured a position 
as night clerk in the stockyards. But he decided more 
education was needed so he entered the University of 
Missouri where he majored in mechanical engineering. 

He also earned his way at the university. But here his 
vocation was singing. He sang tenor in churches on Sun- 
days, in the university’s glee club quartet, and sang twice 
with the Minneapolis Symphony Orchestra when it was on 
tour. He was president for four years of the school’s 
glee club which won national honors. 

While teaching voice on the side at the university, ro- 
mance entered his life when he met Elizabeth Carter, 
another voice teacher. They were married a month after 
he graduated and now have two sons, Robert Bruce, 21, 
and Ben, Jr., 13. 

Mr. Symon won top honors scholastically, being elected 
to Tau Beta Pi, honorary engineering fraternity; Pi Mu 
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Mr. Symon 


Epsilon, honorary mathematics fraternity; Phi Mu Alpha, 
honorary musical fraternity; and Q.E.B.H., an honorary 
all-class fraternity to which only 12 a year were elected. 
He also was a member of Delta Upsilon social fraternity. 

After graduation in 1926, he worked as a refrigeration 
engineer until 1928 when he joined Shell as a lubricating 
engineer in the St. Louis office. He worked for a while 
on industrial accounts and then became a trouble shooter 
for railroad accounts, riding locomotives and cabooses to 
check product performance. 

Mr. Symon decided he wanted more knowledge of Shell 
products and more sales experience so he requested a 
transfer to a division. After three years as lubricating 
oil sales manager in the southern division, he returned to 
St. Louis in 1934 as assistant manager of the lubricating 
oils department. In 1937 he became manager of the tech- 
nical products department. Next he was transferred to 
New York in 1940 to assume responsibility for all tech- 
nical products sales east of the Rockies. Two years later 
he became manager of Shell’s lubricants department and 
holds that position at present. 

Besides membership in the grease institute, Mr. Symon 
belongs to the American Petroleum Institute. He is 
a member of the Presbyterian Church. 
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Esso Changes Widen Jobber 
Spread on ‘Gas, Fuel Oil 


Reports Indicate Other Companies Have Boosted 
Jobber Margins; Skelly’s Guarantee Applauded 


By NPN Staff Writers 


Esso Standard Oil Co. Nov. 19 
made public price changes which, in 
effect, boost jobber and distributor 
margins on gasoline and heating oils 
as much as 0.3c per gal. effective 
Nov. 22. Esso thus became the second 
supplier last week which acted on 
margins, Skelly Oil Co. increasing 
jobber margins Nov. 15 on house 
brand gasoline to 2.5c per gal. and 
for the first time establishing guar- 
anteed margins on No. 1 and No. 2 
furnace oil (see NPN Nov. 17, p. 14). 

Move to increase jobber margins, 
however, appeared to be not confined 
to Esso and Skelly. A sales execu- 
tive for a Midwest supplying com- 
pany reported last week that since 
Nov. 1 his company has been giving 
jobber margins of 2.1c and 1.875c on 
No. 1 and No. 2 furnace oil. 

This marketer told NPN he had 
proof that at least four other com- 
panies in the Midwest have been giv- 
ing comparable margins on fuel oil 
since late in October and early No- 
vember. 

“It is safe to say that the trend on 
heating oil margins is upward,” he 
said. “Without making the fact pub- 
lic, several companies already have 
increased their margins.” 

Esso reduced its tank car and 
barge prices for heating oils in vary- 
ing amounts up to 0.3c per gal., and 
boosted its tank wagon prices for 
gasoline up to 0.3c per gal., while 
reducing by 21c per bbl. at Gulf re- 
fineries and by 20c per bbl. at East- 
ern Seaboard terminals its heavy fuel 
prices. Heating oil tank wagon and 
gasoline tank car and barge prices 
remain unchanged, thus effecting a 
margin boost for jobbers and distrib- 
utors. (See p. 53 and 54 in price sec- 
tion.) 

Esso said “adjustments are, with 
1 few exceptions, being made gen- 
‘rally where the company markets.” 
‘company also noted that “while 
hese adjustments will result in 
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slightly increased prices for some 
products, the over-all effect repre- 
sents a substantial reduction in the 
total price received by Esso Stand- 
ard.” 

Fuel oil and gasoline adjustments, 
company statement said, ‘have taken 
into consideration the higher distrib- 
ution and marketing costs of the dis- 
tributors.” 

Esso’s move generated an attitude 
of ‘wait and see” on the part of 
many jobbers and distributors in the 
area in which the company operates. 
An NPN survey of Eastern Sea- 
board jobbers brought these com- 
ments on Esso’s price changes: 


Parks Gwaltney, Durham, N. C., 
chairman of National Oil Jobbers 
Council—‘“It is a little too early to 
make any comment.” He said infor- 
mation was lacking there as to just 
what the effect of the Esso reduc- 
tions in tank car heating oil prices 
and increases in tank wagon gaso- 
line prices would be. The jobber 
council has under study projects for 
remedying the margin situation by 
price control or divorcement. Mr. 
Gwaltney said there was nothing to 
indicate whether other companies 
would follow Esso’s suit. 

Grover Dale, secretary of Pennsyl- 
vania Petroleum Assn., said he was 
very much pleased with the action 
taken by Esso, and thought it might 
affect the attitude and thinking of 
jobbers. He reported that all oil men 
he talked to were pleased with the 
move. He added, however, that they 
were not going to give up the fight 
for higher margins. 

A New York Esso distributor and 
a member of Empire State Petroleum 
Assn. saw the change as “being wel- 
come” and one for which the ESPA 
had been working. 

A Maine jobber said “that’s just 
perfect.” 

Meanwhile, jobber leaders in the 
Midwest continued to cheer Skelly 
Oil’s margin increase action. Com- 
ments included: 

Morris Parker, Central West Oil 
Corp., South Bend, and president, In- 
diana Independent Petroleum Assn. 
“I was glad to hear about it. I think 


it will force the other companies to 
follow along. Our board of directors 
(of the Indiana assn.) is meeting 
this week and we'll go into the situ- 
ation further then.” 


Fred L. Whiteley of Whiteley Oil 
Co., Columbia, Mo., and president, 
Missouri Petroleum Assn.—“That 
Skelly announcement was certainly 
a move in the right direction. We 
are particularly pleased about the 
fuel oil margin. Heretofore we've had 
nothing on fuel oil and it’s been 
pretty rough going. I hope that the 
other companies follow along without 
too much delay.” 

Elzie Huot, president, Baron-Huot 
Oil Co., Kankakee, Ill., and president, 
Illinois Petroleum Marketers Assn. 
“That is really something. I think 
they are going to open up now. We 
would be happy with 2.5c margin 
across the board and I’m urging all 
our jobbers to write directly to the 
heads of supplying companies to see 
that something is done. But things 
are looking better now than for a 
long time.” 

Art Dennis, secretary of Iowa In- 
dependent Oil Jobbers Assn.—‘‘Skelly 
is going in the right direction but it 
still isn’t enough. We should have 3c 
on gasoline. But I think that even- 
tually they’ll go higher. I feel that 
the other companies probably will 
fall into line. As long as we are 
gaining, that is something.” 

A. L. Hjermstad, Hjermstad Oil 
Co., Wallace, S. D., vice president. 
South Dakota Independent Oil Men’s 
Assn.—‘“It would be a great thing 
for us if all the suppliers established 
margins on fuel oil similar to Skel- 
ly’s. We are getting around 1.5c now 
on fuel oil and, with extreme win- 
ters and bad roads, it costs us just 
about that to handle it. In other’ 
words, we are just about breaking 
even on fuel oil. I hope this is an in- 
dication that the other companies will 
fall into line.” 


Alabama Association Votes 
To Join Oil Jobber Council 


Special to NPN 

MONTGOMERY, Ala. Alabama 
Petroleum Assn., at m¢ eting here Nov 
18, voted to join the National Oil 
Jobbers Council. Association al&o 
adopted these resolutions: 

To co-operate with independent 
service station operators and the Ala 
bama Petroleum Industries Commit- 
tee in seeking fair and equitable taxa- 
tion for the oil industry and pertain 
ing to legislative matters. 

To urge major suppliers to increase 
jobber margins. 

H. F. Burchfield, Elks Oi] Co., Tus- 
caloosa, is president of the association 
and presided at the meeting 
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Oil Divorcement Legislation Seen 
Probable as Marketing Probe Ends 


House Ploeser Committee Prepares Report 
On Findings of Small Business Hearing 


NPN News Bureau 
WASHINGTON-—With the testi- 
mony in, the staff of the House Small 
Business (Ploeser) Committee sat 
down this week to fashion a report 
on its monopoly and marketing prac- 
tices investigation for submission to 
Congress next January. 


The committee concluded its study 
with six days of hearings, ending 
Nov. 24, and with the witness chair 
turned over principally to opponents 
of current marketing practices in the 
petroleum and other industries. 

The question of oil divorcement 
cropped up repeatedly in testimony. 
George J. Burger, representing the 
National Federation of Small Busi- 
ness, advocated divorcement, assert- 
ing that either the Federal Trade 
Commission or the Justice Department 
even now has the power to institute 
divorcement suits. 


He favored court action to “bring 
about..a separation in the oil indus- 
try from production and controlled 
distribution.” 


Taking a slightly different view 
was Rankin Peck, president of Nation- 
al Congress of Petroleum Retailers, 
who told the committee that oil di- 
vorcement measures, alone, will not 
halt the “destruction of competition 
in the industry.” 


“T can sympathize with those in 
the industry who want divorcement,” 
Mr. Peck declared, “but divorcement, 
alone, will not attain their objective.” 


Instead, the _ retailers’ president 
urged passage of a national law to 
prevent below-cost sales, to be pat- 
terned after a 1937 Michigan statute 
which he said he helped draft and 
which still is in operation in that 
state. 


Divorcement Legislation Seems 
Probable 


In the meantime, it appeared prob- 
able that Congress would be asked to 
enact legislation for oil divorcement, 
regardless of whether the Ploeser 
Committee, the Senate Small Busi- 
ness (Wherry) committee or other 
congressional groups propose such a 
course in their year-end reports. 

Rep. Patman (D., Tex.), ranking 
Democrat on the House Small Busi- 
ness group, said he probably would 
introduce a divorcement bill as a 
companion measure to that planned 
by Senator-Elect Gillette (D., Iowa). 

Mr. Patman recalled that in other 
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sessions of Congress he had been un- 
succesful in getting bills passed for 
general separation of “manufacturing 
from distribution.” Mr. Gillette, also, 
had offered divorcement measures 
when he formerly was a member of 
the Senate. 

From another legislative corner 
came a statement by Rep. Heselton 
(R., Mass.) that he was “undecided” 
about re-introducing in the next Con- 
gress his bill (H. R. 5392), which 
would place the entire petroleum in- 
dustry under drastic peacetime control 
by a national petroleum commission. 


“However,” the Massachusetts leg- 
islator declared, “I’m having some 
work done on the bill.’”’ He declined to 
say what kind of “work” was being 
done. 


In addition to hearing testimony on 
divorcement, the Ploeser Committee 
Rep. Ploeser (R., Mo.) was defeated 
for re-election and did not appear at 
any of the Washington sessions— 





also were given strong recommenda- 
tions to restrict tires sales by big 


oil companies. Mr. Burger said his 
organization, the National Federation 
of Small Business, favors a law to 
“prohibit continued monopoly in sales 
and services of tires by major oil- 
rubber interests.” 


Damage Suit Considered 


Another witness, James Sharkey, 
general manager of the National 
Assn. of Independent Tire Dealers, 
told the committee that his member- 
ship is “giving serious consideration” 
to the filing of a damage suit against 
tire and oil companies, charging il- 
legal trade practices have taken 
away millions of dollars of business 
from the independent dealers. 


Mr. Sharkey said the proposed suit 
would challenge ‘discrimination be- 
tween the oil companies and inde- 
pendent tire dealers and the force- 
line selling policies of the oil compan- 
ies .... ” He contended that the 
trend in tire marketing shows tire 
manufacturers turning over their dis- 
tribution to oil companies, adding: 


“This method of competition is in- 
sidious. It operates two ways, through 
the manufacturer making private 
brand tires for the oil company and 
through the manufacturer supplying 
his standard brand to the oil com- 
pany at rates which discriminate 
against the independent dealer.” 


S. Carolina Jobbers Ask Divorcement Action 


Special to NPN 

COLUMBIA, 8S. C.—-South Carolina 
Oil Jobbers Assn., at meeting here 
Nov. 18 unanimously endorsed the 
action of National Oil Marketers 
Assn. calling for divorcement of the 
marketing branch of the oil industry 
(see NPN Nov. 17, p. 16). Prior to 
association’s action, group heard a 
discussion on divorcement by Norman 
McGee of Georgia Independent Oil- 
men’s Assn., and a member of the 
National Oil Jobber Council 
mittee to Study Divorcement. 


Com- 


Jobbers also moved that associa- 
tion request its representatives in 
Congress seek the continuation of the 
Small Business Committees of both 
House and Senate, with adequate ap- 
propriations to carry out their func- 
tions of investigating discrimination 
against small business men. 

Discussion also was had on harmful 
antifreeze solutions. Secretary W. L. 
Heinz was requested to secure copies 
of laws now in effect in South Da- 
kota and other states governing sale 
of antifreeze for purposes of discus- 
sion at a future meeting. 

President H. L. Benson appointed 
a nominating committee — L. A. 


Odom, Alex Weir and Harold Bird- 

to make nominations for officers and 
three members at large of the ex- 
ecutive committee for the 1949 an- 








nual meeting. Annual meeting has 
been set tentatively for Jan. 6 at 
Columbia Hotel, Columbia, S. C. 

Association went on record favor- 
ing repeal of the federal tax of 1.5c 
on gasoline and 6c per gal. on lubri- 
cating oil. 


Smaller Oil Companies 
Grow Faster, Study Shows 
NPN News Bureau 

NEW YORK—Comparison of net 
worth of 30 leading oil companies, 
made by the Petroleum Department 
of the Chase National Bank, shows 
that 13 companies with net worth of 
less than $100,000,000 each increased 
their net worth on an average by 
about 63% in the seven years from 
Dec. 31, 1940, to Dec. 31, 1947. 
Many smaller companies increased 
their net worth even more, accord- 
ing to Dr. Joseph E. Pogue, vice 
president of the bank. 

Eleven companies of intermediate 
size, in $100,000,000 to $500,000,000 
net worth range, grew slightly less 
than 46% over the same period. Six 
largest of 30 companies, with net 
worth of more than $500,000,000 
each, grew only 44%. 

Comparison showed smaller com- 
panies in group also had a higher 
percentage of earnings. 
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Capehart Group to Hear Oil Jobber, 
Refiner Give Views on Basing Point 


Two Oil Witnesses Scheduled to Appear at Dec. 3 
Hearings; Businessmen Protest Court, FTC Rulings 


NPN News Bureau 

WASHINGTON—An oil jobber’s 
and a refiner’s views of how recent 
basing point pricing rulings of the 
Federal Trade Commission and the 
courts affect the industry are expect- 
ed to be heard by the Senate Trade 
Policies (Capehart) Committee on 
Dec. 3. 

The committee is planning to hear 
Harry E. Milton of Milton Oil Co., 
St. Louis, and Roland V. Rodman, 
president of Anderson-Pritchard Oil 
Corp., Oklahoma City. They are the 
only oil witnesses scheduled to testi- 
fy in the committee’s study to deter- 
mine whether to recommend legisla- 
tion aimed at clarifying the antitrust 
laws. 


Businessmen are protesting that 
the laws as now interpreted mean 
manufacturers -may not absorb 
freight in selling, but must use FOB 
mill pricing exclusively. The Federal 
Trade Commission says that is an 
extreme view, without foundation in 
its activities or recent declaration of 
policy. But opinion varies among 
members of the staff of the commit- 
tee itself. 

As FTC’s chief economist, Corwin 
D. Edwards, reads the policy declara- 
tion, the commission does not, and 
will not, challenge any pricing prac- 
tice unless it can attack that prac- 
tice as a piece of collusion to fix 
prices or eliminate competition. 


In the face of this, the commission 
“would be estopped” from action 
“putting business pricing practices in 
a strait-jacket,” he insisted to the 
Southern Wholesalers Assn. on Nov. 
20 in St. Petersburg, Fla. 

However, Section 5 of the Federal 
Trade Commission Act speaks only 
of individual action (by a “person,” 
“corporation,” etc), and not collusive 
action, in setting forth activities 
which are to be subject to Commis- 
sion attack. 

FTC’s -associate general counsel, 
Walter B. Wooden, told the Capehart 
Committee on Nov. 18 it is his opin- 
ion that a producer may legally sell 
FOB a warehouse instead of his fac- 
tory. 

Senator Capehart observed that 
this would “inure to the benefit of 
the big fellow that has a lot of 
money” and can build and buy ware- 
houses “to the detriment of the little 
businessman in America with one 
little factory.” The latter, he point- 
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ed out, would have to quote prices 
FOB his factory. 


Mr. Wooden replied, ‘All I am con- 
tending for is to let the normal forces 
of competition determine whether or 
not it is more efficient, more eco- 
nomical, to ship and merchandise 
through warehouses or through local 
production. I would not concede 
that the warehouse had an advantage 
over the local producer every time.” 


Gasoline Consumption 


(Figures from state tax bureaus) 
AUGUST 

Kentucky—9.4% increase—42,924,206 gals 
in 1948 compared to 39,247,412 in 1947, Con- 
sumption in first eight months 1948 exceeded 
1947 consumption by 10.8%. 

Minnesota—12.3% increase—S1,854,586 gals 
in 1948 compared to 72,863,275 in 1947 

SEPTEMBER 

Connecticut—7.9°% increase—38,524,706 gals 
in 1948 compared to 35,710,841 in 1947 

Maine—7.9% increase—19,976,210 gals. in 
1948 compared to 18,519,313 in 1947 Con 
sumption in first nine months 1948 exceeded 
1947 consumption by 5.6%. 

Maryland—10.5% increase—39,082,147 gals 
in 1948 compared to 35,369,720 in 1947 

Missouri 11.0% increase—77,151,162 gals 
in 1948 compared to 69,502,465 in 1947. 

New Hampshire — 14.0% increase — 454,666 
gals. in 1948 compared to 398,862 in 1947. 

New York—9.3% increase—195,256,089 gals 
in 1948 compared to 179,308,388 in 1947. Con 
sumption in first nine months 1948 exceeded 
1947 consumption by 7.3%. 

Ohio—s.2% increase—161,191,315 gals. in 
1948 compared to 148,918,003 in 1947 Con 
sumption in first nine months 1948 exceeded 
1947 consumption by 9.9%. 

Oregon—15.2% increase—48,173,451 gals. in 
1948 compared to 41,799,016 in 1947. 

Washington 2.8% increase 
gals. in 1948 compared to 51,073,167 in 1947 

OCTOBER 

Tennessee 10.9% increase—-$3,034,250 col 

lected in 1948 compared to $2,736,896 in 1947 


57,599,973 


Tetraethyl Lead Price 
Boosted 7°/, by Ethyl 


NPN News Bureau 

NEW YORK—Nov. 1 posted price 
increase for metallic lead has been 
reflected in another rise in Ethyl 
Corp.’s price for tetraethyl lead of 
about 7%. 

Company has notified all customer 
companies that effective Feb. 1, 1949, 
new prices will be 63.23c per pound 
of tetraethyl lead content for motor 
mix (about 0.23c per c.c.) and 68.72c 
per pound of tetraethyl lead content 
for aviation mix 
c.c.). New price increase is_ third 
since Ethyl has marketed antiknock 
compounds for gasoline (see NPN 
Aug. 11, p. 12). 

(In Wilmington, Del., E. I. Dupont 


(about 0.25c per 
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TEL sales manager Ray Miller, told 
NPN that the company has been dis- 
cussing the increased lead price, but 
it has not as yet made any decision 
on a TEL increase.) 

In a letter to customers Ethyl’s 
President Edward L. Shea said, 
“since our arrangements for the pur- 
chase of a large part of our lead 
supplies are tied to the posted price, 
our costs for this important mate- 
rial are subject to change overnight. 

. On the basis of our present costs 
of doing business, we require an in- 
crease in selling prices of approxi- 
mately 7%. There seems little rea- 
son to expect a favorable turn in the 
near future in our costs of lead and 
other materials.” 

Ethyl is buying in a “seller’s’”’ mar- 
ket for lead, Mr. Shea reported, and 
is “literally combing world markets 
and domestic scrap heaps.”’ 

Price for domestic metallic lead 
posted Nov. 1 was 21.5¢c per pound 


Kentucky Tank Truck Rule 
Calls for Shut-Off Valves 


LOUISVILLE, Ky. New gravity 
discharge tank trucks to be operated 
in Kentucky will have to be equipped 
with a reliable and efficient shut-off 
valve located inside the shell of the 
tank in the compartment outlet,” 
H. L. Clay, secretary-treasurer, Ken- 
tucky Petroleum Marketers Assn., re- 
ports. Fire marshal’s office, he says, 
will soon commence inspection of all 
tank trucks on the road or in garages. 

“Fire marshal’s office will not re- 
quire that tank trucks be equipped 
with shut-off valves if that tank truck 
is presently in service,” according to 
Mr. Clay. “They plan to grant a rea- 
sonable period before requiring that 
of new tank trucks in order that man- 
such structural features are required 
ufacturers may so equip tanks now 
being constructed.” 


Guide to Information 
On Oil Equipment Issued 


WASHINGTON Pamphlet type 
bibliography - directory of “basic” 
sources of information on machinery 
and equipment used in_ various 
branches of oil industry is available 
free on request to Commerce Depart- 
ment. 

Compiled in Machinery Division of 
Commerce’s Office of Domestic Com- 
merce, the guide lists 27 government 
and 46 non-government books, reports 
and other publications; nine direc- 
tories; several guides to periodicals 
and 27 trade papers and journals, in- 
cluding NATIONAL PETROLEUM NEWS 
and Petroleum Processing; and 17 
trade associations. 

It has been issued by Commerce's 
Inquiry Reference Service, and is en- 
titled “Petroleum Industry—-Machin- 
ery and Equipment (Basic Informa- 
tion Sources).” 
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Tide Water Avon Strike Is Ended: 
Violence Flares at Union Oil Plant 


By NPN Staff Writers 


Settlement of the OWIU-oil com- 
pany dispute at one refinery and re- 
newed violence at another plant high- 
lighted developments the past week 
in the West Coast strike. At NPN 
press time the situation stacked up 
like this: 


Tide Water Associated Strike 
against Avon refinery ended Nov. 18 
with the acceptance of company pro- 
posal by OWIU. Strike against other 
units had ended Nov. 4 with adop- 
tion of proposal ultimately approved 
by Avon workers. 


Settlement was similar to that of 
other Tide Water units and other 
major companies where agreements 
have been reached, including 12.5c 
hourly wage increase. Job seniority 
clause in new contract provides that 
nonstrikers will retain present jobs. 
Strikers will not lose their seniority 
but will have to await openings to 
regain prestrike status if there are 
no existing vacancies in their work 
category. 


Union Oil of California——Concilia- 
tors expressed pessimism over pros- 
pective agreement because of im- 
passe, tightened by company’s reit- 
eration that only a few jobs are va- 
cant at Oleum and none in the Los 
Angeles Basin. OWIU officials argue 
that company must relent because it 
needs many of skilled men still on 
strike. 

Violence flared anew at mass dem- 
onstration last week at Wilmington 
refinery of Union Oil and armed po- 
lice were rushed to the scene. Trouble 
began when strikers stoned workers’ 
cars entering the plant. Violence 
was preceded by an incident involv- 
ing a Union Oil tank truck which 
was fired upon and an attempt was 
made to force the truck off the road. 

Action became near riot when oil 
strikers were reinforced by 1,600 CIO 
Longshoremen on strike and 250 po- 
lice and 60 motorcycle officers were 
called to scene. 

From Portland, Ore., O. A. Knight, 
OWIU president, denounced interfer- 
ence in the oil strike by longshore- 
men. Member of the negotiating com- 
mittee for the union at Union Oil, 
however, was jubilant over the dem- 
onstration and said it reminded the 
public that the strike is not over. 

Shell Oil-——-Strike terminated for all 
units with signing of statewide con- 
tract Nov. 3. 

The Texas Co..-OWIU officials said 
deadlock still exists regarding settle- 
ment of strike of 500 production 
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workers. Bulk of strikers returned to 
work following signing of five con- 
tracts Nov. 5. 


Richfield—Strike ended Nov. 9 with 
workers’ acceptance of company pro- 
posal earlier rejected. 


California Standard —- NLRB was 
expected to certify Independent 
Union of Petroleum Workers as col- 
lective bargaining agency for major- 
ity of employes in Richmond refinery 
as result of NLRB election in which 
OWIU was defeated. OWIU strikers 
had returned under a provisional ar- 
rangement. OWIU officials were 
studying the situation. El Segundo 
workers ended their strike with an 
agreement reached Nov. 3. 

Ohio Oil and Lloyd Corp. — No 
change reported in deadlock. 

Elsewhere on the labor front there 
were these developments during the 
past week: 

Longshoremen’s strike is reported to have 
cut oil industry’s market for ships’ bunkering 
by roughly 350,000 bbls. of heavy fuel daily 
and is a big factor in recent about-face in 
dirty tanker rates Dirty rate, Gulf (north of 
Hatteras), is dowr to 5% over USMC on most 
recent fixture as cou:~ red with 10% over on 
last fixture. lieavy tuel cargoes are arriving 
at New York without any place to unload 
Easing in tanker rates is reported spreading 
to clean bottoms, 

The Texas Co. and OWIU renewed a con- 
tract covering 225 employes at West Tulsa 
refinery of Texaco. Contract renewal was ef- 
fective Nov. 11 and runs for one year. 

OWIU won one election and lost another at 
Magnolia Petroleum Co. in Beaumont, Tex 
and at The Texas Co. at West Tulsa, Okla 
the latter involving office and clerical em- 
ployes. 

NLRB elections have been ordered at: The 
Texas Co. for production workers in Oklaho- 
ma; Great Lakes Pipe Line Co., Kansas City 

International Assn. of Machinists § (inde- 
pendent) has been certified by NLRB as bar- 
gaining representative of Seaside Oil Co. em- 
ployes in Summerland, Calif. 

NLRB trial examiner last week ruled that 
when employes walk out on one oil company 
to support a strike involving another oil com- 
pany, they are not engaged in secondary boy- 
cott in violation of the Taft-Hartley Act. The 
act defines illegal secondary boycott as a 
strike to keep one company from doing busi- 
ness with another company. 

NLRB Examiner J. J. Fitzpatrick held that 
strike of OWIU against Toledo, Ohio, refinery 
of Pure Oil was only ‘‘sympathetic interest 
and support of a primary strike’’ at Standard 
Oil (Ohio) by the same local and was not ille- 
gal He recommended dismissal of complaint 
against union filed by NRLB General Counsel 
Robert Denham which was based on charge 
by Pure Oil 

Senate judiciary subcommittee’ will open 
hearings on overtime pay legislation Nov. 30 
Hearings will center on bill S.2S82S which has 
goal of clearing up present confusion over how 
to compute overtime pay since the U. S. Su 
preme Court Bay Ridge decision 


Lincoln, Nebr., Council 
Scraps Curb Cut Tax Law 


Special to NPN 

LINCOLN, Nebr. City Council 
here has voted to repeal a curb cut 
tax ordinance adopted last May de- 
spite active protests by local oil men 
and other business interests. Coun- 
cil also advised city attorney to drop 
an appeal planned from decision of 





the local (Lancaster) District Cour 
in October ruling the tax invalid in 
test case brought by the Lincoln O 
Co. 

Decision is seen as affecting fina 
disposition of a similar tax adopte: 
in Omaha, Nebr., and now being pro 
tested in the courts. 

City council is attacking curb cut 
from another direction by detailing its 
safety engineer and the city enginee: 
to survey existing cuts with an ey: 
to shortening some where feasible to 
provide more parking space. 


11°%, Remember Observance 
Of Oil Progress Day 


NPN News Burea 

NEW YORK — An opinion survey 
recently completed for the Oil Indus- 
try Information Committee showed 
that one out of every nine persons, 01 
11% of the cross-section polled, re 
called Oil Progress Day, Oct. 14. 

Survey was made for OIIC by Opin 
ion Research Corp., Princeton, N. J., 
among the movie-going public which, 
OLIC reports, comprises bulk of pop- 
ulation over 12 years of age. 

Recognition of OPD was highes: 
among men, adults, highly educated 
people and those in medium-size | 
cities, survey showed. About 72° 
of those expressing recognition were 
able to describe an Oil Progress Day 
event. 

Latest OIIC figures on Oil Prog- 
ress Day show: Over 2,000 com- 
munities participating; proclama 
tions by 15 governors and 494 mayors; 
speeches by 2,092 oil men; 3,248 ra- 
dio broadcasts of all types and 343 
open house observances in oil plants 
and terminals of various sizes. 


Sinclair Making Terminal 
Out of Coffeyville Plant 


Special to NPN 

COFFEYVILLE, Kans.—-Sinclair’s 
13,000 b/d refinery here will be shut 
down sometime before the end of 
the year and the site converted for 
use as a pipe line outlet and mar- 
keting terminal to receive products, 
for the near future at least, from 


company’s expanded Houston refin- 
ery. 
Sinclair refinery in Kansas City 


has already about completed work of 
shutting down and will serve in sam¢ 
capacity as company site here. 

Moves are part of company pla! 
to centralize refinery operations 
larger, more efficient plants and to 
deliver products to other areas by 
pipe line. Eventually Coffeyville and 
Kansas City will receive pipe line 
products from either Houston or East 
Chicago since, when completed, pipe 
line will handle products in both di- 
rections. 

Sinclair recently shut down its Fort 
Worth refinery. 


NATIONAL PETROLEUM NEWS 








' 


a= 


- Ry 
: oes ' 


aw 


ce _ 


DV 
nd 
ne 
st 
pe 


li- 


Allocation of Steel for Terminal Tankage 


Has Chance of Adoption If Given Support 


NPN News Bureau 

WASHINGTON —The plan for allo- 
cating steel for oil terminal and bulk 
plant tankage has “a fighting chance” 
for adoption but needs some strong 
friends in the light of refusal by the 
Commerce Department’s Steel Prod- 
ucts Advisory Committee on Nov. 19 
to take it up at that time. 

The committee handed the proposal 
back to Commerce's Office of Indus- 
try Co-Operation for further study, 
asking OIC at the same time to pay 
particular attention to the require- 
ments of overseas projects. 

The advisory group took the posi- 
tion the plan was “not before us” 
since the government’s Inter-Agency 
Requirements Committee had _ re- 
frained from passing judgment on it. 
State Department and Economic Co- 
Operation Administration representa- 
tives in the Inter-Agency group have 
opposed the plan vigorously out of 
interest in foreign projects. 


Other Proposals Fare Better 


Otherwise, oil-steel proposals fared 
relatively well with the steel men 
to the point where Interior officials 
remarked upon the ‘co-operative’ at- 
titude they displayed when advised 
earnestly that the nation’s oil needs 
are greater than they were when the 
oil industry’s steel requirements were 
reported last spring. 

The committee agreed to have a 
task group explore the possibility of 
stepping up production of tubular 
goods and line pipe by putting more 
steel plate into a number of mills, 
particularly of non-integrated com- 
panies, which reportedly can use it. 
Also, it: 

1. Gave approval for earmarking 
of steel for a natural gas pipe line 
to the Oak Ridge Atomic Energy 
Plant, contingent upon a study into 
the feasibility of using smaller pipe 
than planned. 

2. Agreed to six months’ extensijon, 
beyond the Feb. 28 expiration date 
of the enabling Taft Act, on existing 
allocations programs for tankers, pro- 
duction surface equipment, tank cars 
and barges, boosting the latter pro- 
gram from 20,000 tons per month to 
25,000. 


Krug, Ball Emphasize Need 


Growth of industry’s need for steel 
was emphasized to steel men by In- 
terior Secretary Davidson and OGD 
Director Ball. 

Secretary Krug told committee his 
department has reports of unused 
pipe-making capacity. Those have 
not been confirmed, he _ said, but 
country’s oil needs now are greater 
than when its steel requirements were 
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surveyed last spring, and if there is 
unused capacity advantage should be 
taken of it. 

Mr. Ball said the industry is using 
15% more steel than figures of 
American Iron and Steel Institute 
show it is being supplied. This means, 
he pointed out, that pipe is being 
pulled from prematurely abandoned 
wells and obtained also from gray 
market and by “conversion method’”— 
purchase of ingots, tube rounds, etc., 
and arrangement to have those proc- 
essed into desired items. 

Commerce Department last week 
made public appointment of 16-mem- 
ber advisory committee to aid depart- 
ment’s Office of Industry Co-opera- 
tion in attempt to set up voluntary 
steel allocation program for producers 
of oil terminal and bulk plant stor- 
age tanks. 

Members of Oil Terminal and 
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Bulk Plant Tank Fabricators Ad- 
visory Committee include: 

James M. Ramsey, Columbian Steel 
Tank Co., Kansas City; Eugene M. 
Stroud, Modern Welding Co., Owens- 
boro, Ky.; E. B. Biederman, General 
American Transportation Co., Chi- 
cago; A. C. Keyes, Keyes Tank & 
Supply Co., Casper, Wyo.; Tom Harle, 
Graver Tank & Manufacturing Co., E. 
Chicago, Ind.; F. E. Scheffner, The 
Lang Co., Inc., Salt Lake City; F. E. 
Isemann, Butler Mfg. Co., Washing- 
ton., D. C.; John M. Berry, Kennedy 
Tank & Manufacturing Co., Indian- 
apolis; James P. Hamilton, Chicago 
Bridge & Iron Co., Chicago; Roger 
Bramble, Lacy Mfg. Co., Los Angeles; 
Inge Grant, Wyatt Metal & Boiler 
Works, Dallas; Ralph E. Cramer, 
Hammond Iron Works, Warren, Pa.:; 
R. C. Palmer, Birmingham Tank Co., 
Birmingham, Ala.; Howard Kornberg, 
Fargo Foundries, Fargo, N. Dak.; J. 
R. Hill, McNamara Boiler & Tank Co., 
Tulsa; R. H. Beck, Pittsburgh-Des 
Moines Steel Co., Pittsburgh, and 
Joseph Redman, J. K. Welding Co., 
Brooklyn, N. Y. 


Crude Runs to Stills Show 112,000 B/D Gain 


By NPN Staff Writers 


Crude runs, which averaged 5,712,- 
000 b/d during the week ended 
Nov. 13, approached the 5,791,000 b/d 
all-time record set during the week 
ending July 20, according to API. 
Latest figure represented a 112,000 
b/d increase over the preceding week. 

Crude production fell off 300 b/d 
after setting new highs for five con- 
secutive weeks. Production in Cali- 
fornia showed gain of 2,900 b/d. 

Other supply-demand highlights of 
the week past include: 


East Texas oil field production will 
be reduced 9,333 b/d to 291,564 b/d 
under Railroad Commission’s prora- 
tion order for December. Statewide 
allowables for next month have been 
set at 2,674,538 b/d, down 18,722 b/d 
from November. Commission also re- 
ported last week that Texas oil wells 
during September failed to produce 
6,510,165 bbls. of the allowable for 
the month. 


Imports of crude from the Middle 
East in September totaled 3,058,687 
bbls., up 9% over the previous 
month. 


Arabian American crude production 
per day in Saudi Arabia showed in- 
crease of 6.3% during October, set- 
ting a new high of 468,727 b/d, ac- 
cording to Aramco figures. 


First cargo of Venezuelan crude 
ever to come to Houston was brought 
in this month by Shell for processing 
at Shell’s Houston refinery. Com- 
pany expects one more cargo this 
month. 

Saginaw, Mich., Louis Rose Refin- 


ing Co., said it received last week the 
sixth and last boatload of Illinois 
crude this year, hazards of running 
Saginaw Bay channel this late in 
the season preventing any further 
shipments until next year. 

Armed Services Petroleum Purchas- 
ing Agency last week revised upward 
by slightly more than 2 million bbls. 
its estimate of requirements in prin- 
cipal grades of aviation gasoline for 
the first half of calendar 1949. 
Change puts requirements 851,200 
bbls. above current procurement 
level. 

Stanolind Oil & Gas Co. hopes to 
complete by April, 1949, the Elk 
Basin, Wyo., gasoline plant. 

Sinclair Refining Co., as low bidder, 
will furnish Detroit’s bus system with 
1.5 million gals. of regular grade gas- 
oline at delivered price of 12.5c dur- 
ing December. 


Military Seeks Oil Slant 


NPN News Bureau 
WASHINGTON—Munitions Board 
is planning a meeting in New York 
on Dec. 7 at which it will seek pre- 
liminary views of oil industry on 
methods followed by armed services 
in procuring petroleum supplies. Ses- 
sion is one of a score of such meet- 
ings projected with as many indus- 
tries looking to improvement and 
simplification of present procurement 
methods. Some 15 to 18 oil men, 
representative of all segments of the 
industry, are being asked to partici- 
pate, after which a questionnaire will 
be circulated to the industry general- 
ly. 
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Maine Marketers Promote 
Statewide Safety Drive 


Special to NPN 
AUGUSTA, Me. Maine Inde- 


pendent Oil Marketers Assn. has tak- 
en the lead in conducting a statewide 
drive for safety on the highway, in 
service stations and in petroleum 
bulk plants. 


President Raymond M. Rideout of 
Augusta reports the state’s 1948 traf- 
fic death toll is already up over the 
150 mark, a new record for the state, 
He said the association is going to 
put a major part of its efforts into 
safety work. 

As part of the drive, the associa- 
tion is attempting to secure a com- 
petent inspector to go over all the 
member bulk plants to see that they 
are complying with safety rules and 
practices. The association's Safety 
Committee, which is directing the 
campaign, is headed by George Scott 
of Belfast. 

In adc:tion to its safety work, as- 
sociation plans to work for a clarifi- 
cation cf state insurance regulations 
regarding bulk plant construction and 
household storage of fuel oils. Pres- 


ent regulations call for bulk plant 
specifications to be prepared by a 


qualified 


engineer, 


but association 


feels a qualified architect should be 


able tc do the job as well. 


State oil men are expected to seek 
in the coming meeting of the legis- 
lature a reduction or cancellation of 
the temporary gasoline tax increase 
of 2c per gal. added to the perma- 
nent 4c several years ago and now 
due to expire in 1950. 
lative committee is headed by Fred 


McKenney, of Lewiston. 
New association 


quarters 


Harry 


Kearney, 


for 


executive 


have 
lished at 20 Weston St., Augusta. 


State legis- 


offices and head- 
secretary, 


estab- 


Oil Heat Men Told They 
Must Meet Gas Challenge 


Special to NPN 


BOSTON—Oil industry must “put 
its house in order’ to meet the com- 
ing competition of natural gas in the 
eastern part of the country, Fred N. 
Beckwith, secretary of the Oil Heat 


Institute 
meeting 


of New England, 
of the 


told a 


Massachusetts Oil 
He said that 


Heating Assn. here. 
within two or three years natural gas 





Gun-Type Oil Burner Head Saves 14-36% in Fuel, 


Shell Oil Co.'s Tests in 12 Homes Indicate 


NEW YORK—Test program for Shell Oil Co.’s new combustion head for do- 
mestic oil burners shows that in 12 homes in four northern states fuel oil sav- 
ings over the heating season (Oct. 1 through May 31) averaged nearly 25%, 
ranging from 136 to 994 gals., saved annually, company reports. 

Gun-type burner head, Shell says, is available, royalty free, to manufacturers 
desiring to incorporate it into design of their own burners, and to date 19 are 


marketing burners equipped with the Shell head. 
rebuilt with gun-type head, according to Shell. 


Burners now in use may be 


Savings shown in table below for individual homes ranged from 14 to 36% 


Type of Air-Fuel 
Mixing Head Used 


Test Home Location 
Ridgewood, N. J 


Conventional 

Shell Head 

Shell Head 

Oradell, N. J Conventional 
Shell Head 

Shell Head 

Metuchen, N Conventional 
Shell Head 

Shell Head 


Cranford, N. J 


Convention: 


Shell Head 
Scarsdale, N. Y Conventional 
Shell Head 
Shell Head 
Detroit Conventional 
Shell Head 
Shell Head 
Boston Conventional 


Shell Head 
Conventional 
Shell Head 
Conventional 
Shell Head 
Conventional 
Shell Head 
Conventional 
Shell Head 
Conventional 
Shell Head 


Bronxville, N. ¥ 
Montvale, N. J 
Yonkers, N. ¥ 
sronxville 


Rahway, N. J 


* Degree days are the 
period falls below 
is 40 degree days 


number of degrees F 


65 deg. Thus 
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Heating 
Season 
1944-45 
1946-47 
1947-48 
1915-46 
1916-47 
1947-48 
1944-45 
1946-47 
1947-48 
1945-46 
1946-47 
1945-46 
1946-47 
1947-48 
1945-46 
1946-47 
1947-48 
1945-46 
1946-47 
1946-47 
1947-48 
1946-47 
1947-48 
1946-47 
1947-48 
1946-47 
1947-48 
1946-47 
1947-48 


i 
1 
1 
4 


5,263 


my 


Degree Days* 
Oct. I- 
May 31 


916 
S14 
262 
S52 

S14 


> 


,916 


S14 


,262 


Total Gals. 
Fuel Oil Used 


1 


— 


7s! 


el ee Re 


1 
2,54 
2 


of annual fuel oil consumption compared with conventional burner head: 





100 
S10 
934 
560 


,310 
,385 


| Fuel oil 

Saved by 

Shell Head 
24.81 
20.69 


15.36 
18.13 


36.12 


20.36 


19.37 


20.39 


27.05 


26.60 


by which the mean temperature for any 24-hour 


if the mean temperature for the day is 25 deg 


it goes on record 











will be in a position in this area to 
offer a stiff challenge to the oil heat 
industry. 

Mr. Beckwith stressed the need for 
better training of personnel, particu- 
larly service men, “so that our in- 
dustry may better serve the public 
and assure their customers of more 
usable heat from a gallon of oil.” 


‘48 Degree Days to Date 
About Even with 1947 


NPN News Bureau 

CLEVELAND—tThe season to date 
(Sept. 1 through Nov. 21) in 14 cities 
checked each week by NATIONAL 
PETROLEUM NEWS is warmer than 
norma] and closely approaches the 
1947 season, according to degree day* 
reports from weather bureaus in each 
city. Thirteen cities report less de- 
gree days than the normal and one, 
raleigh, N. C., reports the same cur- 
rent and normal season degree day 
totals. 

The current month to date (Nov. 1 
through Nov. 21) is warmer than 
the same 1947 period in all 14 report- 
ing cities. All figures in the follow- 
ing table are degree days. 


*Degree Day Summary 


This Last 
This Year Sea- Sea- 
Month Ago son son 
Nov. Nov. Sept. Sept. Nor- 
1, 1, 1, 1, mal 
1948 1947 1948 1947 Sept. 
thru thru thru thru 1 
Nov. Nov. Nov. Nov. thru 
21, 21, 321, 21, Nov 
1948 1947 1948 1947 21 
Birmingham, Ala, 184 271 342 300 352 
Boston ......... 269 472 686 773 848 
Charleston, S.C... 46 185 133 197 180 
Chicago ..--..- 397 525 865 806 974 
Cleveland ....... 273 438 742 689 941 
Detroit .. oa . 349 514 SS5 842 O86 
Minneapolis .... 549 678 1035 1091 1258 
Nashville, Tenn 233 327 479 402 518 
New York ocos ae 307 523 617 698 
Omaha, Nebr. .. 467 565 845 813 SSO 
Philadelphia 205 378 494 563 613 
Raleigh, N. C. .. 128 309 432 577 32 
St. Louis ose oan 433 545 566 604 
Washington ‘ . 214 349 524 509 647 
Average .. —s aon 411 609 625 709 











* Degree days are the number of degrees 


F. by which the mean temperature for any 
24-hour period falls below 65 deg Thus, if 
the mean temperature for the day is 25 deg 
it goes on record as 40 degree days An av 
erage hame oil burner will burn about a gal 
lon of fuel oil for each three degree days 


Antifreeze Booklet Issued 
By Bureau of Standards 


WASHINGTON New booklet on 
automotive antifreezes issued by Na- 
tional Bureau of Standards for “av- 
erage automobile owner” should also 
prove helpful to manufacturers inter- 
ested in entering antifreeze produc- 
tion field, according to bureau. 

Booklet reports results of years of 
extensive tests at bureau as well as 
summation of work of other investi- 
gators. Identified as NBS Circular 
{74, Automotive Antifreezes, it is 
obtainable from Superintendent of 
Documents, U. S. Government Print- 
ing Office, here at 15c per copy. 
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Credit Men Stress Need for Aiding 
Jobbers as TBA Programs Expand 


Petroleum Credit Group Told Few Oil Companies 
Encourage Applications for Credit Cards 


By FRANK C. STURTEVANT 
NPN Staff Writer 


NEW ORLEANS—In a series of 
open forums held at the American 
Petroleum Credit Assn. conference 
here Nov. 15-16-17 members. ex- 
pressed these opinions: 

1. The rising volume of TBA busi- 
ness now being handled through pe- 
troleum channels calls for special 
credit assistance to oil jobbers and 
service station dealers. 

2. Few oil companies encourage 
credit card applications; many issue 
only short term cards good for three 
months or six months, and 40% or 
more of applicants are rejected as 
poor risks. 

3. Credit reports furnished to the 
oil industry by banks and agencies 
are at present inadequate, especially 
reports on farmers. 

4. Par payment of checks is spread- 
ing as result of individual effort. 

Larger TBA inventories at all lev- 
els have been noted by credit man- 
agers, according to member com- 
ments. Many oil jobbers have recent- 
ly started a TBA program, or have 
greatly accelerated their merchand- 
ising activity, it was said. Many 
have little past experience in man- 
aging a merchandise inventory and 
it may fall to the lot of the supplier’s 
credit manager to give the jobber 
sound counsel on inventory control. 
It was pointed out also that addi- 
tional jobber capital tied up in TBA 
inventory might necessitate some 
temporary additional credit. 

It was asserted by some that ser- 
vice station stocks of tires and other 
TBA merchandise need not be large 
in view of today’s fast delivery ser- 
vice, but a number of members felt 
that many dealers would still en- 
counter — on a smaller scale — the 
same problems confronting jobbers. 
It was pointed out that at many 
leased stations, where in former years 
the dealer’s investment could be 
bought out for $1,000, it would re- 
quire from $5,000 to $8,000 today. 

David W. Harris, president, Univer- 
sal Oil Products Co., Chicago, a 
former credit executive, referred in 
his talk to a recent trade press edi- 
torial condemning credit cards (see 
NPN Nov. 3, p. 21). He suggested 
that credit men “sift out” card 
holders whose average purchases 
were too small to justify keeping 
them on the books. 

From the discussion which immedi- 
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ately followed it was apparent that 
credit cards for a limited term of 
months are now common, that few in 
the industry are trying to expand the 
use of credit cards, but that they 
have become an accepted part of the 
oil marketing business. Present high 
percentage of rejected applications, 
averaging more than 40%, was said 
to be a natural result of inflation 
hitting those in the lowest income 
groups first. Since the automobile 
has now become a necessity these 
groups are naturally seeking credit 
for gasoline requirements. 


Unsatisfactory credit reports fur- 
nished to the oil industry are especi- 
ally troublesome in the case of the 
farm trade, several members said. As 
an example, it was pointed out that 
listing the number of tractors owned 
by a dairy farmer gave no clue as to 
his real worth, without additional in- 
formation. It was felt that the in- 
dividual farm customer is now of suf- 
ficient importance to justify special 
study on the part of banks and 
agencies furnishing credit reports, as 
well as by oil company sales de- 
partments. 


Members reported good progress in 
many states in securing par payment 
of checks without deduction for han- 
dling charges. Efforts to secure legis- 
lation requiring such handling have 
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not been fruitful in general, it was 
said, but missionary work among 
customers has produced good results. 
S. J. Haider, of the National Assn. of 
Credit Men, said that only about 
2,000 out of a total of around 14,000 
banks in the U. S. still deduct a han- 
dling charge on checks. He said that 
oil marketers can get from NACM in- 
voice stickers warning customers 
that full amount of invoice is payable 
at par. 

J. A. Walker, credit manager, 
Standard Oil Co. of California, re- 
ported that general business’ vol- 
ume on West Coast will probably hold 
up well in the future, but rate of in- 
crease will level off. Aircraft busi- 
ness is reviving under pressure of 
new military orders, he said. 

Aviation Credit Seen Improving 

Robert P. Dean, credit manager, 
Esso Standard Oil Co., New York, re- 
porting on aviation credit, said that 
a new type of financial management 
is leading coémmercial airlines into 
more profitable operations by cutting 
costs, raising rates and going after 
more freight business. Small airports 
which have depended on the G. L. 
training program will have to seek 
other revenue as this program is now 
tapering off, he said. There are now 
about 15,000 private planes in use 
above $2,500 valuation, he said, and 
about 1,500 of these are engaged in 
agricultural services of various kinds. 

In a separate report Mr. Walker 
gave some results of a survey on 
present condition of accounts receiv- 
able of 47 oil companies, which will 
be covered in a subsequent issue. 

Harry S. Read, executive vice presi- 
dent, Pan-American Petroleum Corp. 
gave members a complete outline of 
the oil industry public relations pro- 





The following officers have 
been elected by the American 
Petroleum Credit Assn.: 

President: W. W. Rogers, as- 
sistant general credit manager, 
Pure Oil Co., Chicago, succeed- 
ing Leo E. Jones, credit man- 


ager, Arkansas Fuel Oil Co., 
Shreveport. 

Vice President: A. E. Flet- 
cher, credit manager, The 
Standard Oil Co. (Ohio), 
Cleveland. 


Treasurer: H. E. Butcher, 
credit manager, Cities Service 
Oil Co. (Del.) Chicago. 

Secretary: S. J. Haider, Na- 
tional Assn. of Credit Men, St. 


Louis. 
Regional vice _ presidents: 
Eastern — D. E. Burroughs, 


credit manager, Shell Oil Co., 
Inc. New York; Central—J. W. 





Credit Men Elect W. W. Rogers President 


Stout, credit manager, Warren 
Petroleum Corp., Tulsa; West- 
ern—J. A. Walker, general cred- 
it manager, Standard Oil Co. of 
Calif., San Francisco. 

The board of directors, in ad- 


dition to Messrs. Burroughs, 
Jones, Fletcher, Rogers, Stout 
and Walker, includes: M. V. 
Johnston, assistant credit man- 
ager, Gulf Oil Corp., Pitts- 
burgh: W. W. Witmer, Amer- 
ican Mineral Spirits Co., New 


York: E. W. Hesse, credit man- 
ager, Phillips Petroleum Corp., 
Bartlesville, Okla.; C. P. Gui- 
bet, Esso Standard Oil Co., New 
Orleans; R. C. Ward, Sun Oil 
Co., Toledo, Ohio; M. L. Rufer, 
Standard Oil Co., (Indiana). 


The association will hold its 
149 convention in Chicago at 
the Sheraton Hotel, Nov. 14- 


15-16. 
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gram. He said it was up to everyone 
in the industry to demonstrate its 
value, and that credit managers in 
particular could help ward off na- 
tionalization by selling the industry 
at all points of public contact. 

Credit men should participate in 
all sales department meetings, said 
Cc. J. Guzzo, assistant division man- 
ager, Gulf Oil Corp., New Orleans. If 
not invited they should insist on at- 
tending, he said. Salesmen today, he 
said, are learning the full theory of 
business, and know that a sale is not 
complete until the money is collected. 
“T have only one criticism of credit 
men,” he said? ‘‘and that is that they 
too often underestimate the impor- 
tance of their own job.” He urged 
credit managers to take the lead in 
keeping salesmen posted on the con- 
dition of their accounts, instead of 
waiting until the salesman signed up 
a big order to tell him about credit 
restrictions. 

Credit managers should also take a 
leading part in building up good pub- 
lic relations for their companies, said 
Mr. Guzzo, otherwise their ‘depart- 
ments can’ undo much of the good 
work done by the rest of the industry. 
He also advised credit men to get 
away from their desks at regular in- 
tervals in order to avoid the feeling 
of “talking to oneself” generated by 
too many days dictating letters. 


‘Red Line’ Settlement 
Confirmed by 2 Companies 


NEW YORK— Jersey Standard and 
Socony-Vacuum in separate state- 
ments Nov. 17 confirmed fact that as 
a result of settlement of the “red line 
agreement” suit they will acquire 
stock interests in Arabian American 
Oil Co. and its subsidiary, Trans- 
Arabian Pipe Line. 

Jersey will purchase next month 
30% of Aramco stock, Socony-Vac- 
uum 10%. Remaining stock will be 
held by present half-interest holders, 
California Standard 30% and The 
Texas Co. 30%. 

At time arrangement was made for 
purchase of Aramco stock by the two 
companies, loans were guaranteed by 
each to Aramco—$76,500,000 by Jer- 
sey and $25,500,000 by Socony—pend- 
ing settlement of the “red line’’ suit. 
Purchase payments will be used to 
retire the loans in both cases. 

Under terms of the “red line” set- 
tlement, participating companies in 
the Iraq Petroleum Co. will obtain 
from the operations, on equitable 
terms, crude oil in quantities based 
on its stated requirements rather 
than its proportionate stock interest. 
Actually participants are entitled to 
crude proportionate to stock holding, 
but settlement gives each stockholder 
right to purchase from other stock- 
holders available oil in excess of re- 
quirements of such other stockhold- 


ers. 
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PACIFIC COAST 


Competition Returns 
As Strike Diminishes 


(Continued from p. 9) 


manufacture, stock totals and de- 
liveries of some of the principal prod- 
ucts, makes a comparison of Septem- 
ber, 1948, August, 1948, and Septem- 
ber 1947. 

The agency comments that crude 
oil stocks increased while gasoline 
and Diesel oil stocks decreased be- 
cause of the relatively low rate of 
refinery operations. The gain in re- 
sidual fuel stocks was attributed 
mostly to the virtual cessation of 
shipping activity due to the water- 
front strike. That cut the bunker 
fuel demand of about 50,000 b/d. 

The latest production report showed 
that California’s crude oil total ad- 
vanced well above the immediate pre- 
strike production. The 960,100 b/d 
exceeds the current California re- 
quirement figure. 

* * * 


Standard of California announced 
publication of a booklet designed to 
help others handle organization the 
way Standard’s department of organ- 
ization does it. Called “The Manage- 
ment Guide,” it emphasizes just that 
in 100 pages with charts. 

The booklet discusses job descrip- 
tion forms, delegation of responsi- 
bility and authority and instructions 
on how to prepare and use manage- 
ment guides. The book will be dis- 
tributed free to colleges of business 
administration and other institutions 
offering training in business leader- 
ship. 

* * * 

Another GP executive went into 
the question of oil industry profits. 
Even though they’re growing larger, 
they’re still not enough to keep up 
with necessary expansion, according 
to Clarence S. Beesemyer, executive 
vice-president of General Petroleum 
Corp., in a public speech. Previously, 
R. L. Minckler, GP president, had 
reprimanded industry for being 
ashamed of profits. 

Mr. Beesemyer explained that pe- 
troleum products consumption in five 
western states is double the pre- 
war rate. Oil companies have ex- 
panded their facilities greatly to meet 
this demand and the expansion has 
come at a time when costs of ma- 
terials and labor are 60 to 100% 
above pre-war and construction costs 
have doubled, Mr. Beesemyer said. 

Most of this expansion has been 
financed from profits, he said. But 
that’s not enough; 30 of the largest 
oil companies had to borrow $682 
million last year to make up the dif- 
ference between what they earned 
and what they had to spend to meet 
public demands. This money must be 


paid out of profits, Mr. Beesemyer 
said. 

Mr. Beesemyer told his audience 
GP was earning the same profit per 
gallon it earned before the war. 
Larger total profits have come from 
selling more gallons. 


Detroit Dealer Price Case 
May Be Heard on Jan. 27 


NPN News Bureau 

WASHINGTON — Federal Trade 
Commission is pointing to Jan, 27 
as probable date for oral argument 
in its Detroit dealer price discrim- 
ination case against Standard Oil Co. 
(Indiana) before Seventh Circuit 
Court of Appeals in Chicago. 

Clerk of court has suggested that 
date was available, and FTC has re- 
plied it would be suitable, but clerk 
has yet to say date has been fixed. 

Meanwhile FTC is preparing its 
brief, due to be filed by Dec. 20. 
Standard’s brief was filed Oct. 11. 


Deaths 


Lee R. Saunders, 56, petroleum 
marketer for more than 25 years 
died Nov. 21, at home in Overland 
Park, Mo., a suburb of Kansas City. 
He was chairman of the board, Saun- 
ders Petroleum Co., Kansas City. 
Surviving are: his wife, two sons, 
and his mother. 


* * * 


Michael J. Quinn, 81, long-time 
Midwest petroleum refiner, died re- 
cently while visiting at the home of a 
daughter, Mrs. Stanley Russell, Ra- 
cine, Wis. Mr. Quinn, a native of 
Titusville, Pa., is credited with hav- 
ing collaborated in building the first 
commercial ‘cold settling” plant for 
wax production. Later he helped 
build the Central Refining Co. re- 
finery at Lawrenceville, Ill., and was 
superintendent until the unit was 
sold to Indian Refining Co., which in 
turn was acquired by The Texas Co. 
Mr. Quinn also aided in building the 
Vincennes Refinery, Vincennes, Ind., 
which was dismantled in the late 
1920’s. Mr. Quinn, who had made 
his home for the past 15 years at 
Flint and Muskegon, Mich., is sur- 
vived by a son and a second daugh- 
ter. 





* * * 

Arthur W. Ayers, 54, manager of 
real estate, Standard Oil Co. (Ohio), 
died at his home in Rocky River, Ohio, 
Nov. 18. Mr. Ayers, who had been 
ill since May, formerly was manager 
of service stations at Sohio’s Toledo, 
Ohio, division for three years. A 
veteran of World War I, he is sur- 
vived by his wife and two daughters. 

* * « 

Thomas S. Holt, 76, founder and 
board chairman of Holt Oil Co., Fed- 
eralsburg, Md., died at his home in 
Federalsburg, Nov. 20. 
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Peoples of Many Countries Will Benefit 
From Oil's Vast Middle East Development 










By Warren C. Platt 
Editor 


LONDON, England— Another big American oil com- 
pany has started pouring millions of dollars into the de- 
velopment of the vast Middle East oil fields, fields that 
not only will insure a still greater expansion of the in- 
ternal combustion engine and all it means for better 
living in the world, but fields which are bringing a new 
and modern way of living to some of the oldest peoples 
of history. 

This latest American company to proceed with oil 
development in 6,000 square miles of barren desert is 
the Gulf Oil Corp. Its present plans to spend more 
than $100 millions immediately still further emphasize 
to every American oil man the importance of his giving 
more thought to what is going on in this far part of 
the world and to study what this now rapid development 
there will mean to him and the rest of mankind. 

In 1945 the Gulf resumed development of the Kuwait 
field on the western shore of the Persian Gulf where 
a good oil and gas field was found just as war shut off 
drilling equipment and supplies. The Gulf is an equal 
partner in this operation through the Kuwait Oil Co., 
with the Anglo-Iranian Oil Co., pioneer operator in the 
Middle East and which has large concessions, big fields 
and the biggest refinery in the world in Iran to the north 
of Kuwait. 

The two owners are moving shiploads of supplies to 
Kuwait for field operations, pipe lines, a refinery, docks 
and all the materials to build two townships to hous 
10,000 of its personnel and their families in conditions 
which will ensure their contentment. The two owners 
are also building as rapidly as possible to meet the oil 
expansion program. Twenty-seven wells so far are 
producing 185,000 b/d and by the end of the year this 
s expected to be up to 250,000 and increased to 480,000 
» d by the end of 1949. Further yearly increases are 
forecast beyond this date. 

What the Gulf and Anglo-Iranian have started to do 
through their Kuwait Oil Co., large as it is, is only a 
part of this rapidly expanding Middle East picture. The 
\nglo-Iranian itself is awaiting only more supplies to 
push its crude oil production in Iran well above its pres- 
ent output of 500,000 b/d. The relatively new Arabian 
American Oil Co. is battling at Washington for more 
ipe and refinery equipment to raise its crude above the 
22,000 b/d of August. The veteran Iraq Petroleum Co. 
has plans to increase its 100,000 b/d and so has Bahrein 
‘9 get above its relatively new 30,000 b/d. All told 
tight now, production is more than 1,100,000 b/d of crude 

| for the whole Middle East. 

To see the future of this Middle East oil area and to 





vember 24, 1948 


Modern Cities Rise from Desert Sand Almost Like Magic; 
Oil Company Ventures Bringing Higher Living Standards 





visualize its coming effect on mankind, especially in 
the land of the Arabs, one should hurry down to an 
antique shop that deals in the legends of Bagdad of 
ancient times, a shop well stocked with the marvelous 
tales of the Arabian Nights and there discover Aladdin's 
Lamp. Certainly it must be there if one will but look 
with believing eyes. The Lamp may need a good polish- 
ing, for the hundreds of years since its wonderful tales 
were first revealed probably have left some tarnish. 


Bright Future Dawns for Middle East 


But the stories it now will tell of the future will far 
surpass those by which it earned its reputation in the 
hearts and minds of old and young down all these cen- 
turies. Rub it well and look carefully, for here are some 
things a modern oil man will see 


Three to four million barrels flowing daily in two or 
three years from comparatively few but widely scattered 
wells whose gas pressures are protected by large sur- 
rounding acreage, an amount which will double or more 
in an additional few years. 


This modern oil man will see pipe lines, perhaps the 
biggest in the world, waist high to a man, pumping in 
the next year or two, at least a million and more barrels 
a day to the eastern shore of the Mediterranean alone 
where a present large refinery will be greatly enlarged 
and new ones built, and where tankers will load the 
crude and refinery products for delivery to Europe, the 
United Kingdom, Africa, and even to the United States 
and South America. 


From terminals on the Mediterranean and direct from 
large terminals on the Persian Gulf the tanker ship- 
ments to the U. S., especially of crude oil, probably 
will amount to two or maybe three million barrels a 
day, also in two to three years. This flood of crude and 
products promises to revive, and extend the lives of 
Independent refiners in the U. S. as well as furnish 
American marketers with still more products to sell. 
Already deals are being made with both Independent 
refiners and marketers in the U. S. 

This big flood of oil and products from the Middle 
East is not expected to break the present markets any- 
where because world-observing oil men believe the avail- 
ability and relatively low price of this oil will bring about 
in the rest of the world such an adoption and develop- 
ment of power from petroleum as to be similar to that 
development of the last 40 years in the U. S. In fact, 
they expect this great adoption of petroleum power to 
be at such low costs and to have such advantages as 
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Kuwait is a relatively small area 
on the northwest shore of the Per- 
sian Gulf that juts into the juncture 
of Saudi Arabia where is the big 
operation of the Arabian-American 
Oil Co. (Texas and Standard of 
California) and Iraq where the Iraq 
Petroleum Co. operates. To the 


ee north at the head of the gulf is 


BUBIYAN 


Abadan, at the bottom of Iran, in 
which city the Anglo-Iranian has one 
of the two largest refineries in the 
world, supplied by oil from up in 
Iran. In the corner between Saudi 
Arabia, Kuwait and the Gulf is the 
“Neutral Zone” where the American 
Independent Oil Co. recently ob- 
tained a concession. 





The numbered lines on the map re- 
present the following pipe lines: (1) 
8” gas; 22” oil; 24” oil; 24” oil: 24” 
oil; 12” fresh water: 6” brackish 
water; 10” sea water; 4” gas oil and 


‘ . ; te riz Shaiba ; 
ie — Oe (3) petrol. (2) 2” fresh water: 6” salt 


water: 2” gas; 22” oil; 21” main 
outfall sewer. (3) 20” oil; 20” oil: 
12” oil: 3” gas: 6” brackish water: 
2” fresh water: 6” brackish water: 8” 
gas; 4” gas and petrol. (4) 10” brack- 
ish water: 8” brackish water. (5) 6” 
fresh water: 3” fresh water (later 
for gas oil & petrol); 3” brackish 
water. (6) 6” brackish water 
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to withstand for a great many years any possible com- 
petition from the application of atomic energy to peace 
time uses. 

A highly important and immediate close-at-hand good 
from the greater production of Middle East oil is the 
help it will be in the rehabilitation of Europe and of 
the war countries. Since the close of the war these 
countries have been calling for far more oil than is pos- 
sibly available, calling for oil in preference to coal. 
Coal takes manpower to produce and handle, manpower 
which can better be used elsewhere if heat and power 
can be provided from another source, such as petroleum. 
Petroleum also provides a far more flexible and less 
expensive power than coal. So large quantities of Mid- 
dle East oil right at .ts back door, will be of the greatest 
service to Hu: as it literally takes the reconstruction 
load, yes even the clean-up burden, off the backs of the 
tired people of Europe and lets the internal combustion 
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engine and the ever-pushing bull-dozer and the never- 
tired truck, take over. Even the peasant in the field 
will be able to supply more food at lower cost to starv- 
ing Europe as the tractor and all its associated motor- 
driven farm appliances move across the fields heretofore 
tilled so much by hand. 


Then there is another picture that is dramatic and will 
be most historic, and that is what petroleum-made horse 
power will bring to this area where the petroleum is lo- 
cated, an area where there is much of early civilization’s 
history, dating back thousands of years before Christ. 

Will oil bring back any of the glories and greatness 
of the distant past? Will there be another Babylon fabu- 
lous in legend, but now with bathrooms and hot and 
cold water, air conditioning and trucks and automobiles 
taking the place of the padding camel? 

In all these thousands of years of history, the people 
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whose ancestors once had a great civilization here, have 
lived on desert wastes, with little of the foods and com- 
forts and facilities that we of other areas have obtained 
from steam, electricity and the internal combustion en- 
gine. 

Now comes to life, right in the heart of this waste 
of desert, what undoubtedly is the greatest oil supply 
in the world. Not only will the raw material be pro- 
duced in great quantities, but products will be made at 
great refineries here, products whose sale will be pushed 
not just by oil company salesmen but by the salesmen 
of every conceivable kind of gadget that will use pe- 
troleum products, gadgets that will bring new living 
comforts and standards to their purchasers both here in 
old Arabia and in the rest of Asia, India and down in 
Africa and the countries in Europe that could not pay 
the heretofore high prices for petroleum products in 
sufficient volume to fully improve their own living. 

Complementing this natural sales effort and aiding in 
its success will be increasingly large and steady pay- 
rolls to increasing numbers of people by the oil com- 
panies. More money is now being paid company employes 
than was ever even dreamed of by the employes, and as 
the companies’ educational efforts proceed and employe 
efforts become more productive, payrolls will be larger 
and the return the employe can spend in his own coun- 
try still greater. 

Then the future-seeing oil man can well conjure the 
great benefits that these Middle Eastern governments 
can bestow on their countries from all the oil royalty 
money that will be paid them. It will be money in far 
greater amounts than any of them ever dreamed, and 
money that does not come from burdensome taxes. 


Already a daily oil production of more than 1,000,000 
bbls. is supplying to the governments almost $75,000,000 
a year in British sterling and in U. S. dollars—the world’s 
best money. This is only a beginning for it probably will 
grow to five or ten times that. Consider what this means 
in good streets, sewers, running clean water, good roads, 
and harbors, schools and hospitals and community cen- 
ters in countries of stern hardships. This is much bigger 
money than it may seem to be to an American for it will 
go much farther than if it had to be spent for improve- 
ments in New York or Chicago. 


It is the opinion of the oil men that this money the 
governments get is being and will continue to be spent 
intelligently and honestly for the benefit of the people. 
Present rulers in the Middle East are far advanced over 
their predecessors. Today’s rulers have had the benefit 
of travel, and some of the younger have received edu- 
cation in Europe, England and America as well as hav- 
ing associated and lived with the people of these countries. 
Their forward thinking is also indicated by the increas- 
ing stability of their governments and their rejection 
of various Soviet overtures for a totalitarian hand in the 
operation of their countries and for oil concessions. 


Oil’s Humanitarian Work Is Outstanding 


While most articles on the Middle East have been 
written about the technology and drilling and refining and 
pipe line operations of the oil industry, this story is de- 
voted to the humanities of the industry’s development, 
to what the industry is doing not only for its own per- 
sonnel but for others who touch on the industry’s ac- 
tivities. 

What the industry is doing in this new oil area is not 
by any means the first time the industry has made im- 
portant contributions to the economy, education. and 
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living of large areas and even countries. Such contribu- 
tions have been little talked about even by the industry 
though to do so would be greatly to enhance better in- 
dustry public relations. It would help make outsiders— 
yes and even some oil people—realize that the industry 
is at least not quite as “soulless” as some critics would 
make out. We have but to look at our own country 
for not only the big modern cities the industry has largely 
built but to the small towns and camps, that, after the 
first rush of the “oil boom”, were converted to models 
of comfort and, where large enough, provided with schools 
and churches. 

This industry contribution to the humanities, however, is 
particularly noticeable, though again not often publicized, 
in foreign lands whose level of living is not as high as 
our own. Modern towns with modern hospitals, schools, 
club houses and living quarters have been built by the 
oil companies with their own money in Mexico and South 
America and other lands. 

Admittedly the creation of these better living facili- 
ties is all in pursuit of a profit by having healthier 
and more contented and continually better educated 
people. But it is to the great credit of the oil industry 
that it has seen from its earlier days the long range 
value of providing this better living in outstanding quan- 
tity and quality. This is far different from the prac- 
tice of some other industries that produced the “factory” 
and “mining” towns from whose squalor the reputation 
of industry in general is still suffering. 


The Gulf is not the first oil company to build a modern 
town in the Middle East, nor is this the first such town 
the Gulf has built. There are many of Gulf sponsorship 
in the U. S., Mexico and South America. But this is 
about the biggest of such jobs the Gulf has tackled 
and it may hold that record for years to come. 


Nor is this new town near Kuwait the first large 
scale housing project of Gulf’s partner, A.IL.O0.C., be- 
cause as the pioneer of this oil region it has provided 
good living in a score of places, including large company- 
built housing areas at Abadan, where its big refinery 
employs over 30,000 persons. Today the Anglo-Iranian’s 
investment in these employe facilities about equals its 
investment in producing fields, pipe lines, refineries, 
tankers, etc. In 1946 alone the Anglo-Iranian invested 
nearly $12,000,000 in housing and utilities, $2,400,000 
on schools, shopping district, movies, and temporary ac- 
commodations and also gave $600,000 to the University 
at Tehran for technical equipment and to enlarge its 
educational facilities. In 1947 a further $16,000,000 
was spent on these amenities. 

The other oil companies in the Middle East have done 
equally generously by their employes, in which are in- 
terested Standard of New Jersey, Socony-Vacuum, Shell, 
Texas Co., and Standard of California from this country. 


Principal City, Ahmadi, Named for Ruler 


The whole operation is commonly called “Kuwait” and 
the principal town of the state bears that name but the 
estate the Kuwait Oil Co. is building out on the sand 
is called Ahmadi in honor of the ruler Shaikh Sir Ahmed 
al Jabir al Subah who gave the company its concession.in 
1934. Reference to the map on p. 22 shows the new toqwn- 
site at Ahmadi some 22 miles south of the town of Kuwait 
which is on Kuwait Bay, and about 5- miles inland from 
the village of Fahaheel,on the shore of the Persian Gylf. 
Oil will make these places.among the most .important of 
the area. Today Kuwait:has some. 80,000. inhabitants, 
Ahmadi is being born and Fahaheel has heen but a small 
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NEW BERTH 
NO.3 Fahaheel is on the open shore of 
the Persian Gulf 5 miles east of the 
town of Ahmadi, the company’s 
general headquarters. The new 
jetty is now under construction at 
EXISTING 


a cost of about $15,000,000. It ex- 
tends three-cuarters of a mile to 
sea and will berth eight large ships. 
At present the Kuwait Oil Co. is 
using two floating berths a bit fur- 
ther out but these will be supple- 
mented by three more with under- 
water pipe lines to shore. Tanks on 
the shore will be filled by gravity 
from the slight ridge on which is 
Ahmadi, where pipe lines from the 
~ field will center 
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fishing village. From now on Fahaheel will be the main 
seaport for the Kuwait Oil Co.'s operations because 
straight out from the sloping beach to where even at low 
tide the water is 40 ft. deep, is being built a steel jetty 
that will berth six 30,000 ton tankers and two cargo ships. 

The jetty is “T’ shape and its northern cross arm 
will provide a harbor against the open sea. There will 
also be a small craft harbor inshore, with a 600-ft. quay 
and 17.6 ft. of water, enough for tugs. Im addition to 
this jetty and further out to sea are five mooring berths 
at the far end of ship-to-shore pipe lines. 

How nature itself does not favor this whole operation 
is shown by this jetty which will cost some $15,000,000 
because it will be three quarters of a mile long, will rest 
on 4,000 steel piles, some of them nearly 100 feet long, 
and will require at least 20,000 tons of steel. The lifetime 
of all this steel in the salt water is problematical but 
against that hazard the steel gets a heavy coat of coal- 
tar enamel and it will also be given cathodic protection. 

Ahmadi, the site of the two townships of Kuwait Oil, 
lies on a ridge 5 miles back from the sea and about 350 
ft. above ‘sea level. Here also will be a big manifold 
and storage system with 38 tanks of total 6,000,000 bbls. 
which will receive the oil from the field—Burgan—1l11 
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miles to the southwest. Oil will flow from here to other 
tanks at Fahaheel on the shore or direct to the ships. 


But let us leave the oil technology end of this story 
and get on to the new township that is now under con- 
struction, but slowly because of difficulty in getting 
supplies in the U. S. and England and of transporting 
them. 

Climbing the slight ridge, the first township for Amer- 
ican, British, Indian and Pakistani employees will unfold 
on each side of a large general community center with 
the residences sloping down toward the sea. The in- 
dustrial section, oil storage and business activities will 
be at the back. Refer to the miniature reproduction 
of the township on the front cover. A second and 
exclusively Arab township will lie to the south ani 
towards the sea of the main Ahmadi estate. There will 
therefore be two complete townships, one for the Amer- 
ican and British staff, of whom there are now more 
than 1,000, and Indian and Pakistani clerical employees 
and skilled workmen, of whom there are now more than 
2,500, and the other township for the Kuwaiti of whom 
already over 6,000 are employed. These townships will be 
self-contained and administered in conjunction with the 
Kuwait Government and subject to the general laws of 
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Ground floor plan for home of a 
senior staff member. Note large 
size of rooms, nursery. closet space 
and servants quarters. Several dif- 
ferent sizes and arrangements are 
being erected now, all plans sub- 
ject to change as experience sug- 
gests in future houses 


























Close up of the senior staff house made of concrete, with 
steel frame windows and all one story high 


AHMADI—LAYOUT OF HOUSING 
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The oil town of Ahmadi which the Gulf Oil Corp. and Anglo-Iranian Oil Co., have begun to build on the Persian gulf to de- 
velop one of the newest and largest oil fields in the Middle East 
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the country and to such regulations as the oil company 
must necessarily place over employes and its property. 

The Arab township will be laid out and built accord- 
ing to their customs and ideas but on the same general 
plan of a big community center with homes on each 
side, as with the British and American community. In 
the Arab community center it is hoped to include shops, 
markets, public lavatories, a labor institute, school build- 
ings, playing fields, their own municipal office building 
and a mosque. But the company management hastens 
to add that while the physical construction of the mosque 
may be designed by a Britisher, the Arabs will specify 
and supervise all traditional characteristics. 


Comfort Is Top Objective in New City 


The design for the Ahmadi township provides a large 
club house for the British and American staff, another 
for Indian and Pakistani staff, a hotel and restaurant, 
motion picture theater, school, church and everything 
that the company can think of to make an exceedingly 
comfortable, livable home town. The shops will be ¢s 
complete with as varied a lot of merchandise at more 
than reasonable prices as any woman can wish. 

It is anticipated by the company that when finished 
the club establishments will be the most complete in 
the Middle East. The main bui'ding of each will pro- 
vide for social functions, with rooms for billiards, table 
tennis and cards. Each club will have a library, a read- 
ing room and special accommodctions for children. Swim- 
ming is the main form of recreation in the summer 
months so specially fine pools are plenned. 

The company’s aim is to encure that the best and most 
suitable food is provided for its staff. 

Every effort is being made to ex>'oit the markets of 
the world to provide foods whic’ give pleasure and take 
care of the health of the community. 

It has not yet been possible to ure the tankers which 
take away the oil, but it is hoped when the vort facilities 
are well established that these ships, well known for 
their good catering will assist in providing the best food 
possible for the people who worl: in this oil fie!d. 

In addition to the good things of life that the ships 
may bring, the company will have its own flour mill in 
Ahmadi that will produce 10 tons of flour a day; its 
own bakery that will bake 1,800 1-lb. loaves of bread 
a day in addition to pastries. A mineral water plant 
will fill 16,000 bottles a day, a laundry will clean 30,000 
Ibs. of clothes a week and a dry cleaning plant 6,000 
Ibs. per week. 

In a nearby box (on this page) is a summary of some 
of the requirements for constructing this desert town- 
ship. It covers everything for the township as now planned 
but, as Kuwait oil production increases, more of such 
material will be required. 

This list of requirements makes one realize what many 
things constitute comfort in our own towns. We may 
not appreciate them because they have been installed 
over many years. But here are new estates for 10,000 
employes and their families to be built in a year, or 
as soon thereafter as supplies can be had, and they 
will require forty miles of sewer pipe, 650 miles of oil 
and water pipe, 80,000 sheets of glass for windows, 15,000 
electric lamps for the permanent places plus 30,000 for 
the temporary structures, 600,000 gals. a day of drink- 
ing water and enlarged hospital facilities which even 
on a temporary basis cared for almost 6,000 patients 
at the dispensaries in this last June alone. 

Then there will be a few thousand wash basins, laundry 
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tubs, cook stoves, kitchen sinks, refrigerators, hot water 
heaters, washing machines, air conditioning equipment, 
sets of bathroom fixtures and all else that go to make 
life comfortable. The oil companies are specifying first 
class and the most serviceable type of this equipment 
and plenty of it. Ahmadi, and the rest of the oil industry 
towns in the Middle East, South America and elsewhere, 
will be the exact opposite of the “shack towns” of the 
early days of industrial development. 


Water Is No. 1 Problem of This Area 


The great problem of this, like all other desert coun- 
try, is water supply that is suitable for farming, and 
the household and for drinking. Legend tells of the “‘beau- 
tiful hanging gardens of Babylon” which suggests that 
they met the water problem with a reasonable degree of 
success. But whatever the early settlers of the Middle 





What Oil Companies Use 
To Make Employes Comfortable 
in a Modern Desert Township 


Requirements Up to 1950 for Ahmadi: 


LINE PIPE 6” diameter and over 650 miles 
TANKS for oil, water storage 30,000 tons steel 
ROADS—Main roads 35 miles 
Side roads 40 miles 
SEWERS—glazed stoneware pipe 40 miles 
WATER, GAS, and AIR COOLING WATER 
pipe in Ahmadi housing area 100 miles 
CONCRETE 90,000 cu. yds. per year 
BRICKS: the requirements of all sizes of build- 
ing blocks expressed in terms of the standard 
brick of 9” x 4%" x 3” 31,000,000 per year 
PERMANENT HOUSES 1,450 
These will require: 
Sheets of glass 80,000 
Paint 500 tons 
Electric lighting wire 400,000 yards 
Electric lamps 15,000 
In addition, the temporary housing and indus- 
trial areas will require a further: 
Electric lighting wire 
Electric lamps 
Steel for buildings 


700,000 yards 
30,000 
4,000 tons 


Consumption in 1950 will be: 
Drinking water 600,000 gals./day 
Brackish water 1,000,000 gals./day 
Sea water 60,000,000 gals./day 
Gas 25,000,000 cu. ft./day 
Electricity 15,000 kw/hr. 
Anglo-American staff in Kuwait June, 1948. 1,000 
Indian staff in Kuwait June, 1948 3,100 
Kuwaiti staff in Kuwait June, 1948 6,000 
Tonnage of material received ex. ships 

each month 16,000 tons 
Frech water imported ex. ships June, 

1948 4,400,000 gals. 
Patients admitted to hospital June, 1948 200 
Patients attending dispensaries June, 1948 5,900 
Mineral water plant will produce 16,000 bottles 

per 8 hr. day. 

Flour mill will produce 10 tons of flour per day. 

Bakery will produce 1,800 1-lb. loaves per day. 

Ice plants will produce 100 tons of ice per day. 

Laundry will handle 30,000 lb. of clothes per 
week. 

Dry cleaning plant will handle 6,000 lb. per week. 

Transport fleet totals some 800 vehicles, about 
90% being American. 
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Stand Up Longer Because 
Axle Housing Deflections Can’t Affect 
the Planetary Gears 


The planetary gears of the Eaton Axle are self-aligning under load. 
This means that they are not affected by distortion of the axle 
housing. Improper tooth contacts are, therefore, minimized. This 
exclusive Eaton advantage results in lower upkeep expense and 


longer axle life. See your truck dealer for complete information. 


MORE THAN A MILLION EATON 2-SPEED AXLES IN TRUCKS TODAY 


EATON MANUFACTURING COMPANY 


Ale Division 
CLEVELAND, OHIO 





























o's Matt 
Neagrered Piaed Catetrter Croctang Uae ot the company's Wary 
em eben: 





- 
‘ fw chtay v0 pratem « wie men of @ 
a < Cand Rive to top 
proterte the Feed aoe ot emahie 


“ peruse, thes che Carrereel - 
ereed the eentideeee of heme ote Gemand the bet 









e use Gam 0 wren art Concnee a mumorn @ 8 + 
wes wre 
sevesarenres ereeeree sirens 


ee 





--» AND IN EVERY CASE 
IT’S THE UOP IMPROVED 
FLUID CATALYTIC 
CRACKING UNIT 


UNIVERSAL OIL PRODUCTS Company 


General Offices: 310 S. MICHIGAN AVE. CHICAGO 4, ILLINOIS, U.S.A. 


LABORATORIES RIVERSIDE, ILLINOIS 


Universal Service Protects Your Refinery 








East did for water the facilities they may have estab- 
lished have long ago disappeared. 

So the oil companies have gone heavily into the “‘water 
works” business, not just for their drilling and refineries 
but for their living. While they were at it they have 
entered the water business on a big scale, a scale that 
in some cases contemplates farm irrigation in the years 
to come, a scale that will be still further augmented, 
undoubtedly, by thousands of small internal combustion 
engines pumping water wells and flowing water down 
irrigation ditches. 

Somewhere along the line, it is a certainty, the oil 
companies will have found ways to treat the brackish 
water so easily found underground, and even sea water, 
at such a low cost and in such great volume, as to make 
it suitable for general use. 

A summary of the solution to the water problem and 
an outline of the other utility service the oil com- 
panies are providing for these new townships follows: 


Water, Other Services Being Provided 


Fresh Water Supply: There is virtually no fresh drink- 
ing water in the State of Kuwait. The rainy season is 
from November to April and the fall varies considerably 
from year to year; it may be as much as 712” in a good 
year and only 11” in a bad one, but it averages 412” 
per year. 


The Arabs obtain their supply of water from three 
main sources. (1) From hand-dug wells that vary in 
depth from a few feet to 50 to 60 ft. The water has 
to be lifted to the surface and the quality varies accord- 
ing to locality, rainfall, etc.; (2) From concrete cisterns 
which store rain water from the roofs of the larger 
buildings. (3) From the Shatt-al-Arab 90 miles from 
Kuwait by Arab sailing boats which have a carrying ca- 
pacity of, approximately, 10,000 gals. The water is 
pumped ashore into concrete cisterns then distributed in 
tins, goatskins or other containers. 


However, at present 170,000 gals. a day of drinking 
water for the company’s uses is brought by tanker from 
the Shatt-al-Arab to Shuwaikh where it is stored, filtered 
and treated before being pumped to Ahmadi and Faha- 
heel. A small sea-water evaporating plant is also in 
use at Fahaheel and this supplements the supply brought 
by tanker. 


A large sea-water evaporator plant is being erected at 
Fahaheel. This plant consists of six triple effect low- 
pressure evaporator units each capable of 100,000 gals. 
per day of distilled water and should be in full operation 
in 1950. The sea-water will be evaporated by steam 
from the central boiler plant where five 80,000 lb. per 
hour boilers are being installed. 


Brackish Water Supply: Because of the scarcity of 
fresh water, brackish water is used wherever possible 
for industrial purposes. Some 25 water wells have been 
drilled in the area south of Kuwait Bay, the salinity 
varying from, approximately, 2,500 parts per million up 
to, approximately, 112,000 parts per million. Consider- 
able quantities of water are also required for drilling 
and up to 400,000 gals. per day will be supplied for this 
purpose out of a total use of this water of over 1,000,- 
000 gals. a day. 


Sea water: A main sea water pump house is being 
erected at Fahaheel close to the small boat harbor. Two 
6 ft. diameter pipes take the water from the harbor to 
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Workman's house made of “Stitufoam” using sand instead 
of aggregate which cannot be obtained economically in 
Kuwait 
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Type of quarters for the Arab workers built in the Arab 

community. This type has been designed with the advice 

of the ruler as being best fitted to the needs of the Arabs 
today 





A new type of construction for the Persian Gulf is being 
used which keeps down costs and speeds up construction. 
Foamed concrete is poured into pre-fabricated aluminum 
shuttering, the concrete consisting of cement, sand, foaming 
agent and water. Aggregate, which is scarce and hard to 
get, is not needed. One hundred houses are being built of 
this material for the clerical and other skilled employes but 
if the finished job is all that it is hoped this may be standard 
construction 
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Building plan at right shows how all 
the living and activities of the Arab 
employes will be contained in a 
community. So far as the Arabs 
are interested in them, their com- 
munity has all the comforts and di- 
versions and interests of the Ameri- . "8 

can-English community a 


the pumps from whence it is taken to the storage tanks 
and to the condensers in the steam power station and 
at the sea water evaporators. It will also be pumped 
to Ahmadi for cooling the air-conditioning plants. Sea 
water requirements will be 2,500,000 gals. per hour. 


Electricity Supply: A power station is being installed 
at Fahaheel and will be connected to Ahmadi by a 11 kv. 
overhead transmission line. In addition, a steam power 
station is also being erected at Fahaheel and will initially 
consist of three 7,500 kw. turbo alternators due to be 
in commission by 1950. 


Gas Supply: The gas required for industrial and do- 
mestic purposes totaling at the moment 25,000,000 cu. 
ft. per day is obtained from the gathering centers of the 
oil field at Burgan. The gas is piped to Ahmadi and 
Fahaheel and then distributed by underground mains. 
Because the gas has very little natural smell, it will be 


given an odor in order to give warning of leakage and 
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thus prevent accidents. In the housing area, gas will be 


used for cooking and a certain amount of heating whilst 





A senior staff house is just being completed in the foreground 
with two additional houses under construction. In the far 
distance the Persian Gulf can be seen 
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the industrial load will be mainly the steam boilers and 
the topping unit at Fahaheel. 

Air Conditioning: Clubs, social service building, of- 
fices, houses, etc., are to be connected with a district cool- 
ing and heating system. Centralized stations will supply 
cold or hot water (depending upon the time of the year), 
to buildings where circulating air will be drawn over suit- 
able coolers by electric fans. The first of three plants 
vill contain 580 tons capacity ammonia refrigeration 
plant. Two gas-fired boilers will also be installed for 
heating the circulating water in winter time. 


Sewage Disposal: The system is mainly gravitational 
although pumping will be necessary in certain areas at 
Ahmadi and Fahaheel. An outfall to the sea for the 
system will be laid from Ahmadi to Fahaheel, at which 
point communitors (machines to break it up) will be in- 
stalled to handle the sewage immediately before it is dis- 
charged to the sea. The sewers consist, in general, oi 
glazed stoneware pipes of which 40 miles are now being 
laid; the rising mains consist of cast-iron pipes. 

Roadways: The roads generally will be of 3 in. sand- 
bitumen carpet laid on prepared sand foundation. 400 
yards of road 24 ft. wide are being laid per day. 


Modern Medical Facilities Planned 


On the curative side the Kuwait Oil Co. will provide 
free medical treatment to all its employes, from facilities 
of the highest possible standard. Plans are nearing com- 
pletion for accommodations for the most modern medical 
and surgical treatment. These include the construction 
of an air-conditioned hospital of 300 beds, an isolation 
ward, dispensaries and a number of centers specially 
equipped for the treatment of heat stroke. 


The design of the hospital presented special problems 
in view of the extremes of Persian Gulf climate. Special 
care is being taken to make the building proof against 
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sandstorms as well as high temperatures. Auxiliary ser- 
vices, will include an out-patients department with its 
own minor operating theater, plaster room and portable 
X-ray equipment, a physio therapy department, a dispen- 
sary, a large and well-equipped laboratory, a separate 
steam sterilizer (in addition to smaller sterilizers), a 
laundry and other necessary facilities. For in-patients, 
eight blocks of wards projecting from the central block 
are to be constructed to include single and double wards, 
and larger wards of four, six and eight beds; and also 
nurses rooms, service rooms and kitchens for the various 
communities. The X-ray department will be so situated 
as to enable it to serve both the out-patients department 
and the dual operating theaters. 


In addition to the hospital, plans have been completed 
for the construction of dispensaries at Ahmadi and Faha- 
heel. These will provide clinics for the treatment of 
minor ailments, also of eye infections and dental defects. 
At these dispensaries special clinics will be arranged for 
the wives and families of the company’s employes. The 
dispensary at Fahaheel has been specially designed so 
that it also will serve officers and men of the _ ships 
anchoring at Fahaheel. 


Special attention has been given to the prevention of 
disease. Water is chlorinated and sanitary control is the 
responsibility of a staff of trained sanitary inspectors 
operating under the general direction of the chief medical 
officer. In addition to sanitation, these inspectors are 
responsible for fly control and for the regular spraying 
of accommodations with D. D. T. 

The company’s medical staff at present comprises 5 
British and American medical officers, a surgical special- 
ist and a dental surgeon, 6 Indian medical officers and 
9 fully trained British nurses. There is also a skilled 
technician in charge of the laboratory for whom an assis- 
tant is shortly to be provided. 


Training, Education Programs Set Up 


Training and educational facilities particularly for the 
Arab workers, are a highly essential part of the com- 
pany’s operations in Kuwait. In fact, the company, look- 
ing far ahead, considers it has a moral obligation, as 
well as one dictated by good business, to do everything 
possible to help the local inhabitants get the greatest 
return out of the oil development and all the skills and 
technical and general education that are required for that 
development. This means not just making the workers 
comfortable and happy but making it possible for 
them to get the training and technical education that 
will permit them to do their work more efficiently and 
to hold responsible positions for which they can qualify. 


In addition to the benefits that will accrue to the com- 
pany from getting the highest degree of skills from its 
workers, is the further benefit that such training will 
spread not only a knowledge and a desire for petroleum 
products in the land but it will extend and cause to 
grow a knowledge of and a skill in their use. The more 
internal combustion engines, the more lamps and stoves 
put to use in this desert land, the better for the in- 
dustry as well as the better for the country. 

At present the company employs Britishers, Americans, 
Indians, Pakistanis and Arabs, but of the last there 
are few qualified for oil country work. The company’s 
officers, most of whom, have put in years in this part 
of the world, know that the Arab is well trained in 
many other trades as can be seen in a visit to Kuwait 
Town. They conduct businesses of various kinds, build 
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Quarters for a junior staff member and his family. Again 
note the large size of all rooms 


first class sailing craft, construct houses and public build- 
ings and engage in many other pursuits reaching high 
standards. The company therefore not only has estab- 
lished the policy of employing local inhabitants just as 
far as possible but of pushing training and educational 
programs. 

Up in Iran the Anglo-Iranian Oil Co., a half owner of 
Kuwait, has over its years of large scale operation not 
only built ordinary schools for the educational authorities 
of the Iranian Government but also itself established a 
high grade technical school of such proficiency as to 
graduate students into the technical schools and the 
great unversities of England. Kuwait Oil fully appreci- 
ates the need for an effective training program for its 
Arab employes and realizes the importance of fostering 
general educational facilities at the new Arab town- 
ship. 

While in the several centers where the industry has 
been operated for years over here, much headway has 
been made in educational work, progress in any new area 
necessarily must be slow since those responsible must 
first learn the right approach to the problem which 
varies as the people vary in different sections of the 
country. As the operation develops, trained Arab assist- 
ants will become available which will permit the train- 
ing to be increased both in numbers of students and in 
efficiency. The task is a vast one, since the Kuwaiti, 
as is true of most people in these parts, has had lim- 
ited technical development and none at all with modern 
machinery. 

The first important task is breaking down the lan- 
guage barrier because a good proficiency in the Arabic 
language is needed for any effective amount of teaching 
and rare indeed is the man from England or America, 
qualified in oil technology, who can speak any worth 
while amount of Arabic. 

It is proposed to adopt the method used in the British 
Army during this last war for producing in the shortest 
possible time men with a reasonable command of for- 
eign languages. This method is from recorded speech 
of an inhabitant of the country concerned teaching a 
Britisher as a pupil. A series of records will be pro- 
duced starting with the simple salutations, the phrases 
necessary for getting around the country and for house- 
hold use, then expressions commonly used in the oil in- 
dustry for safety and operating and then an extention 
into such subjects as will permit of some discussions be- 
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tween a supervisor and the Arabs 
working with him. This will be sup- 
plemented by pamphlets and studies 
on Kuwait and its people so as to re- 
duce the possibility of misunderstand- 
ings to the minimum. 

Then in teaching of the subjects 
themselves the fullest use will be 
made in due course of mechanical 
and visual aids, of instructional films, 
sound recordings and models. of 
equipment. 


Historical Facts on Kuwait 
And Its Oil Development 


Chief Facts of Oil-Development 

and the History of Kuwait 

Size—6,500 square miles. 

Unlike the country to the north 
where once was Pabylon—Kuwait has 
little recorded history until part of 
it was incorporated in the Persian 
Kmpire in the 4th century A. D. Three 
centuries later it was annexed to 
{slam following a defeat of a Persian 
force near Kazama, close to the pres- 
ent town of Kuwait. 

in 1278-1331 Arab historian notes 
that Kazama was a town of evidently 
more importance than at present. 

Toward end of 16th century Portu- 
vuese used Kuwait Bay as anchorage 
and erected a fort on its shores. 

The State of Kuwait began in 1716 
A. D. when three great tribes from 
northern central Arabia decided to 
ston roaming and settled on the south- 
ern shore of Kuwait Bay. Here they 
pearled and fished and built boats 
and catered to caravans. In 1792, 
as Britain’s East India Co. had tem- 
porarily transferred its heaquarters 
from Basra to Kuwait because the 
Turkish were arbitary in their rule, 
close contact between Kuwait and 
Britain was established. 

All plans for building a railroad 
from the Mediterranean to the Per- 
sian Gulf included Kuwait. When 
Russia became aggressively interested 
in the idea, Kuwait agreed in return 
for protection never to cede any con- 
cession or terrtory without British 
approval. 

After some feinting by Germany 
Britain formally recognized Kuwait 
as “an independent state under Brit- 
ish protectien” in 1914, the start of 
World War TI, and such friendly rela- 
tionship continues to the present. 

In 1954 the ruler of Kuwait grant- 
ed a 75-year concession to the Ku- 
wait Oil Co. of which the Gulf and 
Angto-Iranian are joint owners. 

Geological surveys were started 
and two structures found. One at 
Bahrah in northern part, drilled to 
7,950 ft. and found dry, was aban- 
doned. Second structure was at Bur- 
gan, southeast of Kuwait Bay. Tesi 
drilling showed this to be a big fielu 
but World War II halted work. To 
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date 27 wells have been completed 
averaging 4,500 ft. deep and with 
6,500 b/d production per well. 

There are three producing zones 
with total thickness of 1,000 ft. and 
two zones can be produced at same 
time through same well. 

Field now can produce 185,000 b/d, 
but by next year’s end—given the 
equipment—-it will average 250,000 
y/d; more later from expected totai 
of 200 wells. 

Wells are now spaced one to 600 
acres or roughly one mile apart which 
protects the gas pressure so pumps 
are not needed. The 135 ft. derricks, 
when wells are finished, are skidded 
by caterpillar tractors to the next 
Jocation and only a “Chritmas tree” 
(assortment of valves and pipes) is 
left at the well site protected from 
the desert sand storms by a corru- 
gated iron fence. 

Gas from the wells is separated 
and piped to Ahmadi and Fahaheel 
Wiere it is used as industrial and 
domestic fuel. 

Storage — 38 tanks at Ahmadi hold 
§,000,000 bbls. from which oil is fed 
by gravity to 1,000,000 bbls. of addi- 
tional storage at Fahaheel on the 
shore. 


Refinery —- Topping unit to be built 
of 20.000 b/d capacity to provide 
motor fuel, Diesel fuel, kerosine and 
bunker fuel for local use. Plant now 
under construction. 


Airport —- New airport to be built 
between Kuwait and Ahmadi with 
strip one mile long by 150 ft. wide 
with hangars and necessary service 
buildings complete to be owned and 
run by the company. 


‘Early Days of Oil’ Tells 
Historic Story in Pictures 


Early Days of Oil, by Paul Giddens, Prince- 
ton University Press, $6 

Unknown or seldom recalled today 
is the fact that there was once an oil 
market known as the Titusville Oil 
Exchange, and that its members erect- 
ed a handsome three-story brick build- 
ing to house it in 1881. However, an 
enterprising photographer of those 
boom. days took a picture of the build- 
ing, which is now reproduced in a pic- 
torial history just published by Prince- 
ton University Press, Princeton, N. J. 

“Early Days of Oil” by Paul H. 
Giddens, curator of the Drake Mu- 
seum, it is largely a collection of pic- 
tures taken by John A. Mather, whose 
studio was located in Titusville. The 
pictures are selected from a collec- 
tion of more than 2,000 negatives on 
file at the Drake Museum. 

It will be news to many that th: 
spectacular oil boom beginning around 
1560 inspired both popular songs and 
plays. Reproduced in the book are 
handbills of two dramas. ‘“The Ama- 
teur Millionaire’ and “Struck Oil,” 





and an early picture of John W, Steele, 
known as “Coal Oil Johnny”. 

The tremendous rush of people and 
money into the Pennsylvania oil area 
brought conditions similar to the gold 
rush periods elsewhere in the country. 
Typical sidelight on customs of the 
day is a picture of the captain of the 
Lithole Swordsman’s Club, the club 
motto being the initials R.C.T. which 
stood for rum, cards and tobacco. 





Heavy flow from some carly wells 
subsided in a inatter of months so 
there are scenes shown from towns 
that no longer exist. There is a group 
photograph of the first Pure Oil Co. 
hoard of directors, and the first office 
of Barnsdall Oil Co., a small whit« 
frame building with a front porch, 
set in a grove of trees, plus typical 
refineries, railroads, tank cars, horse 
drawn barges. 


Shell Spends $6 Million 
On West Coast Marketing 


Special to NPN 

SAN FRANCISCO—A $6 million 
expenditure for marketing develop- 
ment on the West Coast is already 
under way by Shell Oil Co. Invest- 
ment will be in new plants, new and 
remodeled service stations and new 
automotive equipment. 

Two of the largest projects are at 
Shell marine terminals in the Pacific 
Northwest. At Harbor Island near 
Seattle, $600,000 is being spent for 
new storage space, new pipe lines 
and new pumping equipment to speed 
tanker delivery. 

At Willbridge terminal on the Co- 
lumbia River, just outside Portland, 
$800,000 is being invested in plant 
improvements, including additional 
tank storage, pipe lines, lubricating 
oil storage and warehouse facilities. 

Expansion of marketing facilities 
in the new Los Angeles division, 
which now includes all the former 
Arizona division, is estimated to cost 
more than $1.25 million. Already 
more than $1 million has been spent 
in the last 12 months on Shell facili- 
ties in the Sacramento and San Joa- 
quin Valleys and in Nevada. Addi- 
tional expenditures are under way in 
Spokane, Oakland and San Fran- 
cisco and in the Hawaiian Islands. 

Much of the capital investment is 
for constructing new service stations 
and modernizing present ones. Larg- 
est group of stations being built in 
one area is in and around Los An- 
geles wherein nearly $700,000 is be- 
ing spent. 


Other projects completed or under 
way include: $150,000 modernization 
program at San Diego; $200,000 plant 
at North Bend, Ore.; enlargement 
of facilities at Tacoma; increasing 
capacity of facilities at Aberdeen, 
Wash. 


NATIONAL PETROLEUM NEWS 














WHAT ss DEALER HELP anyway 


Here at Mid-Continent we’ve found that it 
begins with top-quality products—like D-X 
Motor Oil. We've done everything we can 
to “build in” all the elements needed to 
make D-X Motor Oil a complete lubricant. 
That’s why you can sell it on a positive 
money-back guarantee! 
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poes it PAY ofr? YOU BET! 


Thousands of holders of a D-X Franchise 
have found Mid-Continent Petroleum Cor- 
poration’s complete program of dealer help 
is a real profit-builder. The whole story is 
contained in the new D-X Dealer Service 
Plan —just off the presses. For complete 
details, write to Mid-Continent today. 


MID-CONTINENT PETROLEUM CORPORATION 


} Waterloo, la. Terre Haute, Ind. TULSA, OKLA. Chicago, Ill. Omaha, Nebr. 
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Detail of price wars in Springfield, Toledo and Canton, Ohio, fea- 


How Competition Sets Gasoline Prices 
Part 3—The Detailed Story of Three Price Wars 


tures this chapter, the third of four into which NATIONAL PETROLEUM 
NEws has divided an article in the Harvard Business Review by Ed- 
mund P. Learned, business consultant and professor in Harvard Uni- 
versity’s Graduate School of Business Administration. 


This detail is an important part of Dr. Learned’s report on the 
practical aspects of gasoline pricing which he prepared after serv- 


ing as consultant to Standard Oil Co. of Ohio. 


As Dr. Learned ex- 


plained in the first chapter, his study was made originally for Sohio 
executives, but after completing it he obtained permission to use 
the material, including a number of inter-office memos, as the basis 
for an article in the Harvard Business Review. 


NATIONAL PETROLEUM NEWS is printing Dr. Learned’s entire article 
by special arrangement with him and the Harvard Business Review. 
(Previous installments appeared in NPN Nov. 10, p. 26 and Nov. 17, 


p. 47. 


By EDMUND P. LEARNED 


How strong a factor is price com- 
petition at the local level? Several 
market surveys made by three in- 
dependent research agencies indicate 
that many customers are attracted 
to or repelled from Sohio stations or 
competitive stations selling other 
well-known brands primarily by the 
factors of convenience and personal 
service. Whereas 25% of the people 
interviewed mentioned of their own 
accord the importance attached to 
convenience, and 15% to 20% com- 
mented upon personnel or quality of 
service, rarely did more than 5% 
refer to price as an important factor 
in their patronage. It is important to 
note, however, that in periods of de- 
pression a higher percentage of per- 
sons mentioned price as a factor; 
and in 1947, when the level of prices 
had risen, about 9°% mentioned price, 
which was a_ substantial increase 
above ucual responses. Moreover, it 
is only logical to assume that most 
people’s answers to questions of this 
type understate the importance of 
the price appeal, since their uncon- 
scious reaction is to think of the 
reasons which make them prefer one 
station over another when both sta- 
tions quote the same price. Certainly 
this seems to be confirmed by the 
Sohio experience. 


The surveys made by the company 
show that dealers, when seeking pa- 
tronage in other ways than through 
outright price reductions, very often 
used an indirect price appeal. So- 
called commercial or professional dis- 
counts were used by competitive re- 
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The last installment will be printed in the Dec. 1 NPN.) 


tailers in numerous instances. In 
Akron in February 1938, for instance, 
commercial discounts up to 2c a gal- 
lon were granted to favored custo- 
mers by competing dealers. In the 
same month a dealer of a major oil 
company in Canton was allowing a 
3-c discount to professional people 
and trucks. Likewise in Springfield 
commercial discounting was growing 
in the dealer stations of three major 
oil companies. 

It is well known that competition 
for commercial business is keen 
among oil companies, especially when 
supplies are adequate. Quite often the 
first signs of a downward trend in 
a local gasoline market and some- 
times in the state market are found 
by the company in the competitive 
bids for commercial or public busi- 
ness. When commercial discounts 
are extended loosely by dealers to 
retail customers, there tends to be 
positive evidence of a weak market. 
Such discounting can develop and 
remain undetected at first because it 
is not open and aboveboard. Eventu- 
ally word gets around among con- 
sumers, and those particularly inter- 
ested in price transfer their patron- 
age. Company volume suffers, and 
the signals for action become appar- 
ent. Because of its policy of one price 
to all customers buying from a par- 
ticular station, the company is forced 
to evaluate the impact of competi- 
tion on the patronage and profit of 
its stations. 

Another kind of practice in which 
the company does not engage but 
which, when adopted by its competi- 
tors, sometimes affects company 
sales volume is the use of premium 








stamps or coupon books and the giv- 
ing of free goods with the purchase 
of gasoline. Springfield and Toledo 
are two cities in which these prac- 
tices were extensively used between 
1937 and 1941. In Springfield in 
August 1938 when the Sohio S. S. 
price was 18c with tax (13c ex-tax), 
three stations of one oil company 
were posting a price of 18.5c but giv- 
ing a refund of 1'%c. Two leading 
cut-price stations were posting 17c 
and giving a refund when a trading 
card was filled with stamps. One cut- 
price station was posting 15.5c, and 
another 16 2/3c with 2 quarts of oil 
free with a 10-gallon purchase. One 
cut-price outlet was offering a lem- 
onade set free; another, a _ pencil 
free; and still another, a gallon of 
gasoline free. Fourteen dealers of 
four major oil companies met the 
situation with a posted retail price 
of 162/3c, and one dealer of a ma- 
jor oil company offered a quart of 
motor oil free with a quantity pur- 
chase. Sohio finally met this compe- 
tition on September 20 by reducing 
its service station price 2c and its 
dealer price Ic. 


Add to these facts the detailed re- 
sults of what happened in three 
price-cutting situations in three dif- 
ferent localities, and it becomes ap- 
parent that the company has found 
price competition strong. 


Springfield 


One-Day Special Price Tips 
Balance and Starts Long War 


One private-brand dealer appar- 
ently ‘“‘tipped the balance’”’ by a spe- 
cial low-price offering of products 
for one day only. There had been 
some rivalry between this independ- 
ent firm and another independent 
dealer selling private brands. Both 
had taken volume away from other 
dealers, and it appears from entries 
in the market reports and price sur- 
veys that the independent dealers of 
the Sun Oil Co. must have decided 
to fight these inroads. If Sohio had 
leadership in the particular market, 
this experience certainly demon- 
strates how tenuous it was and how 
easily it could be taken away by 
competitors. The company followed 
the market down. There is significant 
evidence in this instance that Sohio 
tried experimentally to lead the mar- 
ket back to more realistic levels. 


The detailed story follows: There 
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..o. Tanks for Your Business” 


~--- and she’s REALLY BUILT, too 


Good looks important in a truck 
tank? You bet! It’s your best and 
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cheapest advertising. But good 
looks are only the “frosting” on 


the Eaton Service King. 


Eaton puts prime steel into the 
hands of skilled workmen who use 
only the most modern production 
methods to assure a product that 
is “quality throughout’. All-steel 
continuous mounting fo assure 
long life, seamless steel tube pipe- 
lines with sweep type bends for 
fast discharge, sumps which per- 
mit complete drainage with the 
truck at any angle are some of the 


EATON METAL 


ALBUQUERQUE «+ BILLINGS + CASPER * DENVER * GREAT FALLS * HUTCHINSON + KANSAS CITY 


hidden features you'll find in the 
Eaton Service King. 


Eaton plans its truck tanks as real 
marketing tools, too. There's plenty 
of cabinet space for carrying pack- 
age goods. Enclosed can racks are 
large enough to accommodate 
five gallon cans. Ample room is 
provided in either rear bucket box 
or side cabinets for hose reel and 
meter installation. 


To bring you even greater satis- 
faction, Eaton has mechanics 
specially trained to mount tanks 
on trucks and install accessory 
equipment correctly. The result? 
The Eaton Service King is a real 
builder and protector of your 
profits. 


PRODUCTS 


OMAHA 


Distributors of quality lines of metering equipment, hose reels, oil measures, air compressors, rotary pumps, tank 


vents, valves and jittings. 


Fabricators of all types of petroleum storage tanks, truck tanks, water storage tonks. 
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Both Tank-Trailers and 
Truck-Tanks are built in 
Fruehauf’s Own Plants 


FrUCHAUL TPA CPS ooo. 
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RECENT survey of the petroleum haul- of the wide variety of special equipment 
ing field shows Fruchauf sales almost with which they can be fitted. 
bree times that of its nearest competitor. 


BUILDS “SPECIALS,” TOO 


There are mighty good reasons for this 


sales leadership, too. Fruehauf standardized In addition to standard units in this line, 
ank-Trailers are engineered and produced you can get Fruehauf Tank-Trailers for 
tomove big gallonage with the greatest pos- almost every conceivable liquid hauling job 
sble eficiency and with a “plus” factor of —petroleum to penicillin. If your needs lie 
sifety. in either the realm of “Specials” or “Stand- 


ards” by all means call in a Fruehauf man. 
Built completely in Fruehauf’s three stra- 


tegically-located Tank plants, quality is 
asured. Only the finest of nickel alloy steel 
goes into the tank construction. Even much 
kavier gauges than I.C.C. requirements are 
wed in many cases. 


Standard Tanks are available in a wide 
riety of capacities with Fruehauf patented 
nderconstructions—axles as you need 
em. Moreover, these models are readily 
alaptable to scores of requirements because 





World’s Largest Builders of Truck-Trailers 


FRUEHAUF TRAILER COMPANY 


DETROIT 32 * IN CANADA: WESTON, ONT. * LOS ANGELES 11 


79 Factory Service Branches 


F/(RS7 \W TRUCK-TRAILER TRANSPORT! 
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Gasoline Pricing 








were two important price-cutting 
rivals operating in Springfield: Pro- 
ducers Oil Co., a Dayton organiza- 
tion, and the Bonded Oil Co., a local 
concern. After Bonded Oil opened 
two stations in Dayton, Producers 
Oil opened two in Springfield. Pro- 
ducers Oil set up a program to add 
Stations in 1940 and thereafter. On 
July 22, 1940, Producers advertised 
the sale of $2.05 worth of products 
for $1.25 for Saturday only. 

A price survey of July 26, 1940, 
showed that four Sun dealers, one 
other major dealer, and 18 private- 
brand outlets were le or more under 
the Sohio S.S. prices. Upon recom- 
mendation of the division manager 
a cut of 1c in the S.S. price and lec 
in the dealer price was authorized. 


More Reductions 


The price survey of August 5 re- 
vealed that Sun dealers again were 
initiating price reductions, for 10 of 
them were reported as posting prices 
%c under the most recent Sohio post- 
ing. The next day Sohio reduced its 
S. S. price ‘4c, bringing it down to 
9.5¢ ex-tax, but it did not change the 
dealer price with the result that for 
the first time during the period un- 
der review the difference between 
S. S. and dealer prices was down to 
2c a gallon. 

Sun dealers continued to fight pri- 
vate-brand competition and to take 
price leadership. The price survey of 
Nov. 29 showed 11 Sun dealers and 
one other major outlet at lc under 
the Sohio S. S. price; 17 private- 
brand outlets were 1c or more under 
the company price. Sohio decided to 
meet this competition on Nov. 29 
and reduced its price Ic. 

The price survey of Dec. 9 re- 
ported that Sun dealers still were 
leading in price reductions; their 
prices were 1c under the Sohio com- 
pany price and also below at least 
six of the private-brand outlets; sev- 
en of the latter had followed Sun 
dealers down to 71%4c ex-tax at serv- 
ice stations. On Dec. 10, therefore, 
Sohio reduced its prices le to meet 
this competition. 

This price war made the Spring- 
field News on Dec. 12 and 14. Sun 
dealers and some of the private-brand 
outlets nevertheless cut prices another 
%c under the company; on Dec. 16 
the company reduced its S. S. price 
14c to Tc ex-tax, the lowest price of 
the 11 year period under review. The 
dealer price was 5c a gallon. Com- 
pany files do not show whether Sun 
dealers made any more reductions, 
but it may be presumed that they did 
not. 


By this time it must have been 
evident that the Sun dealers would 
meet competition. Their influence on 
volume was great enough to cause 
Sohio to follow. On the other hand, 
Sohio at the first reasonable oppor- 
tunity wanted to establish a level for 
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the market which both fairly repre- 
sented supply and demand conditions 
for gasoline and would allow for the 
retail costs of the more efficient 
firms. Sohio could only find this level 
by experimentation, for its own costs 
were not necessarily the same as 
those of other oil companies or of in- 
dependent retailers of gasoline. 

On Jan. 1, 1941, the company took 
the initiative in an attempt to es- 
tablish a higher price structure in 
Springfield by raising prices 114c. 
But on Jan. 3 when Sun dealers raised 
their prices 1 cent to the level %c 
below the company service station 
price, Sohio immediately reduced its 
S. S. price tec to 8c ex-tax. On Jan. 
9 upon the Sun company’s reduction 
of 4c in its dealer price, Sohio re- 
duced its S. S. price 4c to 7%c and 
dealer price to 5c. 

The experimental character of price 
advances after a price war is sug- 
gested by the following facts. The 
division manager stated in March, 
1941, that the low level of Spring- 
field prices was draining patronage 
from outlets in Clark, Champaign, 
and Green counties, and he recom- 
mended a %-c advance in both S. S. 
and dealer prices, which was placed 
in effect on March 11. On April 2 
Sohio raised the S. S. price 8/10c and 
the dealer price %c. On April 24 
Sohio found it possible to raise its 
dealer price another ‘sc and its S. 8S. 
price 7/10c. On May 6 both prices 
were raised 4c to make an S. S. 
price ex-tax of 10142c. The price sur- 
vey of May 20 indicated that most 
major outlets and Sohio dealers were 
following the prices up and that pri- 
vate-brand outlets were predominant- 
‘ly %ec under the company. On May 
20 the dealer price was reduced 2/10c 
to bring the spread between dealer 
and S. S. prices up to 2.7c and thus 
meet the effect of Shell’s refund to 
dealers of 2/10c for the months of 
April and May. 


Canton 

Facing the Practical Problem 

Of Being Supplier and Retailer 

The following incidents from Can- 
ton illustrate some of the practical 
problems facing the company that 
grow out of the fact that it is both a 
jobber and a retailer. Since Sohio is 
one of the large marketers in the 
area, its posted prices on pumps in 
company-operated stations tend to 
set an upper limit on the prices which 
competing dealers buying from any 
source can charge for gasoline. Since 
the company also needs the distribu- 
tion service of independent dealers, it 
must assume a responsible attitude 
toward their success or failure. The 
company is thus caught in a real 
predicament: Will it try to impose 
a level of service station prices on the 
market through its quotation of the 
service station price applicable to 
its own stations and thus try to pro- 








tect dealers? Or will it let the mar- 
ket define that level? 

The evidence from Canton, which 
the author found duplicated in other 
cities, indicates that if enough deal- 
ers want to work on a low margin, 
the company cannot prevent their 
doing so, even if it so desires. As 
a matter of fact, it is contrary to 
company policy to interfere in any 
way with the pricing or other opera- 
tional policies of its dealers. More- 
over, if the company sets a price 
in its stations that is higher than 
the market, it loses volume. It has 
little choice except to follow the mar- 
ket. In this particular locality, the 
company twice tried to lead the mar- 
ket up, in order to increase the re- 
turn from its own stations and in 
order to fulfill its responsibility to 
dealers, and failed each time. 


Gallonage Down 


Early in 1939 the company had re- 
duced its S. S. price in Canton to 
10c ex-tax; the price to dealers was 
7lec. This move had been made to 
narrow the spread between company 
outlets and leading private-brand out- 
lets, such as Railway Stores, Spur, 
and other price cutters. During May 
the company decided to experiment 
with some price increases. On the 
5th it raised both its S. S. and dealer 
prices 42c, and on the 9th it increased 
the S. S. price %c bringing it up 
to llc. On both the 22nd and the 
25th the home office received letters 
citing losses of gallonage as a re- 
sult of these increases. On the 27th 
to protect its sales, the company met 
the competitive situation by reduc- 
ing the S. S. price 1c and the dealer 
price 4c. Any dealer who paid com- 
pany prices for his supplies and sold 
at S. S. prices thus only had a mar- 
gin of 24c. This spread was so un- 
attractive to dealers that on June 2 
the company reduced the dealer price 
14 C. 

On June 9, 1939, the Canton Divi- 
sion reported that price cutting was 
still going on in the market. On June 
21 the Fair Deal Gas Stations ran an 
advertisement in which they asked: 
“Is the small businessman being 
spanked ?”’ The company believed it 
had no initiating responsibility for 
the plight of the “small” businessmen, 
since its moves had been made in 
response to market facts; neverthe- 
less it promptly gave dealers another 
chance to set a higher level of prices. 
The company raised its S. S. price 
to lle ex-tax, thus providing a 3c 
spread between the two prices. But 
this change was not destined to last 
long. A letter of July 18 reported the 
breaking down of dealer prices. Blue 
Sunoco, for instance, was being sold 
at 14c retail or 9c ex-tax against the 
company price of llc ex-tax. Numer- 
ous other letters of Aug. 14, 18, and 
25 revealed that the company was 
being widely undersold. The company 
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met the situation directly on Aug. 26 
when it reduced its S. S. price to 
91oc ex-tax and the dealer price to 
74ec. During June, July, and early 
August the company had suffered a 
steady downward trend in sales at 
company-operated stations. The Aug. 
26 price reduction brought about a 
sharp reversal in trend, which was 
well maintained until December. 

In the fall of 1939, on the basis of 
general strength in gasoline mar- 
kets, the Canton S. S. price was 
raised %c to 10c ex-tax on Oct. 7; 
the Canton S. S. price was still 3c 
under Cleveland and 2c under many 
of the larger cities of the state. The 
dealer price was reduced '%c on Oct. 
11, thus restoring a spread of 21sc 
between dealer and S. S. prices. The 
price report of October 30 showed 
that 29 stations carrying the brands 
of major oil companies or private 
brands were underselling the posted 
prices by 14c to 1'sc. Nevertheless, 
no action was taken as sales at com- 
pany-operated stations had not shown 
a serious decline. 


Mixed Pressures 


The situation in the first half of 
1940 illustrates the mixed precsures 
on prices from dealers and suppliers. 
It was company policy to assess sep- 
arately the economic forces at work 
in the retail market and the jobber 
market and to adjust its service sta- 
tion price and its dealer price ac- 
cordingly. As the following detail 
shows, it is not always easy to iden- 
tify which forces are which. Some ex- 
perimentation in pricing is frequently 
necessary to clarify this question and 
to find out how the markets will 
react. 

During the first quarter of 1940 
signs of weakness in the retail prices 
of gasoline appeared. A division let- 
ter of January 10 described the ac- 
tivities of distributors who operated 
their own stations and hauled gaso- 
line from the bulk plants of their sup- 
pliers. They were buying at or near 
tank car prices, thus giving them a 
basis for real price advantages in 
the competitive retail battle. A price 
survey of Feb. 23, 1940, containing 
37 photographs, showed 32 major- 
brand and 5 private-brand outlets un- 
derselling the company from ‘sc to 
21c. The division manager estimated 
that 30% of Canton volume was be- 
ing posted below the Sohio price. On 
Feb. 29 a photograph was submitted 
which showed Red Head gasoline 
posted in Railway Stores stations at 
the equivalent of 8.5c ex-tax against 
10c ex-tax for Sohio. This spread was 
considered significant because Rail- 
way Stores had built its business on 
a l-c differential. On March 1 Sohio 
cut its prices lec, thereby reducing 
the spread between it and Railway 
Stores to 1c. Company sales took a 
temporary spurt upwards, but this 
gain was soon lost as a result of con- 
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tinued price cutting. On May 15, 
therefore, the company reduced the 
S. S. price lc and the dealer price 
14c. The 2-c spread thus established 
continued for nearly a year there- 
after. 


Toledo 


Rise and Fall of Volume Big 
Factor in Pricing Decisions 


The city of Toledo provides us 
with examples of the dynamic char- 
acter of pricing problems and the 
consequent necessity for an experi- 
mental attitude toward market reali- 
ties. Following a period of low prices 
in Toledo in 1938, the company de- 
cided in 1939 to try raising prices. 
Its strategy was to post one small 
advance and, when it was followed, 
to announce another, and thus gradu- 
ally to increase its return in Toledo. 
It had some success with this ap- 
proach as the following facts show, 
but it did not succeed in getting the 
city up to the state-wide price level. 
The reader should note how company 
price action was affected by varia- 
tions in its sales volume. It ignored 
price competition when its sales were 
maintained. 

The company tried three price ad- 
vances in Toledo in 1939. The first 
of tec in S. S. and dealer prices oc- 
curred on May 5 when the three cut- 
price cities of Akron, Canton and 
Springfield were also raised 1oc; the 
state-wide price at this time was re- 
duced t4c. Toledo was 2 cents under 
the state-wide price. The May 11 let- 
ter on price conditions received from 
the division stated that most competi- 
tors increased their prices 4c. Some 
remained at the old price, however, 
and it was thought they might be- 
come the cause of a future general 
breakdown of prices. The second ad- 
vance of tc in both prices was made 
effective June 16. On June 19 the 
division stated that most competitors 
had followed this advance with the 
outstanding exception of Sears, Roe- 
buck & Co. By June 23 eight Sun Oil 
stations were posting prices under 
the company. Letters of July 6 and 
July 10 nevertheless reported June 
sales at satisfactory. 


On July 26 a letter from the divi- 
sion manager listed 52 stations whose 
prices were from ‘ec to 1% under 
the company’s; these included the 
usual track-side list and dealer out- 
lets of Sun, Sinclair, Hi-Speed, Gulf, 
Shell, and National Refining. Eleven 
of the stations were using coupon 
books or premiums in addition to 
price appeals to attract patronage. 
Letters of Aug. 4, 18, and 23 de- 
scribed a further breakdown in prices 
in Toledo. 


On Sept. 28, 1939, the division sub- 
mitted a list and supporting photo- 
graphs of 39 trackage stations and 
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24 dealers of major oil companies 
that were posting prices below the 
company. In spite of all the evidence 
of price cutting in particular compet- 
itive stations, the volume of the com- 
pany was holding sufficienty well 
for the management to ignore the 
competition. 


As a result of the evidently strong 
underlying factors, the company 
made a third price advance of 2c on 
Oct. 7 in connection with a state- 
wide advance of similar amount. To- 
ledo was then only l'ec under the 
state-wide price. The spread between 
dealer and S. S. prices continued at 
3c. On Oct. 11 the division reported 
that most stations of competitors had 
advanced their prices ‘ec though 
some 32 in the area were selling at 
the old prices. 


The uncertainty of results to be 
anticipated from price moves may be 
demonstrated by using the experience 
of 1940 in Toledo. 


Trying to Go Back Up 

On May 20 the division manager 
submitted five pictures of cut-price 
stations that had reduced prices. 
Three days later he sent in pictures 
of two more such stations and recom- 
mended a reduction of lc in service 
station prices at two key company 
stations. He said, “I feel this move 
is essential if we are to hold our gal- 
lonage at our servicenters, and we 
may have to make the same move 
in other parts of town to protect our 
gallonage.”” His recommendation was 
approved. The company did not wish 
these prices to be depressed, and so 
four days later it tried an increase of 
1, cent. Several days thereafter it 
raised them another % cent back 
to the regular posted S. S. price for 
Toledo. However, the company was 
unable to maintain this price, for 
price competition became widespread, 
and on June 13 the company followed 
the market down; S. S. prices were 
reduced 1 cent and dealer prices, 
lo cent. 


Dealers in Toledo had never suf- 
fered long periods of very low mar- 
gins, and this fact had some bearing 
on the strategy back of the next 
three price moves. The company, 
moreover, did not desire such a low 
margin—one that did not cover its 
own costs and those of most of its 
dealers. The real problem was to find 
out whether higher prices and mar- 
gins would be followed. An increase 
of % cent on July 9 in S. S. and 
dealer prices held sufficiently well 
to encourage the company on July 12 
to try another 1-cent increase in the 
S. S. price and a %-cent increase 
in the dealer price. This brought the 
spread between dealer and S. S&S. 
prices to 2% cents, and the S. S. 
price ex-tax to 10 cents. These prices 
and spreads were maintained until 
April 1941. 
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Would you like to know about Ashland? Then talk to any 


oil jobber we are now supplying. 


Ask him about our top-grade products. Inquire about our 
helpful service. Discuss our complete merchandising plans. 
You'll find that he’s counting on going places . . . faster 


. with Ashland. 


Jobbers within our distribution area have a choice of two 
EITHER programs. One offers “Ashland Flying Octanes” gasoline 
WAY YOU and its supporting activities. The other provides “Indepen- 
MAKE MONEY dent Quality Service,” under which you retain your own 
brand name, yet receive all the benefits of Ashland’s co- 
operation. A free portfolio covering each plan will be sent 


promptly on request. 


Ashland Oil & Refining Company 


1013 Federal Reserve Bank Bidg. 3005 Dumesnil St. 62S Park Bidg. 
Cincinnati, Ohio Louisville, Ky. Pittsburgh, Pa. 
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1—Butane-Propane Meter own operating area ... Used in con- 
junction with recorder is manufac- 
Manufacturer’s latest development turer’s Model 92 K-factor calculator. 
for liquefied petroleum gas product Of slide-rule type, calculator gives 
metering is Model TLC-114”, maxi- both K-factor and number of degree 
mum capacity 40 g.p.m., 250 p.s.i. days for next fuel oil delivery 
Chief features of truck and plant through single setting. No charts 
meter are said to be: incorporation of are needed. Tokheim Oil Tank & 
true rotary positive displacement Pump Co. 


principle with natural dirt-scaveng- 

ing rotor and precision calibration 

permitting operator to make exact 3—Restroom Sanitizer 

adjustment at first attempt. Gran- 

berg Corp. New sanitizing unit employs ultra- 
violet rays in sterilizing restroom 

bowls and seats and destroying odor- 

2—Degree Day Recorder producing germs in surrounding area. 

Sanitizer, manufacturer says, fits 

most fixtures, with or without box, 

and comes with good will-building 

signs advertising ultra-violet sani- 

tary protection. Operation cost is 

placed at less than lc per day, and 

installation is reported simple with- 

out need for seat-holders. Sperti 

Faraday, Inc. 


Automatic degree day recorder is 
said to eliminate the possibility of 
error in degree day information as 
well as the necessity of contacting 
weather offices each day. Instru- 
ment is installed in dealers’ office 
to count, record, and accummulate 
degree days as they occur in dealer’s 


4—Ball-Bearing Grease Tester 


New, ball-bearing grease tester for 
electric motor users and grease com- 
pounders times performance of dif- 
ferent greases under conditions sim- 
ilar to field use. Equipment consists 
of motor-driven unit with two ball- 
bearings and a 500-watt heater to 
simulate source and flow-paths of 
heat in electric motor, plus a control 
box time meter marked in tenths of 
hours and measuring time up to one 
year. General Electric. 


5—Portable, One-Man Lubricator 


One-man, high-pressure lubricator 
is equipped with 10-ft. hose and tele- 
scoping pump tube that makes it ad- 
justable to varying depths in stand- 
ard 25, 35 and 50-lb. original con- 
tainers. Pressure up to 6,000 Ibs. is 
developed through use of body weight 
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against push-type trigger. One-hand 
charging and extra large capacity are 
other features claimed for lubricator. 
Production Industries, Inc. 


6—Pump Island Oil Changer 


Portable electric oil changer re- 
moves old oil through dip-stick hole 
within two minutes without placing 
car on pits or lifts or removing plug. 
Motor-driven, gear-type pump, 
mounted in steel cabinet with re- 
cessed drain bowl, provides high vac- 
uum to pull oil from crankcase into 
bowl where customer can see exact 
amount of oil withdrawn. Manufac- 
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CALIFORNIA 








GASBOY PUMPS 


The Oilman’s choice for 
consumer accounts 


EZELL EQUIPMENT COMPANY 


185 Peters St., S. W. 
Atlanta 3, Ga. 








FLORIDA 








COMPLETE SERVICE DEPARTMENT 
Harold Milts 


OIL DEALERS SUPPLY CO. 
1107 E. Adams St. Jacksonville 6, Fla. 
All Types of Equipment For 
Bulk Plants—Service Stations 
Gilbarco—Brodie—Yale Pumps 








GEORGIA 








We Repair and Refinish 
Veeder-Root 
Computer and Register Wheels 


All Work Guaranteed 
EQUIPMENT SALES CO., INC. 


858 Dekalb Ave., N.E. 
Atlanta, Georgia 
Lamar-1754-5 


Inquiries Invited 








ILLINOIS 





Service Station And 
Oil Handling Equipment 
BRUNS & COLLINS, INC. 


1453 S. Michigan Ave. 
Chicago 16, Ill. 
Immediately From Our Warehouse 








P. R. GIRARD 


Factory Representative 


Champion Compressors 
Globe Hoists 
National Pumps 
Wheaton Brass Works 


327 S. LaSalle St. 
Chicago 4, Ill. 











Your Needs In Oil Handling 
Service Station Equipment 
From Our Warehouse 


PLEWKE EQUIPMENT CO. 


1742 W. Madison Ave., 
Chicago 12, Ill. 











turer reports oil changer able to han- 
dle heavy oils at low temperatures 
and also to empty differentials by 
suction through the “‘fill-hole.” Gray- 
mills Corp. 


7—Underbody Coater ' 


New underbody coater, Model 2803, 
is designed to handle full range of 
undercoating materials with savings 
in time and labor, according to manu- 
facturer. Unit, which pumps direct 
from full-opening 55-gal. drums, in- 
cludes drum cover type pump, air 
and material hose and spray gun. Air 
and material hose lengths total 75 ft. 
Aro Equipment Corp. 





8—Twin-Pusher Attachment 


Twin-pusher attachment to handle 
metal drums can be used on standard 
Skylift electric fork trucks of all ca- 
pacities. High pressure hydraulic op- 
eration and individual push button 
controls permit rams to be used in- 
dependently or simultaneously, manu- 
facturer says. Unit is detachable, 
by removal of four bolts, and can be 
interchanged with standard forks. 
Automatic Transportation Co. 


9—Hose Coupling 


Coupling to salvage broken pump 
hoses, manufacturer’ reports, will 
eliminate time loss, sales loss, and 
profit loss due to idle pumps. Re- 
ceptacle, which may remain perman- 
ently attached, is fitted to pump or 
nozzle, adaptor is slipped on hose, 
hose is slipped into receptacle and 
adaptor is tightened into locked posi- 
tion. Re-attaching broken hose is 
done in several minutes without gas- 
kets, packing, shellac or special tools, 
manufacturer says. Richmond Oil 
Equipment Co. 








10—Two-Stage Compressor 


New 15 h.p., air-cooled compressor 
highlights complete compressor outfit 
with following other features: im- 
proved style tank mounting; valves, 
controls, and drain cock grouped in 
manifolds at waist level for accessi- 
bility; heavy-service motors of stand- 
ard make; air tanks with five oper- 
ating safety factor and including 
safety valve; V-belts with angled 
grooves to minimize belt slippage; 
slide rails for belt adjustment; au- 
tomatic air release to prevent motor 
starting against overload; and check 
valve that reduces noise. Brunner 
Manufacturing Co. 


11—Automatic Tire Inflators 


Five new air-operated automatic 
tire inflator models, manufacturer re- 
ports, will speed up passenger car 
and truck tire inflation and lengthen 
life of tires through accurate infla- 
tion. New models are said to tie in 
with current emphasis on accurate in- 
flation of new low pressure tires. All 
models have 5 to 110-lb. operating 
range. Service Station Equipment 
Co. 


12—Electric Nut Setter 


Improved model electric nut setter 
is suited for tire changing and also 
can be used for other nuts, bolts, 
studs, lag screws, and for drilling, 
tapping, etc., in bolt size capacities 
from %3” to %4” Universal model 
drives nut or bolt at 1,750 r.p.m. free 
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speed and plugs into standard 110 
volt, 60 cycle, A.C. or D.C. outlet. 
High cycle model operates from a 220 
volt, 180 cycle, three-phase generator. 
Tool is 12%” long and weighs 14% 
lbs and comes with 25 ft. cord with 
ground wire. Speed-O-Matic Sales, 
Inc. 


13—Tire Changer 


























WITH OR 
WITHOUT 
AUTOMATIC 
DOUBLE 
BEAD 
BREAKER 


BN. “cae 
> 


3 
' 
' 






















Electric motor-driven tire changer 
with automatic double-bead breaker 
is portable unit for freeing beads and 
removing tire with one set-up. Ad- 
justable to rim sizes, tire changer 
eliminates pounding of casings, pinch- 
ing of tubes and scuffing of white 
sidewalls, manufacturer says. Bish- 
man Manufacturing Co. 


14—Concrete Floor Hardener 


Solution is flushed and brushed on 
new or old concrete floors to elimin- 
ate dust injurious to personnel and 
machinery and to prevent floor de- 
terioration. Manufacturer says that 
solution makes floors harder, denser 
and highly resistant to abrasive wear, 
icids and water. Stonhard Co. 


15—Steel-Wood Shelving 


New line of steel-wood shelving for 
display or storage purposes has fol- 
lowing features: hardwood shelves 
steel reinforced, steel uprights, shelf 
adjustment with clip and stud—no 
bolts or nuts—easily set-up or rear- 
ranged because of few parts, and rig- 
id and free standing, requiring no 
wall or ceiling bracing. Lyon Metal 
Products, Inc. 
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16—Fuel System Antifreeze 


Fuel system artifreeze is said to 
absorb gas tank condensation and to 
convert moisture to fuel, preventing 
gas line freezing at temperatures as 


low as —30° F. Product is pack- 
aged in “easy-pour’” lithographed 
cans. . . Cooling system cleanser 


from same maker is used for dissolv- 
ing rust, scale and grease, neutraliz- 
ing excess acid, sealing small leaks, 
and preventing rust and corrosion. 
Lion Chemical Co. 


17—Explosion-Proof Motor 


Totally enclosed fan-cooled motors 
in 736 frame size are made in rating 
of 200 h.p. at speeds of 3,500, 1,750, 
1,160 or 870 r.p.m. with 550 volts or 
less and with 150 h.p. rating at same 
speeds. Manufacturer says motors 
come in one-piece cast iron frame 
and carry Underwriter’s Laboratories 
approval for Class I Group D and 
Class II Groups E, F and G hazardous 
locations. Wagner Electric Corp. 


18—Truck Tracks 


Crawler-type truck tracks are de- 
signed to permit truck performance 
under difficult mud, snow or sand 
conditions and may be fitted to single 
or tandem axle trucks equipped with 
most standard dual tires. Mounting 
or removing of tracks is a matter of 
minutes, manufacturer says. Fitting 
is done by adding or removing pads 
and linkage and using master adjust- 
ment in each pad to assure proper 
track tension. Drop-forged steel al- 


loy pads are connected by cadmium- 
plated chain of heat-treated high ten- 
P & G Supply Co. 


sile steel. 





19—Tank Construction Aid 


Company has developed electric 
heating units designed for preheat- 
ing of steel plate preparatory to 
welding. Units are 2,100-watt, trian- 
gular-shaped, tubular electric heat- 
ing units to be clamped along the 
edge of each of two plates to be weld- 
ed together. Heaters are covered 
with channel iron lined with asbestos 
woven tape. Units are engineered 
for only 30 volts to protect welder 
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“EXCEL-SO” Water Separators, 
Micronic Filters and 
Dehydrating Equipment 
RALPH ROBB COMPANY 


37 West Van Buren St. 
Chicago 5, Ill. Tel. WEbster 9-5144 
Specialist in Liquid Handling Equipment 



















































































DECATUR 
ILLINOIS 






SERVICE 
STATIONS 





INDIANA 





GASOLINE EQUIPMENT MFG. CO. 


1010 - 20 E. Michigan St. 
Indianapolis, Indiana 


Distributors for 
Buckeye Valves & Fittings 
National Hose 
Gemco Tanks & Porto Pumps 








Everything in Bulk Plant 
and 
Service Station Equipment 


INDIANA OIL EQUIPMENT CO. 


417 Madison Ave., 
Indianapolis 4, Indiana 











OIL APPLIANCES CO. 


145-149 W. 16th St. 
Indianapolis 2, Ind. 


Complete Bulk Plant & 
Service Station Equipment 
Engineering & Installation 






























































Service Station 
and 
Bulk Plant Equipment 
COHAGAN & COFFIELD, INC. 


801 Prairie Ave., Box No. 42 
South Bend, Ind 


Bulk Plant Constr. Rep. Serv. 















































MAINE 

















In MAINE it's 


. 
gould equipment co. 
Box 1611—Portiand, Maine 
20 years of equipment service to the 




















oil man—bulk plant—service station 
truck tank 











ralph gould 





al gerry don kelley 














MASSACHUSETTS 




















MOORE AND KLING, INC. 


221 High St. Boston, Mass 























Complete Oil Equipment 











for the past Twenty-Eight years 
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MICHIGAN 





R. B. RICHARDSON 


4720 Joy Road 
Rotary Lifts—Scully Ventalarms 
Westinghouse Air Compressors 

Buckeye Safety Fill Nozzles 
Neptune Meters 


Detroit 4, Mich. 








R. V. SEAMAN COMPANY 


Saginaw — Detroit — Grand Rapids 
Michigan 
Petroleum Equipment 
Since 1920 











MISSOURI 





TRISTATE EQUIPMENT CO. 
519 S.W. Blvd. 

Kansas City 8, Mo. 
Petroleum Dispensing 
Equipment 
The Quality Lines 











NEW JERSEY 





COMPUTING CLOCK WHEELS 
Refinished like new 
Exchanged or sold 
Prices reasonable 


SERVICE SPECIALTIES INC. 


205-15th St. Jersey City 2, N. J. 








GASOLINE PUMPS 
Reconditioned and 
Guaranteed 


Repair Parts for all Pumps 


Valves Oil Pumps 


TEN HOEVE BROTHERS 
658 Market St., 
Paterson 3, N. J. 











NEW YORK 





GENERAL OIL EQUIPMENT CO. 


100 Rhode Island St., Buffalo 13, N. Y 
Brodie Meters Yale & Towne 
Pumps — National Hose 


O.P.W. Fittings 


We Clean Storage Tanks 
Li. 7021 Li. 7022 








RENICK & MAHONEY, INC. 


114 Liberty Street 
New York, N. Y. 


Bulk Plant—Truck Tank 
and 
Service Station Equipment 











from serious electrical shock in case 
of contact with an exposed terminal 
Heaters are designed to withstand 
rough usage. Preheating tempera- 
ture of 20° F. is reached in two to 
three hpurs under normal weather 
conditions. Edwin L. Wiegand Co. 


20—Fire Extinguisher 





Dry chemical fire extinguisher is 
designed for use by inexperienced op- 
erators for protection against flam- 
mable liquid and_ electrical fires, 
manufacturer states. Unit is recharge- 
able on the spot after use. Fillcap 
on extinguisher is built into mount- 
ing bracket, making’ extinguisher 
ready for use at moment of removal 
from bracket. Dry chemical used 


FOR MORE 
INFORMATION 


Use one of these reply 
cards to request addition- 
al details or literature on 
any items reviewed in 
the Equipment News Sec- 
tion of NATIONAL PE- 
TROLEUM NEWS. Just 
circle the numbers corres- 
ponding to the items in 
which you are interested, 
fill in the rest of the card 
and drop it in the mail. 
No postage is needed. 











is described as non-toxic, non-cor- 
rosive and non-abrasive. Manufac- 
turer reports that since chemical will 
not deteriorate, solidfy or evaporate, 
it does not require periodic recharg- 
ing. Ansul Chemical Co. 


21—All-Metal Safety Hose 


Copper-clad steel ose of inter- 
locked construction is asbestos packed 
and intended to overcome fire hazards 
created by sparks in the presence of 
flammable _ liquids. Manufacturer 
says hose is in accordance with Navy 
specifications having unpeelable 
copper coat bonded into steel, and 
proved corrosive’ resistant under 
Navy salt spray test. Tubing is sup- 
plied in all standard sizes and fitted 
with brass couplings. Pennsylvania 
Flexible Metallic Tubing Co. 


22—Line Strainer 


New line strainer for use in bulk 
plants, on.tank trucks, barges, tank- 
ers, pumping equipment and else- 
where for straining sediment from 
oil lines is made of anodized alloy and 
is said to be 55% lighter than bronze 
or iron strainers of same size. Avail- 
able in size range from one to four 
inches, strainer features yoke design 
which permits quick, easy removal 
for cleaning, according to manufac- 
turer. Milwaukee Valve Co. 


NEW LITERATURE 


23—LPG Pumping Bulletin 


Manufacturer’s bulletin lists speci- 
fications of compressor assembly for 
pumping volatile liquids and salvag- 
ing their residual vapors. Bulletin 
also includes illustrations and infor- 
mation on complete pumping opera- 
tion from tank car to storage tank. 
Inclhided is an LPG trouble chart 
which lists common complaints, pos 
sible causes, indications of trouble 
and remedies. Brunner Manufactur- 
ing Co. 





24—Lamp Changer and Guards 


Manufacturer's Catalog No. 43 de- 
scribes complete line of lamp changers 
and vaporproof lamp guards, in addi- 
tion to other electrical specialties fo 
service station and bulk plant facili 
ties, such as flood lights, switches 
sockets, ete. McGill Manufacturins 
Co., Inc. 


25—Adhesive Catalog 


Revised catalog section on rubbe: 
and other adhesives describes rang‘ 
of adhesives and their applications 
gives classifications of various types 
of rubber cements and service Tr 
quirements, and lists the different 
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products. Data on standard contain- 
ers is included. B. F. Goodrich Co. 


26—Tank Truck Bulletin 


New bulletin by truck tank manu- 
facturer lists construction features 
of tanks for several specific uses: 
Rural delivery of several products 
fuel oil delivery, dual delivery with 
removable fuel oil equipment and 
side delivery cabinets, and same mod- 
el with side and rear cabinets. Heil 
Co. 


27—Safety and Relief Valves 


Illustrated, 72-page catalog gives 
data needed for installation and use 
of safety and relief valves. Com- 
parison and selection charts give user 
a key to proper valve for each type 
of service, manufacturer says. Tight 
vapor sizing chart enabling user to 
size valves quickly, and triple ca- 
pacity tables giving water, air and 
steam capacities for various nozzle 
orifice sizes, are said to be unique 


features of catalog. Farris Engineer- 
ing Corp. 


28—Safety Booklet 


Pocket-size safety guide is for dis- 
tribution among service station em- 
ployes. “Your Guide to Safety as an 
Automobile Service Station Employe” 
gives specific instructions for safety 
and general rules for accident pre- 
vention, applying to worker both on 
and off the job. Association of Cas- 
ualty and Surety Companies. 


Hydraulic Standards 


Eighth edition of “Standards of Hy- 
draulic Institute’ contains six sec- 
tions: General, data, centrifugal 
pump, rotary pump, reciprocating 
pump, and new section of tentative 
siandards on pipe friction. Each 
Jump section contains its own test 
code. Orders for publication, priced 
at $3 per copy, should go direct to 
Hydraulic Institute, 90 West St., New 
York 6, N. Y. 


Unique Gasoline Pump Display Held in Chicago 


Shown above is part of the exhibit of gasoline pumps at a party held by the Assn. 


of Gasoline Pump Manufacturers during the API meeting 


CHICAGO Something new in 
equipment displays was seen at the 
cocktail party given in the Havana 
room of the Blackstone Hotel dur- 
ing the API convention by the Assn. 
of Gasoline Pump Manufacturers. 

Arranged in a crescent, each in 
an individual recess, were 11 gasoline 
dispensing pumps, one each from as 
many manufacturers. Instead of the 
variety of bright colors normally seen 
on gasoline pumps each of these mod- 
els was finished in solid white. The 
effect, at least in this setting, was 
striking indeed. Represented were 
at least one of each kind of hose 
handling devices now being used on 
low model pumps. 

Companies represented were: Na- 
tional Pumps, Inc.; Bowser, Inc.; Gil- 
bert & Barker; Dayton Pump Mfg. 
Co.; American Pumps, Inc.; Wayne 
Pump Co.; Service Station Equipment 
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Co.; Erie Meter Systems Co.; South- 
west Pump Co.; Smith Meter Co.; 
Tokheim Oil Tank & Pump Co. 


* * 


A series of one-week conferences 
on the technical and scientific as- 
pects of container manufacture is 
being attended for the third month 
by 200 sales representatives of 
American Can Co. Delegates from 
some 40 sales offices throughout the 
U. S. and Canada are taking part 
in the brush-up courses in the Chi- 
cago area scheduled to be completed 
at the end of this month, according 
to W. C. Stolk, vice president in 
charge of sales. 


* * x 


For the sixth time in the last 10 
years, a safety record of more than 
one million consecutive man-hours 


Equipment 





NEW YORK cont'd 








J. H. CROSIER 


33 University Ave. 
Rochester 5, N 
Tel. BAker 823 
Bulk Plant Handling Equipment 
Tanks—Pumps—Fittings—Hose 


Bulk Plant Layouts & Engineering 








NORTH CAROLINA 





TANK SPECIALISTS 


any size—any type—any quantity 


CARLYLE SALES CORP. 


Charlotte, N. C 


Thermo Anti-Freeze 
Available in Stock for 
Immediate Delivery 


CONTAINERS OF ALL TYPES 


Fuel Oil—Gasoline—Etc 


WRITE—PHONE—WIRE 


PO box 2730 Phone 3-4191 








AIR COMPRESSOR HEADQUARTERS 


COLLSON-MURRAY CO. 


1719 W. Lee St. Phone 2-4056 
Greensboro, N. C 


Par Compressors—Bennett Pumps 
Joyce Lifts—Milwaukee Valves 








R. W. McCOLLUM 


1202 S. Elm St Greensboro, N. C. 
Oil Handling Equipment 
Storage Tanks—Truck Tanks 
and 
Transport Trailers 











CAROLINA OIL EQUIPMENT CO. 


Phone 3-2361 P. O. Box 1993 
Raleigh. N. C 


NATIONAL PUMPS 
NEPTUNE METERS 


NATIONAL HOSE 
All types Valves and Fittings 








OHIO 





L. 0. HALVERSTADT 


1501 Payne Ave., 
Cleveland, Ohio 


Davisbilt Truck & Trailer Tanks 
Granco Truck Pumps & Meters 
Installed & Serviced 











THE WEBB-ENSTON CO. 


Automotive & Industrial Equip. 


1126 St. Clair Ave., Cleveland 14, Ohio 
Ph. Main 7151 


Sales & Service 
ARO-BLACK-CHAMPION-FOX 


















Whether it’s foot valves or check valves, fill boxes 


or fill faucets, vents or hose nozzles, you can be 





sure of the utmost in value when you look for and 


find the McDonald mark. 


The McDonald mark is the symbol of a company 






that has been making well designed, long-lasting 





PLATE 980—McDONALD SUPER NOZZLE 





products for more than 90 years. 


Listed as standard by Underwriters’ Laboratories. 











Fits all makes of meter pumps. Feature after 









feature stamps it as the finest hose nozzle 


It represents the most modern foundry, the most 


ever designed. 34°’ and 1’. 







advanced production equipment and the highest 
PLATE 822—McDONALD MUSH- 


ROOM OPEN TYPE VENT 







a inspection standards to be found anywhere. 
Furnished with iron body—40 








mesh brass screen. Recom- 







mended for installations where 





It identifies valves and fittings specially engi- 


clearance is restricted. 34", 
; ee 





neered for the handling of gasoline and oil, all 







PLATE 916 McDONALD 
SUCTION STUB STRAINER 


precision-made, with exclusive features that assure 












Made to prevent entrance 






extraordinary service. 





of liquid from bottom, 





eliminating difficulty usu 









ally experienced with bot 


To get more for your money—in life as well as per- 


tom strainers. 112'’. 





formance—look for the McDonald mark. It’s the 





PLATE 935-McDONALD SPRING mark of leadership in service station fittings. 


LOADED VERTICAL CHECK VALVE 















For use in suction line below 
pumping unit. Thiokol disc is 
impervious to gasoline. Spring 
loaded to forestall leakage caused 
by vibration. 1144”, 11/2”. 
















PLATE 926 — McDONALD 
IRON BODY SINGLE 


mies POPPET ANGLE CHECK 
ae VALVE 
M<cDON 
<> 


Heavily galvanized to 


PLATE 913 
McDONALD 

DOUBLE POPPET 
FOOT VAL\ 






























One of a com- 






DUBUQUE 


prevent rusting. 1/2”. plete line of foot 







Also furnished = spring- 
= loaded (Plate 926-S) and 

‘ in Double Poppet type 
(Plate 930) 


l t meet 
PLATE 908—McDONALD OPEN TYPE VENT sosmaghlloead 











every need anc 
Double outlet. High-grade grey iron. Full venting area. 


condition. 114" 
19", 2”, 3”. 





Vent openings protected by screen. 34”, 1”, 11%”, 
ok 
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PLATE 851—McDONALD ANGLE CHECK VALVE 
WITH REMOVABLE CAGE ASSEMBLY 


Permits 
tion or 


removal 
repair 


of cage assembly for inspec- 
without breaking pipe connec 


tions or interfering with body of the valve. 11/2” 


Write for literature and name of nearest 


distributor. 


A. Y. MCDONALD MFG. CO. 


The Home of the Swing Joint 
DUBUQUE, IOWA 


There’s a McDonald Branch or Distributor Near You 


M£ DONALD 


PLATE 950—McDONALD RADIATOR FILL FAUCET 

Simple in design, with fewer and more accessible working parts. 
Permits replacement of washer seat in quicker time at minimum cost. 
Volume adjustable from trickle to stream without chatter, 34''-fits 


V2"', Ya"' or 3%” hose coupling. 
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PLATE 953 — McDONALD 
QUICK-OPENING FILL BOX 


Improved equalizing cam lock 
ing arrangement assures top 
cover being tightly fitted at 
every point. Also furnished 
with drain holes (Plate 953-H 
a, am etee s 

PLATE 904—McDONALD FLUSH 

FILL BOX (Plain) 
Specially treated leather gos- 


ket in cap makes box water- 
tight. 2°, 2¥a", 3%, a. 


PLATE 969—McDONALD 
SETTLE-PROOF FILL BOX 
Eliminates strain on vunder- 
ground connections caused by 
settling of tank—recommended 
where tank is buried under 

concrete. 2”, 2/2", 


PLATE 928—McDONALD LOCK 
TYPE FLUSH FILL BOX 


Easy access to lock cap. Lock- 
ing lug fits over lock screw 
cap in any position. Also fur 
nished with drain holes (Plate 
928-4). 2”, 2a", i 


PLATE 905—McDONALD WATER-TITE LOCK 


Cover 


FILL CAP (Air-tight 


may be locked to body regard- 


less of position of cap. 2’’, 21/2’, 3’, 4”. 
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OKLAHOMA 





KELLEHER EQUIPMENT CO. 


1717 E. Ist St., Tulsa 4, Okla. 
Ph. 2-2889 


Tokheim-Curtiss-Lincoln-Wheaton 
Buckeye-Binks-Gates-Armco 
Sales Service & Parts 











PENNSYLVANIA 





NEPTUNE METER CO. PRODUCTS 


Marlow Centrifugal & Granco Rotary Pumps 
Truck Tanks—Hose—Reels—Storage Tanks 


Industrial Meter Specialists 
Gasoline & Oil Equipment 


H. W. BUZZARD COMPANY 


Conshohocken, Penna. 








E. 0. HABHEGGER CO. 


Fairmount Ave., at 24th St. 
PHILADELPHIA, 30 


Equipment for 
The Petroleum Industry 


BULK PLANTS 
TRUCKS—SERVICE STATIONS 








RUTLEDGE EQUIPMENT CO. 
334 Bivd. of Allies Pittsburgh, Pa. 
Rutledge Service Station Flood Lights 
G&B Equipment—Buckeye Valves & 
Fittings 
Granco Pumps & Meters—Air 
Compressors 











West. Penn. Oil Equipment Co. 


512 Sandusky St. Cedar 8822 
Pittsburgh 12, Pa. 


Bulk & Service Station Equip. 
Erie Computing Pumps 
Pittsburgh Equitable Meters 
Yale & Towne Pumps 








TENNESSEE 








Computors and Meters Rebuilt 


CARL E. HUDSON 


903 Gilmore Ave., Nashville 4, Tenn. 
Service Station Equipment 
Gas Pump Computor Wheels 
Refinished Like New 
Write for Complete Information 








WEST VIRGINIA 








SMITH METERS 
H. H. TRUITT 


1403 8th Ave. 
Huntington 1, W. Va. 


Westinghouse Air Compressors 
Service Station or Bulk Plant Equip. 








without a lost time injury was es- 
tablished at Monsanto Chemical 
Co.’s plastics division plant at Spring- 
field, Mass. F. N. Williams, company 
vice president and general manager 
of the plastics division, points out 
that the Springfield plant record of 
2.4 injuries per million man-hours 
compares favorably with national in- 
dustrial average of 13.26, with na- 
tional chemical industry average of 
8.86, and with Springfield industrial 
average of 10.31. 


* * * 


Clark Equipment Co. has been se- 
lected by the National Executive 
Committee of the American Legion 
to receive its annual citation as the 
outstanding employer in Michigan 
giving “exceptional service in the em- 
ployment of veterans—both physical- 
ly able and disabled or handicapped.” 
All four Clark plants—Battle Creek, 
Buchanan, Berrien Springs and Jack- 
son—are included in the award. 


co ° oO 


Pyrene Manufacturing Co. and its 
affiliate, the C-O-Two Fire Equip- 
ment Co., recently staged a fire-fight- 
ing exhibition on Pyrene’s proving 
grounds in Newark, N. J., as part 
of the annual Fire Show of the New 
Jersey State Safety Council during 
Fire Prevention Week last month. 
Most spectacular display before more 
than 600 spectators was the extin- 
guishing of an oil and gasoline fire 
in a 35-ft., 10,000-sq. ft. surface tank 
by a remote control system discharg- 
ing 4,000 gals. of air foam per min- 
ute, company says. 


ce] °o o 


Specialty product promotional cam- 
paign, said to be the most extensive 
in company’s 79-year history, will be 
inaugurated in 1949 by Pennsylvania 
Refining Co. in behalf of its liquid 
carburetor cleaner, “‘Penn Drake Gu- 
mout.” According to S. A. Pearce, di- 
vision sales manager, every type of 
advertising medium will be employed, 
with special emphasis on dealer sales 
aids. New window streamers, decals, 
display cards, racks, stickers, posters, 
bulletins and book matches are now 
in production. Mr. Pearce also re- 
ports that a direct mail campaign 
will be available for dealer use. 

Cc ° °° 

Port Neches, Tex., rubber plant 
of B. F. Goodrich Chemical Co. led 
all other plants in the government 
rubber program in accident-free man- 
hours worked, according to a recent 
report from the Office of Rubber Re- 
serve. Plant worked more than 2 
million consecutive man-hours with- 
out a disabling injury. Last injury oc- 
curred in June, 1946. 


* * * 


Publicker Industries, Inc., is run- 
ning a series of newspaper ads in 
over 250 cities as part of an ex- 








panded sales promotion and adver- 
tising program for its antifreeze this 
fall timed to coincide with the first 
killing frost, according to H. A. Bon- 
yum, vice president in charge of sales. 
Tied in with the newspaper campaign 
is a 24-sheet poster showing in 291 
cities and a magazine campaign of 
four-color, full and half-page ads in 
family journals, plus two-color full- 
page ads in trade journals. In con- 
junction with company advertising, 
a $10,000 dealer display contest is 
being conducted, winners of which 
will receive a Jeep and Florida or 
California vacations, in addition to 
100 merchandise runner-up prizes. 


° °° a 


“At the station” service of pumps, 
meters and other oil equipment has 
been inaugurated by Eaton Metal 
Products for oil men in Nebraska 
and Iowa, company reports, thus 
extending services already offered 
by plants in Denver and Albuquer- 
que, N. Mex. Special service trucks 
carry complete line of parts and 
necessary tools to handle truck 
tanks, and service station and bulk 
plant equipment manufactured and 
sold by Eaton. 


* * * 


Manufacturing operations have be- 
gun at a new plant of the General 
Detroit Corp. in Windsor, Canada, 
producer of fire-fighting equipment, 
bringing to five the number of Gen- 


eral Detroit manufacturing enter- 
prises. In addition to Windsor plant 
and sales headquarters, Canadian 


branch offices have been established 
in Toronto, Montreal and Winnipeg. 


Oo ° oO 


Buda Co., Harvey, Ill., has ac- 
quired the W. F. Hebard & Co 
here, manufacturer of materials han- 
dling equipment, including tractors 
and lift trucks. Hebard will be op- 
erated as a wholly-owned Buda sub- 
Sidiary and will continue manufac- 
turing their present line of products 


Adds Hoists to Equipment 


MATTOON, Ill.—Hoists and air 
compressors of Curtis Mfg. Co., St. 
Louis, are latest additions to the line 
of Schooley & Summers, equipment 
jobbers here: Also handled are prod- 
ucts of the following manufacturers: 
Progress Manufacturing, Service Sta- 
tion Equipment, McNamar & Crow- 
ley, Alliance Tank and Marlow Pump. 


Petroleum Division Set Up 


GRAND RAPIDS, Mich. — Hetler 
Equipment Co. has created a new 
petroleum division with Chester C. 
Koskuc in charge. Company, headed 
by Bruce P. Hetler, represents Bow- 
ser, Inc., for western Michigan. 
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S. L. Lewis, Jr., vice president of 
Reeves Brothers, uniform manufac- 
turer, has been appointed general 
sales manager of the company, and 
W. I. Hudson, Jr., southeast sales 
representative, has moved up to sales 
promotion manager. Both have been 
with Reeves for a number of years 
and both assumed newly-created posi- 
tions. 

* * * 


N. J. Kenny has resigned as presi- 
lent of Ohmer Corp., subsidiary of 
Rockwell Manufacturing Co., to re- 
turn to Rockwell in an executive 
capacity, and James E. Ashman, 
Rockwell vice president, is in charge 
of Ohmer until Mr. Kenny’s succes- 
sor is named. Mr. Kenny previously 
was assistant to the president of Rock- 
well and, previously was president of 
National Meter Co., now a Rockwell 


division. 





















































Mr. Seiberling 


J. L. Cochrun, 
vice president in 
charge of sales, 
Seiberling Rubber 
Co., has been 
moved up to ex- 
ecutive vice presi- 
dent, and L. W. 
Seiberling, 
general sales 
manager, is 
his successor... 
Charles A. Reed, 
assistant to the 
president, 
replaces Mr. Sei- 
berling .. . Mr. Cochrun, with 
Seiberling for 27 years, fills a 
vacancy created by the death of 
W. A. M. Vaughan, who retired 
in 1945 and died a year later. Mr. 
Seiberling, with the company for 21 
years, was made a director in 1947, 
succeeding his father and companv 
‘o-founder, the late C. W. Seiberling, 
Vr. Reed, one of the company’s orig- 
inal employes, served as assistant 
sales manager prior to becoming as- 
sistant to the president in 1945. 


* * * 


At the B. F. Goodrich Co. R. L. 





Mr. Cochrun 


Kaker has been named assistant man- 
ager of passenger tire sales of the 
replacement tires sales division. He 
was serving as retail credit sales su- 
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pervisor in the Philadelphia district 
... R. G. Jeter, Akron attorney, has 
joined Goodrich as general counsel. 
He is a member of the bars of Ohio 
state courts, U. S. District Court for 
northern Ohio district, and of the 
Fourth and Sixth VU. S. Circuit 
Courts A. W. Carpenter, man- 
ager of physical testing laboratories 
at Akron plants, has been loaned to 
the National Security Resources 
Board for three months 
* ° ° 

H. M. Wright, former western divi- 
sion sales manager for Pharis Tire & 
Rubber Co., has joined Oakes & Co., 
Chicago, to handle distributor rela- 
tions, automotive division. 

a © + 

Harry P. Smith, New York dis- 
trict sales manager for Mathieson 
Chemical Corp., has been named as- 
sistant general sales manager with 
headquarters in New York... S. L. 
Nevins, who served with WPB and 
OPA during World War II and later 
with the Commerce Department, has 
joined Mathieson Chemical as gen- 
eral manager of the newly-formed 
ammonia department. 

» * * 

Adrian VanKampen, an Allis-Chal- 
mers sales engineer for many years, 
now is sales representative in the 
southwest sales division of Kerotest 
Manufacturing Co. 


» + * 








Norman D. Rice, sales manager 
of the “Comforteer”’ Heater Division 
of Inland Steel Container Co., now is 
branch manaver of Inland’s New Or- 
leans plant. Mr. Rice has been with 
Inland since 1939 and was a naval 
officer during World War II. 

6 ° * 

Samuel! Broers, president of Fire- 
stone International Co., is now on a 
two-month business tour of the South- 
west Pacific, during which he attend- 
ed the opening of Firestone’s new tire 
plant in New Zealand, Oct. 29. He has 
been in charge of Firestone’s export 
operations for the last 26 years. 

* ° + 

Henry D. Noll, with Houdry Proc- 
ess Corp. for five years, has been 
appointed manager of Houdry’s en- 
ginecring and technical service divi- 
sion. A petroleum engineer, Mr. Noll 
was previously with Socony-Vacuum 
Oil Co. for 19 years. 

* * * 

Ezra R. Loe, with over 20 years 
experience in the merchandising of 
petroleum products, has been promot- 
ed district manager, northern Louis- 
iana, Erie Meter Systems, with head- 
quarters at Shreveport. 

* ° * 

William H. Flanagan has been 
made Midwest regional manager for 
Granberg Corp. With headquarters 
in Chicago, his territory covers Wis- 





JOBBERS.... 





ATTENTION! 





We are now planning our introductory 
advertising and merchandising pro- 
gram for RECTORSEAL in the Gasoline 
Marketing Field. 

Rectorseal has proved the outstanding 
thread and gasket sealing compound 
in the petroleum producing field for 
more than 10 years. It has 100% ac- 
ceptance by gasoline marketers in our 
home territory. It’s impervious to 
petroleum and all its fractions. 
Rectorseal makes the surest, safest, 
“leak-proof” connections (threaded or 
flange) on all above and below ground 
piping. 

Rectorseal #2, never hardens, never 
leaks, never freezes connections. It 
spreads easily . . . smoothly. Available 
in % pints, 2 pints, pints, brush-top 
cans . . . also quarts and gallons. 
Take advantage of this introductory 
advertising . . . the added opportunity 
for sales . . . the liberal jobber allow- 
ances. Write today, Dept. X, Rectorseal 
Division. 
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WELL EQUIPMENT CO., INC. 


2215 Commerce St 


Houston 2, Texas 











To Establish 
Your Company 
As the LEADING 


Oil Marketing 
Equipment 
Distributor 

IN YOUR AREA— 


Box advertisements 
in this section are 
available. 


DISTRIBUTORS ONLY 
Write us for rates 


NATIONAL PETROLEUM NEWS 
1213 W. 3rd St. 
Cleveland 13, Ohio 














DISTRIBUTORS 
WANTED 
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consin, Minnesota, Iowa, eastern Mis- 
souri, Illinois, Indiana, Ohio, Mich- 
igan and northern Kentucky. 
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This famous brand is REASONABLY 
PRICED. QUAKER CITY premium qual- 
ity 100 per cent pure Penna. oil has 
been pleasing critical motorists SINCE 
1919. 










PENNSYLVANIA 
PETROLEUM PRODUCTS CO. 
Water and Morris Sts. 


Phila. Penna. 


Quaker City Emblem 
Pennsylvania Oil, Permit No. 706 




























The MONEY SPOT 




















FOR YOU, whistling VENTALARM ® sig- 
nal puts chauffeurs on more Money 
Spots each day. Allows deliveries to be 
made quickly, accurately, safely without 

entering home. Prevents spills, eliminates 
repeat calls. Decreases truck mileage. 
Saves man and truck time. Aids dispatch 
planning. Gives accurate tank inventories 
for degree day use. Decreases run-outs. 
Over a million in use. Slashes delivery 
costs by 20°; to 30% 

Old Tanks easily equipped. Model LC 
VENTALARM signal permanently installed in vent 
line in 15 minutes. Pays for itself in 
a few deliveries. See your supply 
house or write us for literature 
Your decision NOW will 
make yourcompanyMONEY. 


















SCULLY SIGNAL COMPANY 


79 FIRST STREET, CAMBRIDGE, MASS. 


VENTALARM 


[WHISTLING TANK FILE SIGNAL 
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Fred S. Ehrman, general sales 
manager of Bowser, Inc., since 1944, 
has been elected to the newly-created 
post of vice president and director 
of sales. Mr. Ehrman joined Bowser 
in 1925 and has served successively 
in experimental engineering, sales 
engineering and divisional sales work. 


x * * 


8B. L. Lerch, branch manager of the 
Dallas oftice, General Controls, has 
been named factory branch manager 
of the new St. Louis office, and O. D. 
Shaddox, sales engineer at the Kansas 
City factory branch, is now factory 
branch manager of the new Oklahom2 
City office. Two new offices raise 
to 17 the number of factory branches 
serving customers for automatic 
pressure, temperature, level and flow 
controls. 


* © ° 


J. Harold Mills, owner and man- 
ager of Oil Dealers Supply Co., Jack- 
sonville, Fla., reports that property 
for a new business location has been 
purchased but building plans remain 
tentative. Company officers include 
C. Eugene Garrett, office manager, 
and W. Rebert Fox, shop superin- 
tendent. Oil Dealers Supply distrib 
utes products of Gilbert & Barker, 
Brodie, Yale & Towne, Ohio Pattern 
Works and Philadelphia Valve. 


a o ° 


Ralph W. Mor- 
rison, sales man- 
ager, air tool di- 
vision, Aro 
Equipment Corp., 
has been promct- 
ed to ge n- 
eral sales man- 
ager of the cor- 
poration. He 
joined Aro in 
1940 as Detroit 
division manager 
and was named Mr. Morrison 
assistant sales 
manager of the 
air tool division the following 
year, later moving on to. the 
mansgership ... Other Aro _ pro- 
motions include: E. W. Iman, 
from assistant sales manager in fac- 
tory sales department to sales man- 
ager of lubricating equipment divi- 
sion... E. L. Jackson, from assist- 
ant sales manager of industrial tool 
division to sales manager of that 
livision . .. M. J. Anderson, from 
assistant sales manager of industrial 
division to manager of fittings divi- 
sion .. G. S. King, with Aro for 
eight years, has been made advertis- 
ing manager. 















Mr. Hammond Mr. Hill 


W. H. Hammond has resigned as 
vice president of sales, Gar Wood 
Industries, Inc., and E. B. Hill, genera! 
sales manager, has replaced him to 
assume over-all responsibility for the 
sale and distribution of the company’s 
products. Mr. Hammond has taken 
on a Gar Wood distributorship. 


* © * 


George W. Cissna, Neptune Meter 
Co. representative in Georgia and 
Florida, recently was named south- 
western district manager with head- 
quarters in Dallas, succeeding the 
late Egmont S. Smith. 


* * * 


Liberty Equipment Co., Birming- 
ham, Ala., distributor for Gilbert & 
Barker, Smith Meter, Yale & Towne 
and Goodrich, is headed by F. M. 
Potts, president; A. L. McGinty, vice 
president; and H. S. Smith, treasurer. 


oO ° * 


John W. Evans, sales manager, 
William M. Wilson’s Sons, Inc., man- 
ufacturers of ‘“Gasboy’” pumps, is 
moving his Philade!phia sales offices 
to new quarters at the company’s 
general offices in Lansdale, Pa. 


* * ok 


Thomas Groark has been named 
representative for Milwaukee Valve 
Co. in the Rocky Mountain area, 
including Colorado, Montana and 
Wyoming, with headquarters in 
Denver. 

* * * 

H. E. (Hugh) Johnson, district 
manager at Chicago for Alloy Steel 
Products Co., has been promoted to 
sales manager with headquarters at 
Linden, N. J. 

* * 

Otto L. Schweng, economic special- 
ist in the development department of 
General Aniline and Film Corp., now 
holds the newly-created post of direc- 
tor of market research for Diamond 
Alkali Co. 
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Esso and Others Lower Bunker Prices at Coastal Ports; 
Three California Sellers Post General Price Advances 


Moves by Esso Standard and three other majors 
to reduce heavy fuel prices at Gulf and East Coast 
terminals and Esso’s plan to reduce terminal prices 
for heating oils while advancing tank wagon prices 
for gasoline were highlights of oil markets the third 
week in November. In addition, the week saw gen- 
eral price advances by three large West Coast sellers 
and a Pennsylvania refiner’s 54c reduction in price 
he will offer for Zanesville, Ohio, oil. 

Esso’s reductions in heavy fuel prices climaxed 
several months of residual production outpacing de- 
mand, and carried bunker prices 20c below levels 
previously quoted at Atlantic Seaboard points, and 
21c lower at the Gulf. 

That some action on residual prices was in the 
offing was evident to most trade observers early in 
the week. On Nov. 15, Mexican Petroleum Corp. 
scaled amounts ranging from 4 to 6c per bbl. off its 
bunker prices at nine principal Atlantic Seaboard 
points. The same day, another major reported it 
was offering bunker “C” cargoes at the Gulf at 
$2.25 per bbl., down 21c on the low of reported 
quotations. 

While most bunkers suppliers in the East and 
the Southwest were studying their schedules with 
an eye to reductions, across-the-board advances on 
the West Coast of 0.2c per gal. in their prices for 
automotive gasolines, 0.4c for Diesel and heating oil, 
and 10c per bbl. for fuel oil were announced by three 
major companies. 

Meanwhile, in a move of minor importance in 
the crude markets, but significant in that it was 
the first reduction in oil prices which have almost 
doubled since the war, Valvoline Pipe Lines, a divi- 
sion of Freedom-Valvoline Oil Co. posted $3.95 per 
bbl., a reduction of 54c in price it will pay for Penn- 
sylvania oil in the Zanesville, Ohio, district. 

At the same time, Waverly Oil Works Co., Pitts- 
burgh, announced it was discontinuing buying about 
1,000 b/d of Zanesville oil in favor of higher quality 
crude from other Penna.-Grade producing area. 

Trading was light in most refining districts, and 
uncertainty over heavy fuel prices tended further to 
curtail barge and cargo dealings in those products. 
At mid-week, an Independent supplier at New York 
Harbor reported he would accept bunker “C” barge 
and bunker business at $2.80 per bbl., 20c below the 
quotation of their harbor suppliers. 

On Nov. 19, Esso Standard announced that its 
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prices of heavy fuel oil were being reduced 21c per 
bbl. at Esso’s Gulf refineries and 20c per bbl. at 
Eastern Seaboard terminals. In addition, the com- 
pany said it planned reductions in amounts ranging 
up to 0.3c in heating oil, tank car and barge prices 
at its loading terminals generally, and increases of 
up to 0.3c in its tank wagon gasoline prices at most 
points in its marketing territory, effective Nov. 22. 

At the end of the week, Gulf Coast suppliers re- 
ported bunker “C” prices ranging upward from $2.25 
per bbl., cargoes; $2.30, bunkers. 

Prices for 0-10 pour No. 5 fuel also were 20c lower 
at New York Harbor with suppliers reporting barge 
quotations ranging from $3.15 to $3.84 per bbl. 


GULF COAST 
Heavy Fuel Prices Drop 2lc to 25c Per Bbl. 


Outstanding price development of the year to date oc- 
curred at the the Gulf the past week when three major 
suppliers lopped amounts ranging from 21 to 25c¢ per 
bbl. off their bunker “C” fuel prices, cargoes and bunkers. 
Trading was light during the week, and only two cargo 
sales were disclosed. 

Early in the week, one major reported a 25c cut in his 
cargo price for bunker “C” fuel with new quotation of 
$2.25 per bbl. This was the first break in the low side of 
heavy fuel prices during 1948, and represented a 2l1c 
reduction from the previously low quoted price of $2.46. 

Late in the week, after four days of widespread trade 
interest in the course of residual prices, Esso Standard 
announced reductions of 21c per bbl. in its bunker “C” 
fuel prices at Gulf Coast refineries, effective Nov. 19 
Another large supplier said it also was lowering its heavy 
fuel prices 2lc per bbl., effective Nov. 20. 

Line-up of bunker “C” cargo prices reported by sup- 
pliers at the end of the week was as follows: three at 
$2.25 per bbl.; one at $2.46; one at $2.50; one at $2.75; 
and one at $3.10. Bunker prices reported by suppliers 
ranged upward from $2.30 per bbl. 

With exception of the weakness in bunker “C” fuel, 
there was little pressure seen in the cargo market either 
to sell or to buy products. A small cargo of No. 2 fuel was 
reported sold at 8.5c for immediate lifting. One supplier 
said he had released a T2 cargo, part No. 2 fuel and part 
5-jump regular-grade gasoline to a customer over and 
above his supplying contract; price for each product was 
low published quotation, date of lifting, he said. 

Several suppliers reported they had received inquiries 
for 70 oct. gasoline and kerosine, but no sales were dis- 
closed. Kerosine continued sparsely offered, according to 
reports, and difficulty in obtaining export permits was 
holding up some gasoline closings. 
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NUMBER 5 IN A SERIES 


More Economical and Efficient 
Use of Labor in the Field 
a Valuable “Plus” 
of the Master Contract 


HE “master” type of contract, con- 
yg perdioes all work done at any one 
refinery site in one contractor's hands, 
reduces overall labor costs in at least 
three specific ways. 

First, it eliminates competition 
for available local craft labor be- 
tween several contractors all 
working for the same refiner. 
“Made” work, to hold labor for 
one particular contractor against 
the arrival of material, or pend- 
ing the completion of a previous 
craft step at any one unit, is com- 
pletely eliminated .. . and the 
extra costs duplicated by each ad- 
ditional contractor in the picture 
can thus be saved. 
Second, with all labor employed by one 
contractor it makes possible the imme- 
diate establishment of a aniform labor 
policy throughout the entire project. 
Under centralized control not only is 
the quality of the work improved but 


also working hours can be arranged, 


within Union rules, to the best advan- 
tage of the refiner—without resort to 
special bonus arrangements, either in 
hourly rates or authorized overtime. 
Such bonus arrangements quite fre- 
quently add as much as 15% to normal 
labor costs. Hence, the resulting sav- 
ings in overall costs are a major con- 
sideration. 


Third, with centralized control of 
labor, crafts can be moved from 
day to day at will about the entire 
site to the particular job where 
they can be utilized to greatest ad- 
vantage ... or to that section of 
the entire project where materials 
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are immediately available .. . or 
to the particular job that will 
serve best to advance the project 
as a whole. This affects not only 
the initial cost of the project, but 
also contributes to an earlier “on 
stream” date and thus to long- 
term refinery earnings. 


At-the-site labor, on major refinery mod- 
ernization projects, averages about 4 of 
the total cost of the project. If the ad- 
vantages detailed in this short outline 
were to account for only a small increase 
in the efficiency of labor employment 
on the site, a refiner could look forward 
to sizable dollar savings. But the “mas- 
ter” contract type of operation offers 
many other advantages in the field con- 
struction phase—more economical use 
of tools and equipment, reduction of 
temporary facilities, savings in field ad- 
ministration and accounting — which 
when grouped with the indicated labor 
savings, emphasize the advisability of 


centralized responsibility in the field. 





Our company—M. W. Kellogg—is completely staffed and equipped for refinery and chemical plant 
design and construction, from the step of laboratory research through the initial operation of com- 


pleted plants. It periodically issues a publication called the KELLOGGRAM, which de- 
scribes many of these services. If you are not already receiving it, we will be glad to add 
your name to the list if you will drop us a line at 225 Broadway, New York 7, N. Y. 


NEW YORK JERSEY CITY 


LOS ANGELES 


HOUSTON 


A SUBSIDIARY 
OF PULLMAN, INC. 


TORONTO LONDON PARIS 
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OIL MARKETS 
Summary of Daily Gasoline Prices (Nov. 16 through Nov. 22) 




















U. 8. Moter (ASTM octane) Monday Friday Thursday Wednesday Tuesday 
78-78.5 octane (Premium) : Nov, 22 Nov. 19 Nov. 18 Nov. 17 Nov. 16 
Oklahoma (Group 3) ........essessscees (2)11. 25-12(2) (2)11.25-12(2) (2)11.25-12(2) (2)11.25-12(2) (2)11.25-12(2) 
Midwestern (Group 3 basis) ...........-. (1)11.25-12(1) (1)11.25-12(1) (1)11.25-12(1) (1)11.25-12(1) (1)11.25-12(1) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) (2)11.8-13.3(1) (2)11.8-13.3(1) (2)11.8-13.3(1) (2)11.8-13.3(1) (2)11.8-13.3(1) 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) (2)11.5-11.75(2) (2)11.5-11.75(2) (2)11.5-11.75(2) (2)11.5-11.75(2) (2)11.5—11.75(2) 
E, Tex. (Truck Tnsp.) ........seeeeeeees (1)11.5-12(1) (1)11.5-12(1) (1)11.5-12(1) (1)11.5-12(1) (1)11.5-12(1) 
Cent. W. Tex. (Truck Tnsp.) bddbsehesous (1)11.5—-11.75(1) (1)11.5—11.75(1) (1)11.5—-11.75(1) (1)11.5—-11.75(1) (1)11.5-11.975(1) 









73-75 octane (Regular) : 


Oklahoma (Group 3) .. Ee ee eae (5)10.5—-11(1) (5)10.5-11(1) (5)10.5-11(1) (5)10.5-11(1) (5)10.5-11(1) 
Mid-Western (Group 3 BNE 6 cstinn kaa oe (3)10.5—10.75(2) (3)10.5-10.75(2) (3)10.5—-10.75(2) (3)10.5-10.75(2) (3)10.5-10.75(2) 
N, Tex. (For shpt. to Tex. & N.M. dest’ns) (2)10.75-11.3(1) (2)10.75-11.3(1) (2)10.75-11.3(1) (2)10.75-11.3(1) (2)10.75—11.3(1) 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) (2)10.5~-10. _ (2)10.5-10.75(2) (2)10.5-10.75(2) (2)10.5-10.75(2) (2)10.5-10.75(2) 
Sy ee SE SUD 9 wae cnteecencesees (1)10.5-11(1 (1)10.5-11(1) (1)10.5—-11(1) (1)10.5-11(1) (1)10.5-11(1) 
Cont.. W. Tem. (Truck TUsp.) .ccccccecces (1)10.5-10. 75(1) (1)10.5-10.75(1) (1)10.5-10.75(1) (1)10.5-10.75(1) (1)10.5-10.75(1) 






63-66 octane: 
Oklahoma (Group 3) 


Mid-Western (Group 3 basis) .. re 10.125(1) 10.125(1) 10.125(1) 10.125(1) 10.125(1) 
N. Tex, (For shpt. to Tex. & N.M. dest’ns) - sees sae2 ee ; 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) 10.25(2) 10.25(2) 10—25(2) 10.25(2) 10.25(2) 
i ee SE LD cb ccctaavetenteuss os veces wane » eas ; 
Comt. W. Tem. CHEWS TSP.) «occcccccccs 10.25(1) 10.25(1) 10.25(1) 10.25(1) 10.25(1) 















60 octane & below: 


Ceeeeeeeee, CURPOUD BZ) ccc ccccccoscecccsss (1)9.75-10.125(2) (1)9.75-10.125(2) (1)9.75—-10.125(2) (1)9.75-10.125(2) (1)9.75—-10.125(2) 
Mid-Western (Group 3 basis) ............ (1)9.75—10.375(1) (1)9.75—-10.375(1) (1)9.75—-10.375(1) (1)9.75—10.375(1) (1)9.75-10.375(1) 
N, Tex, (For shpt. to Tex. & N.M. dest’ns) (1)10-10.5(1) (1)10—-10.5(1) (1)10-10.5(1) (1)10-10.5(1) (1)10-10.5(1) 

W. Tex, (For shpt. to ows & N.M. dest’ns) (1)9.75-10(3) (1)9.75-10(3) (1)9.75-10(3) (1)9.75-10(3) (1)9.75-10(3) 

ie es EE ND: og one nb nee veune ae oe (1)9.75—10.5(1) (1)9.75—-10.5(1) (1)9.75-10.5(1) (1)9.75-10.5(1) (1)9.75-10.5(1) 
Cent. W. Tex. (Truck ‘rnsp.) jneue (1)10-10.4(1) (1)10-10.4(1) (1)10-10.4(1) (1)10-10.4(1) (1)10-10.4(1) 







Motor Gasoline, 78-78.5 oct. (Premium) (b) 






Dn nn Chucicaseieceeces dcseans (1)11.5-13.4(1) (1)11.5-13.4(1) (1)11.5-13.4(1) (1)11.5-13.4(1) (1)11.5-13.4(1) 
New York harbor, ss Seneveehe (1)11.4-13.3(1) (1)11.4-13.3(1) (1)11.4-13.3(1) (1)11.4-13.3(1) (1)11.4-13.3(1) 
Philadelphia ... pea bee meets dh es wea (1)12.4-12.9(1) (1)12.4—-12.9(1) (1)12.4-12.9(1) (1)12.4-12.9(1) (1)12.4—-12.9(1) 
Philadelphia, barges easeubeneet (1)12.65—-12.8(1) (1)12.65-12.8(1) (1)12.65-12.8(1) (1)12.65-12.8(1) (1)12.65-12.8(1) 
Dn Mir bilsctedeetdde > oe 00dee on (1)11-1301) (1)11-13(1) (1)11-13(1) (1)11-13(1) (1)11-13(1) 
Baltimore, barges .......... 10.9(1) 10.9(1) 10.9(1) 10.9(1) 10.9(1) 






Motor Gasoline 78-78.5 oct. 
New York harbor 


(Premium) (c) 








New York r Neem eiueed ‘s “2° . 
ee ee sass r ore eeenee (1)1214-12.75¢2) (1) 1214-12.75¢1) (1) 124-12.7501) (1) 124-12. 75) (nig 4_12.75¢1) 
Philadelphia, barges .............-seeee: 12.65(1) 12.65(1) 12.65(1) 12.65(1) 65(1) 
Baltimore .. ES EAE ARO RE (1)12.2-12.75(1) (1)12.2-12.75(1) (1)12.2-12.75(1) (1)12.2-12. “weaned (12:2 12.75(1) 
Baltimore, barges" EL DLE I ila 12.65(1) 12.65(1) 12.65(1) 12.65(1 12.65(1) 







Motor Gasoline 74-76 oct. (Regular) (b) 







i ess et edhe eee aeees (1)10.5-12(1) (1)10.5-12(1) (1)10.5—-12(1) (1)10.5-12(1) (1)10.5-12(1) 
New York harbor, barges SS gle ee (1)10.4-11.9(1) (1)10.4-11.9(1) (1)10.4-11.9(1) (1)10.4-11.9(1) (1)10.4-11.9(1) 
Philadelphia ... a dle we el Cee (2)11.5-11.9(3) (2)11.5-11.9(3) (2)11.5-11.9(3) (2)11.5-11.9(3) (2)11.5—11 9(3) 
Philadelphia, barges ................... (1)11.4-11.8(1) (1)11.4-11.8(1) (1)11.4—11.8(1) (1)11.4—11.8(1) (1)11.4-11.8(1) 
a ay a RE Pins (1)10—-12(1) (1)10-12(1) (1)10—12(1) (1)10-12(1) (1)10-12(1) 
Baltimore, barges ......... ey a Te (1)9.9-11.4(1) (1)9.9-11.4(1) (1)9.9-11.4(1) (1)8.9-11.4(1) (1)9.9—11.4(1) 








Motor Gasoline: 


Western Penna., Bradford-Warren: (1)11.75-12(1) (1)11.75-12(1) (1)11.75—-12(1) (1)11.75-12(1) (1)11.75-12(1) 
oe Ere - e 
Western Penna., Other Districts: (2)11.75-13(1) (2)11.75-13(1) (2)11.75-13(1) (2)11.75-13(1) (2)11.75-13(1) 








Note: Gasoline prices are reported in each day’s Platt’s OILGRAM Daily Price Service. 
panies quoting the low & highs of the ranges. 

(b) Research octane rating is minimum of 5 points above Motor Method rating. 

(c) Research octane rating is minimum of 10 points above Motor Method rating. 








Figures shown in parentheses indicate number of com- 


















ATLANTIC COAST reported available at 9.5c. 

Active inquiry for gasoline, particularly premium grade, 
Residual Prices Drop at Many Points was reported at New York. Buyers, for the most part, 
however, were unwilling to bid over 12.5c for available 
premium, whereas sellers were said to be holding for 
12.75c. Regular-grade offerings were reported obtainable 
at 11.5c, barges. 


East Coast markets reverberated to the thud of falling 
fuel oil prices late last week as Esso Standard Oil Co. 
announced across-the-board reductions at nearly all points 
where it markets. Earlier in the week, the falling trend 
in residual prices was established when, for the first time 


in 1948, the price of No. 6 fuel dropped at New York STERN PE A. 












Harbor, declining 20c to $2.80. . . 
Stocks of ate products remained high, and continued Lube Oil Prices Off 2 to 4c Per Gal. 
warm weather brought an increase in open market offer- Prices for some grades of lubricating oil were 2 to 4c 
ings of light and heavy fuels. Spot prices generally were per gal. lower in Western Penna. the past week and 
off slightly from the previous week according to traders. little improvement in demand generally was indicated. 
Sloppiness in residuals became acute and product back- A reduction in the price for Penna.-grade crude in the 
ed up severely at some points. The dock strike stretched Zanesville, O., district added another confusing factor to 
into its second week, making for an abrupt decline in an already unsettled market, according to trade sources 
bunkering demand. In several areas, competition for generally. The demand for fuels continued strong and 
residual accounts sharpened considerably and price cut- prices for light ends generally were firm. 
ting was widespread. The wave of heavy oil reductions The weakness in lubes and wax was aggravated by the 









was begun by No. 6 fuel reductions reported by Mexican prolonged dock strike at eastern ports which brought 
Petroleum at several points, followed by posting of a $2.80 export markets to a virtual halt. 
price by an Independent at New York Harbor. Esso’s Lower prices reported for 25 pour test neutrals were 
fuel oil cut-backs provided the climax. 26c for 200 vis. and 24c for 150 vis. Cylinder oils also 
At New York Harbor, traders said there were more sell- were off with 600 s.r. priced at 28c and 630 flash at 3lc. 
ers than buyers in the market, and few transactions were Jobber calls for bright stock and neutrals picked up 
reported. Barge sales of No. 2 fuel disclosed were: one slightly, according to some reports. A refiner disclosed 
at 9.575c and three others at 9.6c. Later in the week, sale of 200,000 gals. of 25 pour bright at 28c, down 2c 
barge lots of No. 2, aggregating about 30,000 bbls., were from the price he had previously reported. Prices for 25 
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pour bright reported by refiners were 28, 30, 32, 35 and 
14c, with several reporting ‘no quotations.” 

Refiners’ status on wax varied widely. Some reported 
slack demand and high inventory of white crude scale; 
others said they were sold up through Jan. 1. Most 
sources, however, indicated little general improvement, 
citing an increased number of offerings at prices “under 
published lows.” Sales of white crude scale in tank cars 
were reported at 4.5c and 4.75c per lb.; quotations re- 
ported by refiners for packaged lots ranged from 5.75 to 
9c. 





MIDWESTERN (Chicago-c£. St. Louis Area) 
Prices Continue to Ease 


Continued mild weather over most of the Midwest 
during the third week of November brought further 
easing of prices for all products except kerosine and 
range oil according to trade reports. Trading generally 
was “dull,”” but two large transactions were reported, 
one in light fuel oil and the other in residual fuel. 

While most sources reported storage of all products 
was “brimfull’” in the Midwest, one distributor said he 
had purchased 90,000 bbls. of No. 2 fuel for barge move- 
ment to Chicago with immediate delivery scheduled for 
30,000 bbls. at 8.75c, Houston. Remainder of his pur- 
chase was scheduled for lifting over January and Febru- 
ary, he said, with price based on “low of Gulf cargo price, 
date of lifting.” 

Tank car offerings of No. 2 fuel were reported by mar- 
keters at prices ranging from 7.75c, West Texas, to 8.5c, 
3zroup 3; some sources said quantity offered at 8.75c, 
Group 3, was “large.’”’ Prices for No. 2 reported by Mid- 
west refiners ranged from 9 to 9.25c, Group 3. 

Marketer reported sale of 280 cars of No. 6 fuel at 
prices averaging $1.50 per bbl., Group 3, for December- 
January shipment. He also reported sale of “a quantity” 
of No. 5 fuel at $2.70 per bbl., Group 3. Other marketer 
sales of No. 6 fuel were: two cars at $1.40 per bbl., and 
two cars at $1.375 per bbl., Group 3. 

Regular gasoline was offered at lower prices for resale, 
according to reports from refiners and marketers. Low- 
jump gasoline was offered at 9.75c, Group 3 basis, and 
high-jump at 10c, Group 3. Sale of one car of regular at 
9.875¢ was reported by a marketer. Midwest refiners 
continued to report prices ranging from 10.5 to 10.75c 
for regular, FOB Group 3. 


CENTRAL MICHIGAN 
Prices Lower for Most Products 


Price ranges for most products were lower, either on 
the high or low, when reduced quotations were reported 
by several refiners in Central Michigan during the week 
ended Nov. 20. Refiners’ reports continued to reveal 
wide differences in stocks of gasoline and residual fuel 
oil and jobber reports indicated conflicting trends in 
November sales of light fuel oil. 

Conflicting reports indicated gasoline supplies at some 
refineries were at bare working levels, but generally 
stocks were high in the area. Offerings of straight-run 
were reported at 9.5 to 9.75c, Central Michigan, by some 
sources. Reported quotations for straight-run by re- 
finers ranged from 11.625 to 12.5c, FOB refineries, down 
0.25c on the high. 

One refiner who had been quoting 12c for regular-grade 
gasoline reported disposing of most of a 2,500-bbl. lot at 
an average price of 12.5c, refinery, and added he was 
now asking 12.5c for the balance. Another refiner 
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Solvent Lube Prices 


Prices for Midcontinent solvent refined bright 
stock and neutral oils are included in the lubri- 
cating oil price columns beginning with this issue 
(See p. 51). 

NPN is currently obtaining solvent, lube prices 
from two Midcontinent refiners and is publishing 
them in response to the many requests from a 
wide range of readers for this information. Sol- 
vent lube prices of more refiners will be included 
as and when they are made available for publi- 
cation. 











said he was offering 500,000 gals. of regular gasoline 
at 12c December shipment. Spot sale of three cars 
regular at 12.85c, Central Michigan, was reported by a 
refiner. Prices reported by other refiners ranged up to 
14.5c, their plants. 

Prices for premium gasoline reported by refiners ranged 
from 13.25 to 15c, Central Michigan, off 0.3c on the low 
when one refiner said he had lowered his posting 0.5 
to 13.25c. 


MIDCONTINENT 


Fuel Oil Picture Brightens Slightly 


The third week of November ended with a littl 
optimism over fuel oils expressed by refiners in the Mid- 
continent. Several refiners said they looked for snow 
and below freezing weather that hit many areas in the 
Midwest to bring sharp upswing in heating oil demand 
Although trading generally was reported quiet, a few 
scattered sales were disclosed during the week. Price 
ranges remained unchanged. 

A Kansas refiner reported his plant and some other 
industrial concerns in the state had been cut off from gas 
and had turned to using standby residual. But earlier 
in the week, several refiners said railroads were not 
taking as much heavy fuel as they had around the first 
of the month and inventories were beginning to mount 
again. 

The only sales of heavy fuel disclosed were of five cars 
of No. 5 oil at $2.62 per bbl. by a North Texas refiner 
for shipment in buyer’s cars to a Midwest broker, and two 
cars of No. 6 fuel sold to a broker at $1.50 per bbl. by 
an Oklahoma refiner. 

Several light fuel sales to brokers were reported: 15 
cars of No. 1 straw at 9.25c and one car of No. 2 at 9c 
by an Oklahoma refiner; two 10-car sales of No. 2 for 
northern shipment, one at 8.5c, FOB plant, and one at 
8.375c, FOB plant, buyer to furnish cars in latter deal, 
by an East Texas refiner; and 25 cars of No. 3 fuel at 
8.75c, FOB plant, for northern shipment by a West Texas 
refiner. 

A broker reported buying “15 to 20 cars” of No. 2 fuel 
at 8.5c, Group 3, from an East Texas refiner. Material 
was resold, he said, at 8.75c, Group 3, to jobbers in 
“Standard of Indiana territory.” He also reported pur- 
chase of 35 cars of regular-grade gasoline at 10c, Group 
3, from a South Texas refiner and 15 from an Oklahoma 
refiner. He resold the gasoline at 10.25c to Midwest joDd- 
bers, the broker said. 





Crude Oil Prices 


Complete tabulation of crude oil prices is pub- 
lished in this issue on p.56-57. 
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OIL PRICE SECTION 





At Refineries and 
Terminals and by 
Tank Wagon 


Prices herewith are reproduced from Platt’s 
OILGRAM Daily Oil Price Service, associated 
with National Petroleum News, whose repre- 
sentatives in all NPN-OILGRAM offices de- 
vote their time exclusively to reporting oil in- 
dustry prices everywhere. 

Prices shown in tables are sales prices or 
quotations or general offers or posted prices by 
refiners, by pipeline terminal operators, and by 
tanker terminal operators; for current sales 
and shipments; for the business day or period 
stated; except Tank Wagon prices, prices are 
for bulk lots such as tank car, truck trans- 
port, barge; prices applying to barges or car- 
goes or truck transport lots only, so desig- 
nated; FOB refineries or terminals; in cents 
per gal., except per bbl. where $ sign is 
shown; wax and petrolatums in cents per 
pound; ex all fees and taxes; for crude oil 
and its products lawfully produced and trans- 
ported; reported as received by OILGRAM and 
National Petroleum News but not guaranteed; 
for subscribers’ private use only and not for 
resale or distribution or publication. Octane 
ratings are ASTM unless otherwise noted. Par- 
enthetical figures before and after prices indi- 
cate number of companies quoting the lows 
and highs of the ranges. For further details 
of price conditions apply to any NPN—OIL- 
GRAM office or see back of any OILGRAM 
Price Service invoice. 

For complete price service delivered daily 
from nearest OILGRAM publishing office, New 
York, Cleveland and Houston, address Platt’s 
Price Service, Inc., 1213 West 3rd St., Cleve- 
land (13), Ohio. Annual subscription rate in 
U. S.: $150 per year, payable in advance. 


Refinery & Terminal Prices 


Gasoline 
Prices in Effect 
Nov. 22 Nov. 15 
a yr orga (Group 3) 
78-78.5 Oct 
(Prem. ) - (2)11.25-12(2 (2)11.25-12(2) 
73-25 Oct. Reg. (5)10.5 5 1141). (5)10.5-11(1) 


below ...(1)9.75-10.125(2) (1)9.75-10.125(2) 


“1 ee (Group 3 basis) 
(Prem. ) - (1)11.25-12(1) (1)11. 25-12(1) 
73-75 Oct. Reg. (3)10.5-10.75(2) (3)10.5-10.75(2) 


63-66 Oct. .. 10.125(1 
ao Get oe (1) 10.125(1) 
below ....(1)9.75-10.375(1) (1)9.75-10.375(1) 


N. yy’ our shpt. to Tex. & N.M, dest’ns.) 


78-78.5 
com * | (2)11.8-13.3(1) 


2)11. ° 
73- 75 Ock. ( 1.8-13.3(1) 


(Reg - (2)10.75-11.3(1) (2)10.75-11.3(1 
60 Oct. eeiow i} 10-40. 5(1) (1)10-10.5(1). ' 


W. TEX. (For shpt. to Tex. & N.M. dest’ns.) 
78-78.5 Oct. 

(Prem. ) -(2)11.5-11.75(2) (2)11.5-11.75(2) 
73-75 Oct. Reg. (2)10.5- 10.75(2 2) § 
63-66 Oct. . 10.25(2) , si 


10.25 ( 
60 Oct.& below(1)9.75- 10(3) (1)9.75-10(3) 


FE. TEX. (Truck tnspt.) 

jg 78.5 Oct. .(1)11.5-12(1) (1)11.5-12(1) 

i -75 Oct. . .(1)10.5-11(1) (1)10.5-11(1) 

60 Oct. & below(1)9.75-10.5(1) (1)9.75-10.5(1) 

CENT. W. TEX. 

“a Oct. 
(Prem.) ..(1)11.5-11.75(1) (1)11.5~ 11.75(1) 

73- 75Oct. (Reg.) (1) 10.5-10. 1)(1 : 

63-66 Oct. . 10.251) ee 10.2 se 

60 Oct.& below(1)10— 10.4(1) (1) 10-40 402) 


KANSAS (For Kansas destinations only) 
78-78.5 Oct. 

(Prem. ) -(1)11.8-12.75(1) (1)11.8-12.75(1) 
73-75 Oct. Reg. (2 )10.8-11.75(1) (2)10.8-11.75(1) 
60 Oct.& below(1)10.1-11(1) (1)10.1-11(1) 


ARK, (For shipment to Ark. & La.) 
78-78.5 Oct, 


(Truck Transpt.) 


(Prem.) .. 11.75(1) 11.75(1) 
73-75 Oct. Reg. 10. 75(1) 10.75(1) 
60 Oct.& below, 

unleaded .. 10(1) 10(1) 


WESTERN PENNA. 
Bradford-Warren: 
74-76 Oct. Reg. (1)11.75-12(1) 
Other districts: 
74-76 Oct. Reg. (2)11.75-13(1) (2)11.75-13(1) 
CENTRAL MICHIGAN (FOB Central Michi- 
gan refineries. ) 
U.S. Motor: 

78-78.5 Oct. 


(1)11.75-12(1) 


(Prem.) (1)13.25-1561) (1)13.55-1501 
73-75 Oct. Reg.(1)12-14.5(1) (2)12-14.5¢1) 
Str. run gaso- 

line, excl. 
Detroit 
shpt (1)11.625-12.5(2)¢1)11.625-12.75¢2) 


November 24, 


1948 








SPECIAL NOTICE 
Owing to present short supply of many products, some sellers are withholding 
public quotations or the posting of firm prices on some products but are giving 
OILGRAM the prices they otherwise would quote to trade in general and which 
today they confine mostly to their regular customers only. 


Prices in Effect Nov. 22 Nov. 15 


OH1O—Quotations of S.O. Ohio for delivery 
to Ohio points: 


73-75 Oct.. 14.75 14.75 
CALIFORNIA 
Los Angeles dist.: 
80-82 Oct. 
(Prem.)°(1)14.85-15.9(1) (1)14.65-15.9(1) 
74-76 Oct. 
(Reg. ) (1)13.35-13.4(3) (1)13.15-13.4(3) 
San Fran. dist.: 
80-82 Oct. 
(Prem.) °(1)15.35-16.4(1) (1)15.15-16.4(1) 
74-76 Oct 
(Reg.) (1)13.85-13.9(1) (1)13.65-13.9¢1) 
San Joaquin Valley: 
80-82 Oct. 
(Prem.) °(€1)15.35-16.4(1) (1)15.15-16.4¢1) 
74-76 Oct. 
(Reg. ) (1)13.85—-13.9(1) (1)13.65-13.9(1) 
Correct for Nov 15 also Shown incor 


rectly in Nov. 17 NPN 


Kerosine, Gas & Fuel Oils 


OKLAHOMA (Group 3) 


41-43 w.w. 

Kero. ...0- (1)9.5-9.75(1) (1)9.5—9.75(1) 
42-44 w.w. .(3)9.5-9.8751(3) (3)9.5—-9.875(3) 
Range oil 9.5(4) 9.514) 


58 & above 
D.I. diesel(1)9.25-10.125(1) (1)9.25-10.125(1) 


No. 1 Pp.w... o-at3) 9.25(3) 
No. 1 straw. (3)9.25-9.375(4) (3)9.25-9.375(4) 
No, 2 straw.(4)9-9 2514) (4)9-9.25(4) 
No. 6 .«-£1)$1.50-2.3011) (1)$1.50-2.3001) 
14-16 grav. 

fuel 00(1) $2.00(1) 


$2 
MIDW ESTERN (Group 3 basis) 


41-43 w.w...(1)9.375-9.75(1) (1)9.375-9.75(1) 
42-44 w.w.. . (3)9.5-9.875(2) (3)9.5-9.875(2) 
Range oil . (1)9.25-9.5(2) (1)9.25-9.5(2) 


58 & above 
D.I, diesel.(1)9. 5-10.12 25(1) (1)9.5-10.125(1) 


No. 1 p.w...(2)9.125-9.375(1) (2)9.125-9.375(1) 
No. 2 straw. (3)9- 9.2511) (3)9-9.25(1) 

Me. B ccccce (1)8.75-8.875(1) (1)8.75-8.875(1) 
No. 6 . (2)$1.75-—2.00(2) (2)§1. 75-2.00(2) 


CHICAGO—(FOB Chicago district refineries & 
p.l. terminals; all fuel oil prices in ent. per 
gal.) 


58 & above 

D.I, diesel. 11.05(1) 11.05(1) 
No. 6 fuel... 7.4(1) 7.401) 
N. TEX, (For shpt. to Tex. & N.M. dest’ns.) 


41-43 w.w. ..(1)9.6-9.625(1) 


(1)9.6—-9.625(1) 
42-44 W.w. .. 10(2) 10(2) 


58 D.I. (1)9.6-10(2) (1)9.6—10(2) 
No. 2 straw. 9(1) 9(1) 

No, 6 fuel. $1.75(1) $1.75(1) 

W. TEX, (For -.- to Tex. & N. a dest’ns.) 
41-43 w.w... 9.5(1) 5(1) 

42-44 w.w. 10. ot) 10 5()) 

No. 1 straw. 9.25(2 9.25(2) 

No, 2 straw.(2)9-9. 25(2) (2)9-9.25(2) 
wee, 2 seness 8.75 8.75(1) 

No. 6 fuel $2. Sot) $2.50(1) 


E, TEX. (Truck trnspt.) 


41-43 w.w. ..(2)9.25-9.5(2) (2)9.25-9.5(2) 
42-44 w.w. ..(2)9.5-9.75(1) (2)9.5-9.75(1) 
58 & above 


DI, —. (1)9- ae) (1)9- a? 
9.2 


5(2) 
"(1)$1. o6 2.85(1) cet 90-2.85(1) 
CENT. W. “TEX. (Truck trnspt. 


41-43 w.w. hme 375-9.5(1) (9. 375~9.5(1) 
58 & abv. D.I 

Diesel ... 9.25(1) 9.25(1) 
U.G.I, gas oil 8.5(1) 8.5(1) 
No. 1 fuel... 9.25(1) 9.25(1) 


No. 2 fuel... 9(1) 9(1) 

No. 3 fuel... 8.75(1) 

No. 6 fuel... $2.67(1 $2.67(1) 
KANSAS (For Kansas  equttnations only) 
42-44 w.w...(1)9.75-10.75(1) (1)9.75-10.75(1) 
58 & abv. D.I, 


Diesel . . (2)10-10.25(1) (2)10—10.25(1) 
No. 1 fuel ..(1)9.375-10.25(1) (1)9.375-10.25(1) 
No, 2 fuel. . . (2)9.25-10(2) (2)9.25-10(2) 

9-44 w.w...(1)9.75-10.75(1) (1)9.75-10.75(1) 
ARK, (For shipment to Ark, and La.) 

42-44 W.W... 9.625(1) 9.625(1) 
Tractor fuel . 10(1) 10(1) 
Diesel fuel 52 

& below .. 9.25(1) 9.25(1) 
Diesel fuel 58 

& above .. 9.5(1) 9.5(1) 

No. 2 fuel... 9.125(1) 9.125(1) 
No. 3 fuel... 8.875(1) 8.875(1) 


WESTERN PENNA. 
Bradford-Warren: 

45 w.w. .(1)11.25-12(1) 
No, 1 fuel... 11.95(1) 11.95(1) 
No, 2 fuel. ..(1)11-11.95(1) (1)11-11°95(1) 
No. 3 fuel... 11(1) 11/1) 
36-40 gravity 11.95(1) 11.95(1) 
Other districts: 


(1)11.25-12(1) 


45 w.w. «« »(1)11.25-12.5(1) (1)11.25—-12.5(1) 
47 w.w, ....(1)12-13(1) (1)12-13(1) 
No. 1 fuel...(1)11.25-12.5(1) (1)11.25-12.5(1) 
No. 2 fuel...(2)11-12.5(1) (2)11-12.5(1) 
No. 3 fuel. ..(1)11-12(1) (1)11-12(1) 
36-40 gravity(2)11-12.5 (1) (2)11-12.511) 


CENTRAL MICHIGAN 
gan refineries.) 


(FOB Central Michi- 


Range oil 1)12.125-13(1) (1)12.25-13(2) 
46-49 w.w. 

kero (1)12.5-13(3) (1)12.5-13.25(1) 
P. W 

distillate (3)12.25-13(1) (3)12.25-13(1) 


No. 2 light. . 
straw (1)11.: 
No } straw.(1)11.75 

U.G.1, gas oil(1)1t 









Prices in Effect Nov. 22 Nov. 15 

No. 5 fuel. ..(1)9.5-10.25(1) (1)9.5-10.75/41) 
No. 6 fuel...(1)8.5-10(1) (1)8.5-10(1) 
OHIO—Quotations of 8.0. Ohio for delivery to 
Ohio points: 

Kerosine .... 13.9 13.9 
CALIFORNIA 

San Joaquin Valley: 

10-43 W.W 


12.641) 12.6¢1) 


Heavy fuel. .(1)$2.30-2.40(1) (1)$2.30-2.4011 
Light fuel 

(PS 300). .(1)$2.50-2.60(1) (1)$2.50-2.6011) 
Diesel fuel 

(PS 200). .¢(1)10-10.141) (1)10-10.141) 
Stove dist 

(PS 100) (1)11.5-11.601) (1)11.5-11.661) 
Los Angeles: 
10-43 W.W (2)11,.9-12.9(¢1) (3)11.9-12.901 
Heavy fuel 

(PS 400). .¢1)$2.15-2.3511) (1)$2.15-2.3501) 
Light fuel 

(PS 300) (39$2.45-2.5501) ¢ $2.45. 2.55061 
Diesel Fuel 

(PS 200). .(1)8.8-9.6(2) (1)8.8-9.6(2) 


Stove dist. 
(PS 100). .(1)9.25-11.1(2) (1)9.25—11.1(2) 
San Francisco: 


40-43 Ww lw (1)12.4-12.611) (1912.4-12.601) 
Heavy fuel 

(PS 400). .(1)$2.30-2.40(1) (1)$2.30-2.4001 
Light fuel 

iPS sO) (1)82.50-2.601(1) ¢€1)8$2.50-2.6001) 
Diesel fuel 

(PS 200) (1)10-10.401) (1)10- 10.401) 
Stove dist 

(PS 100) (1)11.5-11.901) (1)11.5-11.901) 

Correct for Nov 15 alse Show neor 


rectly in Nov 17 NPN 


Lubricating Oils 
WESTERN PENNA. 
rices are for sales made, or offers reliably 
reported, to jobbers & compounders only 
VISCOUS NEUTRALS—No. 3 col. Vis. at 70° 
F 


200 Vis. (180 at 100°) 420-425 fi. 





O p.t cece 38.501) 

ae ie «0s 37.501) 

15 ast sewe = re 

25 p 2 

150 Vis, “(143 at. “100°) 400-405 fi 

O p.t. ° . 6.5(1) 36.501) 
10 p.t. 35.5(1) 35.501) 
eos 34.501) 34.5°(1) 
25 p.t 24-28 26 2S 


CYLINDER STOCKS: 


Brt. stk., 145-155 vis. at 210°, 540-550 fl., No 
8 col. 
10 p.t : 40.541) 40.501) 
a ih «se ; 39.501) 39.501) 
25 p.t ees 28-44 28—44 
600 S.R 
filter’ bl _ 28-36 31-36 
650 S.R. .... 29-37 32-37 
600 fil, .. ‘ 30-39 33-39 
630 fl. . 31-35 35-37 


MIDCONTINENT LUBES 

(FOB Tulsa basis Bright stock, vis. at 210 

Neutrals are 0-10 p.p. oils, vis. at 100 15 
25 p.p. viscous neutrals generally are quoted 
0.5¢ under 0-10 p.p. oils; 15-25 p.p. nonviscous 
oils generally are quoted 0.25¢ under 0-10 p.p 
oils) 

Neutral Ojils-Conventional 

Pale Oils Col, 





60-85 vis, 2.(2)11-12.75(1) (2)11-12. 7541) 
86-110 vis. 2.(2)11.5-13.25(1) (2)11.5-13.2511) 
150 vis 3 1 18( 
180 vis 3 18 
200 vis 3 1 
250 vis 3 : 
280 vis 3 
300 vis 3. (3 
Red Oils Col. 
200 vis %.(1)19 
300 ~Vvis 5 
Cylinder Stocks: 
600 s.r., olive 
green 2312) 23(2 
Black Oil IS.He1) 18.501) 


Bright Stock-Conventional 
200 vis. D 


10-25 p.p. 3541) rd 
150-160 vis, D 
0-10 p.p 3931-3301) (3931-3301) 
10-25 p.p m.H501 1O.501) 
150-160 vis. E S241) 3241) 
120 vis. ID 
0-10 p.p (3930-3211 (3930-3201 
tright Stock—Solvent 
150-160 vis. 0-10 
p.vo 95 v.i. (135-3601) 


Neutral Oils—Solvent 
170-180 vis 

98 v.i 2711) 
200-210 vi 

90-95 \ 
300 vis 

on Vv 2741 
SOUTH TEXAS (Neutral Olls) 
(Vis. at 100° F FOB refineries for domestic 
and/or export shipment.) 
PALE OTLS: 
vis, or eg 
100 1%-2%.. 
200 No, 2-3.. 
300 No. 2-3.. 
500 No. 

2%-3% ...(4)14-15.5(1) 
750 No. 3-4. .(4)15-16.5(1) 
1200 No. 3-4.(5)16-17.5(1) (5)16-17.5(1) 
2000 No. 4. .(3)17-18.5(2) (3)17-18.5(2) 
(Continued on next page) 


2)9.5-11(2) (2)9.5~-11/2) 
(4932 13.541) (4)912-13.541) 
(5)13-14.5(1) (5)13-14.541) 


(4)14-15.5(1) 
(4)15-16.5(1) 
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Oil Price Section 





Prices in Effect Nov. 22 Nov. 15 
RED OILS 

100 No, 5-6.(2)9.5—11(1) (2)9.5-11(1) 
200 No. 5-6. (4)12-13.5(1) (4)12-13.5(1) 
300 No. 5-6.(5)13-14.5(1) (5)13-14.5(1) 
500 No, 5-6. (4)14-15.5(1) (4)14-15.5(1) 
750 No. 5-6. (4)15-16.5(1) (4)15-16.5(1) 
750 No. 5-6. (4)15~-16.5(1) (4)15-16.5(1) 
1200 No. 5-6.(5)16—-17.5(1) (5)16-17.5(1) 
2000 No. 5-6. (3)17-18.5(2) (3)17-18.5(2) 


CHICAGO (From Mid-Continent Pl. crude) 
Neutral oils vis. at 100° F. 0 to 10 pp. 
Pale Olls: 


Vis. Color 

60-85—No, 2 12.75(1) 12.75(1) 
86-100—No 13.25(1) 13.25(1) 
150—No. 20(1) 20(1) 
180—No, 3 20.5(1) 20.5(1) 
200—No, 3 20.5(1) 20.5(1) 
250—No. 2 21.5(1) 21.5(1) 
Red Oils 

180—No., 5 20.5(1) 20.5(1) 
200—No, 5 20.5(1) 20.5(1) 
250—No. 5 21.5(1) 21.5(1) 
280—No, 5 .. 22.5(1) 22.5(1) 
300—No. 5 23(1) 23(1) 
Note: Viscous oils, 15 to 30 p.p. are quoted 


0.5¢ lower; 60-85 and 86-110 No. 2 non-viscous 
oils, 15 to 30 p.p. 0.25¢ lower. 


Untitered Steam Refined (vuscostty & 5 210°) 


22.5(1) 

160 tneekeens 23.5(1) 23. 5(1) 
BOO 600466060 24.5(1) 24.5(1) 
Bright Stocks, 160 vis. at 210° No. 8 color 

0 to 10 p.p. 32(1) 32(1) 
15 to 25 p.p. 31.5(1) 31.5(1) 
30 to 40 p.p. 31(1) 31(1) 
E filtered 

Cyl. Stock. 24.5(1) 24.5(1) 
Note: To obtain prices delivered in Chicago 


add 0.6c per gal. 





Natural Gasoline 


(Group 3 & Breckenridge prices are to blend- 


ers on freight Basis shown below. Shipments 
may originate in any Mid-Continent manufac- 
turing district.) 

FOB GROUP 3 

Grade 26-70 .....8.5(Sale) 
FOB BRECKENRIDGE 
Grade 26-70 ..... 8(Quote) 


LPG Prices 


(Of refiners, FOB refineries, in cents per gal., 
tank cars or transport trucks) 

Com- In- Com- Indus- 

mercial dustrial mercial trial 


8.5(Sale) 


8 (Quote) 


District Propane Propane Butane Butane 
N.Y. Harbor.. 9(2) 9(1) 9(1) 9(1) 
Philadelphia .. 9(2) er cone «eee 
Baltimore... 9(1) oé6ee ee 
Hastings, W. Va.8.25(1) 8.25(1) 
New Orleans. .6. 375¢ 1) eese 
Toledo ... 9(1) 9.25(1) 


(a) Tank cars only. 


Naphthas and Solvents 


(FOB Group 3) 


Stoddard 

solvent (4)10.875-11.625(1) (4) 10.875-11.625(1) 
Cleaners 

npth. (4)11.375-12.125(1) (4)11.375-12.125(1) 
.M.& 

Npth. ” (6)11.375-12.125(1) (6)11.375-1 2.125(1) 
Mineral 

Spirits. (5)10.375-11.125(1) (5)10.375-11.125(1) 
Rubber 

solv. .(1)10.875-11.375(4) (1)10.875-11.375(4) 
Lacquer 


dil. ..(3)11.625-12.625(1) (3)11.625- = -625(1) 


Benzol dil.(2)12 125- 12.55(1) (2)12.125-12.55(1) 
WESTERN PENNA, 

Other Districts: 

Untreated Npth. 12.5(1) 12.5(1) 


Stoddard Solv. (2)13-14(1) (2)13-14(1) 
OHIO—Quotations of S.O. Ohio for delivery to 
Ohio points: 

VM&P Naphtha, Mineral 

Spirits & Stoddard 


Solvent ..... 16 16 
Rubber solvent 15.5 15.5 


E, TEXAS (Truck Trnspt.) 


Stoddard 

solv. ..-€1)10.75-11.25(1) (1)10.75-11.25(1) 
KANSAS (For Kan. Dest’n, only) 
Stoddard 

Solv. .(1)11.375-12,375(1) (1)11.375-12.375(1) 


WAX 
WESTERN PENNA, (Bbis, C.L.) 
White Crude Scale: 
122-124 A.m.p. (3)5.75-9(1) 
124-126 A.m.p.(3)5.75-9(1) (3)5.75-9(1) 
CHICAGO (FOB Chicago District refinery of 
one refiner in bags or 100 Ib. cartons, carloads. 
Carloads, slabs loose, 0.7c less. Melting points 


(3)5.75-9(1) 


are EMP (ASTM methods); add 3° F. to con- 
vert into AMP. 

Fully refined: 

122-124 a? 7.3 

125-127 ..... 7.8 7.8 

127-120 8 8 

130-132 8.05 8.05 

132-134 8.3 8.3 

135-137 8.7 8.7 
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Refinery & Terminal Prices (Continued) 


SPECIAL NOTICE 

Owing to present short supply of many products, some sellers are withholding public quotations 
or the posting of firm prices on some products but are giving OILGRAM the prices they otherwise 
would quote to trade in general and which today they confine mostly to their regular customers only. 


Atlantic & Gulf Coasts 


eee are of refiners, FOB their refineries & tanker terminals, and of tanker terminal operators, 
) 





74-76 Oct. 


eg. 
Gasoline** 


(2)11-12.5(1) 


(1 )10-10.5( 1) 
(1)10-10.5¢1) 


their terminals. Ships’ bunkers prices are exclusive of lighte rage. 
78-78.5 Oct. 78-78.6 Oct. 78-78.5 Oct. 
Prem. Prem. rem. 

District Gasoline** Gasolinet+ Gasolinet+ 
N. Y. Harbor ‘se (1)11.5-13.4(1) 

do barges .. eece (1)11.4-13.3(1) anes 
Albany rrr oe (1)13.25-13.85(1) 13.5(1) 
Baltimore cena (1)11-13(1) (1)12.2-12.75(1) 

do barges .. ines 10.9(1) 12.65(1) 
Baton Rouge 10.8(1) e6ee - 

do barges 10.8(1) Tre os 
Dn  Kebee-o« eee (1)11.5-13.8(2) 13.5(1 
Charleston . tame (1)11.1-12.99(1) -65(1) 
Corpus Christi. 6% (1)12-13(1) “+ 

do barges eos 
Houston ..... “¢1) 12-131) (1)12-13.15(1) 

do barges ee (1)12.5-13(1) 
Jacksonville eves (3)12.3-13.75(1) 
Miami 0.006 (3)12.3-12.75(1) 
__ ees sae 12,3(2) 
New Haven . Ter 13.7(2) 
New Orleans (1)11-12(1) 12(1) 

do barges ..(1)11-12(1) 12(1) *- 
Norfolk ee teow (1)11.3-12.25(1) 11.8(1) 
Pensacola .... 12.4(1) “es 
Philadelphia (1)12.4-12.9(1) (1)12.4-12.75(1) 

do barges ..° (1)12.65-12.8(1) 12.65(1) 
Port Everglades (3)12.3-12.75(1) 12.3(1) 
Portland ‘ (1)13.25-13.5(1) 13.5(1) 
Providence (1)13.25-13.5(1) 13.5(1) 
Savannah .... Stan (2)12.3-12.75(2) 12.3(1) 
Tampa pore (3)12.3-12.75(2) 12.3(1) 
Wilmington — 

me Gi. aceces (2)11.35-12.25(1) 11.85(1) 


























Prices in effect Nov. 22. 


74-76 Oct. 
Reg. 
Gasoline*+ 
10.5-12(1) 
10.4-11.9(1) 
12-12.3(1) 

10-12(1) 
- - 11.4(1) 


12.3(2) 
10.99(1) 


eye 


) 
) 
2) 
2.5(1) 
1.5¢1) 
1.3-12.25(1) 
1.3-11.75(1) 
11.3(3) 
12.2(3) 
11(1) 


i0.5- 
10.1- 
11¢ 
(2) 11-1 
(1)11-1 
(5)11.3- 
ioe 3- 
3 
2 


11(1) 
(1)10.3-11(1) 

11.4(1) 
(2)11.5-11.9(3) 
(1)11.4-11.8(1) 
(4)11.3-11.75(1) 

12(4) 

12(5) 
(5) 11.3-12.05(1) 
(5)11.3-11.75(1) 


(1)10.35-11(1) 








Kerosine— Gas-House No. 5 Fuel No. 5 Fuel 
No. 1 Fuel No. 2 Fuel Gas Oil (0-10 p.t.) (15-60 p.t.) 
N.Y. Harbor. (7)10.3-11.65(1) (1)9.1-10.1(1) (1)9.5-10(1) 1)3.18-3.80(1) $3.00(1) 
do barges .(6)10.2-11.5(1) (1)9-10(1) rr 1)3.15-3.84(1) 2.97(1) 
Albany -(€1)10.4-10.75¢(1) (1)9.2-9.85(1) 10.2(1) 4.12(1) - 
Baltimore . (9)10.3-10.5(2) (1)9.1-9.4¢11) 9.51) ; 3.0001 
do barges 10.2(3) (1)9-9.3(4) ee 2.971 
Baton Rouge. 9.7(1) 8.7(1) sae tees 
do barges . 9.71 8.7(1) _— alos eee 
Boston ««+-(1)10.4-10.8(12) (1)9.5-9.8(11) 10.2(1) (1)3.65-3.655(1) 3.623(1) 
Charleston (1)10.1-11.35(1) (1)9.2-10.9(¢1) ‘ - es 
Corpus Christi ° - ‘ 
do barges . eeee . 
Houston (19. 125- 10.25(2) (3)9- 9. 51) —? ° 
do barges .(1)9.75-10.5¢1) 2.90(1) 
Jacksonville .(7)10.7-11.375(1) (6)10-3- ry 8(1) Jala 
Miami +++ (3)10.7- 5] 85(1) 10.3(4 
Mobile ...... 0.7(4 10.3(1) 
New Haven Sayi0410.7(7) (1)9.5-9.8(6) 
New Orleans. (2)9.7-11(1) (1)8.85-9.5(1) 
do barges .(1)9.7-11(1) (2)9-9.5(1) er ann 
Norfolk .....(5)10.3-10.7(1) (1)9-9.8¢1) 9.4(1) (1)2.94-2.97(1) 
Pensacola -(1)10.5-10.8(1) sees ccee e208 
Philadelphia .(8)10.3-10.5(1) (1)9.1-9.6(1) 9.8(1) (2)3.29-3.52(2) 
do barges 10.2(5) (1)9-9.305) 
Pt. Everglades(6)10.7-10.85(1) 10.3(4) TTT ° 
Portiand§ ....(1)10.4-10.9(6) (1)9.5-9.9(6) 10.3(1) Tr 
Providence ..(1)10.4-10.8(7) (1)9.4-9.8(7) 10.2(1) $3.593(1) 
Savannah . (6)10.7-10.85(1) 10.3(4) re seb 
nce ven (8)10.7-10.85(1) 10.3(7) 
Wilmington, 
a ee . (6)10,2-10.701) (1)9.2-9.8(1) 
No. 6 Fuel Bunker C Fuel Diesel Oil Diesel Oil 
No. 6 Fuel Barges Ships’ Bunkers Ships’ Bunkers Shore Plants 
N. Y. Harbor. (4)$2.83-3.05(1) (6)$2.80- 3.0511) (6)$2.80-3.05(1) (1)$3.99-4.10(1) (1)9.7-10(1) 
Albany ... a 3.249(1) 3.249(1) 3.24911) “- (1)9.7-10.2¢2) 
Baltimore . «+ «(2)2.83-3.03(2) — (2)2.80-3.00(2) (1) 2.80-3.00(1) 4.04(2) (2)9.7-9.8(3) 
Baton Rouge 2.33(1) 2.3001) 2.3001) 3.65(1) 9.141) 
Boston . ...€1)2.855-3.315(1) (1)2.825-3.315(1) (1)2.825-3.095(1) 4.08(1) (1)9.9-10.2(4) 
Charleston ...(1)2.76-2.96(1) (1)2.73-2.93(1) (1)2.73-2.93(1) 3.95(1) 9.4(2) 
Corpus Christi 2.33¢1) 2.3001) (1)2.30-2.55(1) (1)3.15-3.89(1) “4 
Houston » AE (2)2.30-2.51(2 (2)2.30-2.51(1) 3.65(1) (4)9.25-9.5(2) 
Jacksonville ..(1)2.79-2.99(4) (1)2.76- 5 08i4) (1)2.76-2.96(4) 4.32(2) 10.3(5) 
Miami ° . “+ 
Mobile oe . ° 
New Haven 2.835-3.035(1) (1)2.835-3.035(1) (2)9.9-10.2(3) 
New Orleans 2.30-2.51(1) (1)2.30-2.5141) (1)3 40-3.89(1) (2)9.4-9.425(1) 
Norfolk 77-3.07(1)  (1)2.77-2.97(1) 1.06(1) (2)9.6-9.7(1) 
Pensacola he , 7 iain + 7 
Philadelphia . 2.80-3.05(2) (2)2.80-3.05(1) (1)4.07-4.12(1) (2)9.7-9.8(4) 
Port Everglades 2.7441) 2.71(1) 2.71(1) 32(1) 
Portland .. 3.055-3.095(1) (1)3.025-3.095(1) (1)3.025-3.095(1) (1)9.8-10.3(1) 
Providence .(1)3.03-3.065(1) (1)3.00-3.065(1) - : 10.212) 
Savannah 2.99(2) 2.96(3) 4.45(1) 10.313) 
Tampa ‘ ‘(1)2.66-2.87(2) (1)2.63-2.84(3) 4.32(2) 10.3¢5) 
Wilmington, 
N. C counes sone ° nt 3.9601) 
-° Correct price for Nov. 15 was $3.00(3) Shown incorrectly in Nov. 17 NPN 


** Motor Method & Research octane ratings are approximately same. 
is minimum of 5 points above Motor Method rating. 


points above Motor Method rating. 


(Additional Gulf Coast prices on page 53) 


+ Research octane rating 
tt Research octane rating is minimum of 10 





Lake Port Terminal Prices 


Prices in Effect Nov. 22 
Buffalo Cleveland 
78-78.5 Oct. Ethyl ..... sateen oe wee 
TOsVe OSE, co cccesescsecs oy) & ES RT) 
pc eee (2)11.9-12.8(1) = .aeaee 
Diesel Fuel ........... 11(1) 13(1) 
No. 1 Fuel 13.75(1) 
No, 2 Fuel .(1)10. 9- Te) eee 
BOO, BD WEE ccccvcesvces § § eseosec 13(1) 
No. 5 Fuel 10.15(1) 


No. 6 Fuel **(1)8.7-9.7(1) 






9.75(1) 


Detroit 


11.8(1) 
11.35(1) 
11.11) 
10.45(1) 
9.6(1) 


12.4(1) 
(1)11.3-13(1) 
(1)11.7-13.75(1) 
(1)10.7-11.5(1) 
(1)11-13(1) 
(1)9-9 .25(1) 

8.75(3) 
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Refinery & Terminal Prices (Continued) 





NPN Gasoline Index 


Dealer Tank 
T.W. Car 

Cents Per Gal. 
Nov. 22 Senda 14.60 11.25 
Month ago .... 14.59 11.24 
Bee GD ciccce 13.16 9.46 


Dealer index is an average of ‘‘un- 
divided’’ dealer prices, ex-tax, in 50 
cities. 


Tank car index is weighted average 
of following wholesale markets for 
regular-grade gasoline, FOB refineries 
or terminals: Okla., Mid-Western, W. 
Penna., Calif., N. ¥. Harbor, Philadel- 
phia, Jacksonville, Boston and Gulf 
Coast. 











Mid-Continent Lubes 


(At Gulf; in packages, FAS, New Orleans 
in bulk, FOB terminals) 


Prices in Effect Nov, 22 


Bright Stock Steel Drums Bulk 
D color, Vis. at 210° 
150 vis 0-10 p.p (1)48—-5011) ©€1)38—4001) 


Wax 


Melting points are AMP, 3° higher than 
EMP. Prices are for carload lots. Domestic 
prices are FOB refinery; scale in bags or 
bbls.; fully refined, slabs loose. Export prices 
are FAS; scale in bags or bblis.; fully refined 
in bags or cartons. 


Prices in Effect Nov. 22 
New Orleans N.Y. N.Y. 
Crude Scale Export Domestic Export 
122-4 wh. seas 5.75(2) 6aie 
124-6 wh. 6.05(1) 5.75(2) (4)6-6.25(1) 


Fully Refined: 
SEP 20 és 


. — (1)6.9-7.05(1) Lo. 
125-7 .. 8(1) (1)6.96-7.15(1) (1)7.7-7.95(1) 
128-30 . 8.1(1) (1)6.96-7.25(1) (1)7.7-8.05(1) 
130-32 . 8.3(1) (1)7.3-7.5(1) (1)8-8.25(1) 
133-5 .. 8.35(1) (1)7.26-7.55(1) (1)8.1-8.3(1) 
135-7 ..8.6(1) (1)7.6-7.8(1) (1)8.4-8.55(1) 
138-40 . 9(1) (1)7.86-8(1) (1)8.4-8.95(1) 
143-5 .. 10.1(1) (1)8.63-9.1(1) (1)9.5-10.05(1) 
148-50 . 12.5(1) 11.5(1) 12.45(1) 
Naphtha 
Prices in Effect Nov, 22 
V.M.&P. Mineral 
Naphtha Spirits 
New York 
Dr neeeee 15(4) 14(5) 
Philadelphia .... 15(4) 14(5) 
Baltimore ...... eens 13.5(4) 
Boston 15.5(4) 14.5(5) 
Providence ..... paee 14.5(3) 
Export Prices 
Prices in Effect Nov, 22 
Mexican Gulf Ports 
U. S. Dollars per Bbl. 
Bunker C Diesel 
(Ships’ (Ships’ 
Bunkers) Bunkers) 
PE . cocstennnesed $2.65 $3.75 
seven cewssves 2.65 oeee 
re 2.65 3.75 
Pacific Coast 
SED 6 56.6000 40 0000 $3.16 $3.9 
BEOMERMEO .ccccccceces 3.16 3.66 
Salina Cruz .......... 3.16 3.50 


Pacific Coast 


Prices in Effect Nov. 22 


(In Ships’ Bunkers, Diesel Fuel Bunker C Fuel 
or Deep Tank Lots) (P.S. 200) (P.S. 400) 
San Pedro, 





Calif ....€1)$3.18—-3.3513) (1)$2.10-2.20(3) 
San Francisco(1)3.39-3.56(3) ¢1)2.15-2.25(3) 
Portland, Ore.(1)3.60—-3.77(3) (1)2.40-2.50(3) 
Seattle, Wash. (1)3.60-3.77(3) (1)2.40-2.50(3) 


Petrolatums 


WESTERN PENNA, (Bbis., carloads; tank 
car, 1 to 1.5¢ less.) 


Snow White. (1)6.375-8(1) (1)6.375-8(1) 

Lily White. ..(1)6.125-7.25(2) (1)6.125-7.25(2) 
Cream White.(1)5.875-6.75(2) (1)5.875-6.75(2) 
Light Amber. (1)4.375-5.5(1) (1)4.375-5.5(1) 
Amber ..... (1)4.125-5.25(1) (1)4.125-5.25(1) 
Red ........(1)4.5-5.125(1) (1)4.5-5.125(1) 
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SPECIAL NOTICE 


Owing to present short supply of many products, some sellers are withholding public quotations 
or the posting of firm prices cn some products but are giving OILGRAM the prices they otherwise 
would quote to trade in general and which today they confine mostly to their regular customers only. 


Gulf Coast—Cargoes, Domestic & Export, All Ports 


Cargo prices are FOB ship at Gulf, minimum of 20,000 bbls., and are by refiners only to other 
refiners, export agents, or tanker terminal operators, The figure in parentheses after each price 


indicates the number of companies quoting that price Prices in Effect Nov, 22, 


Aviation Gasoline 
Grade 115/145 (AN-F-48) 
Grade 100/130 (AN-F-48) 
Grade 91/98 (AN-F-48) 
Grade 80 (AN-F-4s) 


181) 
16.25¢2) 


14.75(1)-15.25(1) 


14.25(1) 
Motor Gasoline Leaded 
*78-78.5 Oct. (Premium) : 11(1)-—11.25¢1)-11.75(¢1 
78-78.5 Oct (Premium) 11.75¢1)-12¢1)-12.541 
78-78.5 Oct (Premium) 12(1)-12.5(1) 
*74-76 Oct. (Regular) 9(1 10.5¢€2)—11(1)-1211)-13.501) 
44-76 Oct (Regular) ; 9¢1)~-11(2)-11.541)-12161 13 .5(2) 
70-72 Oct of ‘. 8 .5(1)-10.125(1)-10.5¢1)-12(1)-12.75¢1 1 (1) 
* Motor Method & Research octane ratings are approximately same 
Research octane rating is minimum of 5 points above Motor Method rating 
Research octane rating is minimum of 10 points above Motor Method rating 


Kerosine & Light Fuels 
41-43 kerosine 


9(3)—9.75(1)-—10.1(1)-10.5(1) 
No 2 Fuel 





8(3)-9(3)-—11¢01) 
Diesel & Gas Oils 
43-47 Diesel index 8. 25(1)~—9(1)~-1011) 
48-52 Diesel index S.25(1)-9(1)-—9.25(1)-—10(1) 
3 Diesel index 8.375 


2)-9.5¢1)-11.501) 
Heavy Fuels—Cargoes 
No. 5 Fuel, 0-10 p.t 


; $2.85(1)-3.45(1) 
Bunker C Fuel 2.30(3)—2.46(2)-2.50(1) 10(1) 
Heavy Fuels—Ships’ Bunkers (ex lighterage) 
Below 28 grav. heavy Diesel — . 3.15(1)-3.40(2) 7901) 
28 Grav. & above Diesel 3.55(1)-3 .65(2)-—3 .89(1)-3.99(1 
Zunker C Fuel 2.30(2)-2.50(1)-2.51(6)-2.53(1)-2.55(2 ,.10(1) 


Aviation Gasoline & Jet Propulsion Fuel 
Prices in Effect Nov. 22 


(Prices are for tank cars, barge or truck transport lots; aviation gasolines meet Specification AN- 
F-48, unless otherwise noted, jet fuel meets AN-F-32.) 


Aviation G li 











District Grade 115/145 Grade 100/130 Grade 91/98 Grade 80 Jet Fuel(JP-1-2) 

New York, N. Y. 19.85(1) 18.1(3) (2)16.6-16.7(1) (1)15.7-15.85(1) 

Boston, Mass. .. ones 18.2(1) 16.7(1) anes 

Portland, Me. see ose 17.8(1) 

Pee... PO. -cceos 18.1(1) 16.6(1) oes 

Baltimore, Md. 18.1(2) (2)16.6-16.7(1) (1)15.7-15.85(1) 

Norfolk, Va. .... sone 18.1(2 16.6(2) 15.85(1) 

Charleston, 8. C. esse 18(2) 16.5(2) 15.7511) 20% 

New Orleans, La. 18.75(1) 17(2) 15.5(2) 14.75(1) 10.45(1) 
(Baton Rouge) 

Houston, Tex. 18.75(2) 17(3) 15.5(3) 14.75(2) 10.5(1) 


Tanker Market Report 


Supplied by Dietze Inc., New York, N. Y., oil & ship brokers & tank steamer chartering 
agents. USMC rate reference for purpose of this report is rate that was in effect June 30, 1948, for 
vessels over 14,000 TDW. The rates shown under the headings ‘‘Last Paid’’ & ‘‘Owners Ask"’ 
refer to vessels over 14,000 TDW. All rates shown are on basis of tons of 2240 pounds & in dol- 
lars per ton. Approximate rates in cents per bbl. may be determined by dividing per-ton rate 
by following conversion factors: gasoline, 8.7; kerosine, 7.9; No. 2 fuel. 7.5; 30 gravity crude. 
7.3; No. 5 fuel, 6.9; bunker ‘‘C’’, 6.5. 


LAST PAID OWNERS ASK 





Gulf New York (Clean) USMC plus 15 ($3.277 USMC plus 15 
(Dirty) USMC plus 10% ($3.1. USMC plus 10/15 
N.W.I U.K. /Continent USMC plus 10 ($7.205) USMC plus 10/15 
Ras Tanura North Hatteras USMC plus 5 ($13.335) USMC plus 10% 
UNITED STATES FLAG CHARTERS 
VESSEL TDW CARGO TRADE RATE LIFTING 
MOSOIL 9,500 Dirty Tampico/Cuba USMC plus 12 Nov, 
FISHERS HILL 15,500 Dirty Persian Gulf/USNH USMC plus 5% 2nd half Dec 
ROYAL OAK 15,500 Clean USGulf/USNH USMC plus 15° Late Nov 
ROYAL OAK 15,500 Clean USGulf/USNH USMC plus 15 Early Dec 
ROYAL OAK 15,500 Clean USGulf/USNH USMC plus 15 Late Dec 
GEORGE W. KENDALL 9,500 Clean USGulf/USNH USMC plus 15% Late Nov 
ATLANTIC REFINER 15,500 Dirty USGulf/USNH USMC plus 10% Late Nov 
ALBERT G. BROWN 9,500 Molasses Cuba/USGulf USMC R.O. 7404 Late Nov 
ALBERT G. BROWN 9,500 Molasses Cuba/USNH USMC R.O. #404 Mid Dec 
HARVEY W. WILEY 9,500 Dirty USGulf/USNH USMC plus 5% Early Dec 
GEORGE OGDEN 9,500 Clean USGulf/USNH USMC plus 15% Late Nov. 
FORT MEIGS 15,000 Dirty N.W.I1./Montevideo USMC plus 10% Nov. 
BIDWELL 10,000 Clean USGulf/USNH USMC plus 10% Dec 
DEAN H 9,500 Molasses Cuba/USNH USMC R.O. #404 Late Nov 


FOREIGN FLAG CHARTERS 


BRITAMER 14,000 Dirty Carib. /Montevideo USMC plus 10% Early Dec. 
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Commercial or consumer tank car, tank wagon, dealer and service 
statien prices for gasoline do not include taxes; they do, however, in- 


Tank Wagon Prices 






clude inspection fees as shown in next column. Gasoline taxes, shown in 


separate column, include 1.5¢ federal, and state taxes; also city and 
county taxes as indicated in footnotes. Kerosine tank wagon prices also 
do not include taxes; kerosine taxes where levied are indicated in fuot- 
notes. Dealer discounts are shown in footnotes. These prices in effect 


and Wisc. 3/100c. 


Nov. 22, 1948, as posted by principal marketing companies at their head- 


Atlantic White Flash 


ATLANTIC (Regular Grade) 
REFINING Gese- Gee Soo 





line line sine 

T.W. Taxes T.W. 
Philadelphia, Pa 12.9 5.5 13.5 
Pittsburgh 13.8 5.5 14.4 
Allentown 13.5 5.5 14.1 
Erie 13.8 5.5 14.4 
Scranton 13.8 5.5 14.4 
Altoona 13.8 5.5 14.4 
Emporium 13.8 5.5 14.4 
Indiana 13.8 5.5 14.4 
Uniontown 13.8 5.5 14.4 
Harrisburg .. 13.5 5.5 14.1 
W illiamsport 13.8 5.5 14.4 
Dover, Del 13.2 5.5 13.8 
Wilmington. 12.9 5.5 13.5 
Boston, Mass. 13.1 4.5 
Springfield 13.8 4.5 
Worcester ... 13.3 4.5 
Fall River . ‘ 13.1 4.5 
Hartford, Conn. 13.7 5.5 
New Haven 13.4 5.5 
Providence, R. I 13.1 5.5 A 
Atlantic City, N. J 12.4 4.5 13.3 
Camden ...... 12.4 4.5 13.3 
Trenton bidwee ae 12.4 4.5 13.3 
Baltimore, Md. .. 12.2 6.5 13.1 
Hagerstown - 13.0 6.5 13.9 
Richmond, Va. .. 12.5 7.5 13.7 
Wilmington, N. C 12.7 7.5 13.5 
Brunswick, Ga ‘ 14.5 7.5 14.3 
Jacksonville, Fla. . 13.9 8.5 13.7 


Mineral Spirits V.M.&P. 


T.W. T.W. 
Philadelphia, Pa. ... 15.00 16.5 
Lancaster, Pa. ..... 16.0 17.5 
Pittsburgh, Pa. .... 17.5 18.5 


1 2 5 6 


Phila., Pa. .... 13.5 12.0 8.89 8.12 
PEE c.cccn oses 12.9 wee eeee 
Allentown ..... 14.1 12.6 
Wilmington, Del. 13.5 12.0 
Dover “= ‘ ‘ 2.3 
Springfield, Mass. .... 13.2 
WOUNENE cecee ete 12.9 
Hartford, Conn.. .... 12.9 


Taxes: 


Brunswick, Ga., kerosine price dves not in- 
clude 1c state tax. 


Notes: 

Kerosine—Thru Penna. & Del., add 2c per 
gal. for t.w. deliveries of less than 25 gals. 
at one time. 

Tank Wagon prices are to Dealers & Con- 
sumers. 


Mineral Spirits prices also apply to Stoddard 
Solvent; V.M.&P. prices also apply to Light 
Cleaners Naphtha. 


CONT'L (N. B. Prices are Continental's 
‘‘normal’’ prices, Current sell- 
OIL ing prices may be lower than 


‘‘normal’’ because of local com- 
petition.) 


Conoco Demand 
N-tane (3rd Gaso- Kero- 
(regular) Grade) line sine 
Tank Wagon Taxes T.W. 


Denver, Col. 14.8 13.8 7.5 15.9 
Grand June, 17.2 16.2 7.5 17.3 
Pueblo ers =. 14.8 7.5 15.5 
Casper, Wyo. 15.7 14.7 6.5 14.9 
Cheyenne Tee - | 14.8 6.5 16.4 
Billings, Mont. 17.0 16.0 6.5 16.2 
MER nbs co cess 18.0 17.0 6.5 17.9 
Great Falls 17.0 16.0 6.5 17.9 
Helena seseoos Bese 16.5 6.5 17.9 
Salt Lake, U . 16.4 15.4 5.5 16.5 
Twin Falls, Ida. 19.1 18.1 7.5 19.2 
Albuquer., N. M. 15.5 14.5 7.0 14.9 
Roswell ese - 14.8 13.8 7.0 14.2 
Santa Fe re FO 14.8 7.5 15.2 
Muskogee, Okla.. 14.0 13.0 7.0 12.9 
Oklahoma City . 14.0 13.0 7.0 12.9 
Tulsa eeernen me 13.0 7.0 12.9 


Taxes: 


Gasoline tax column includes these city 
taxes: Albuquerque & Roswell, 0.5c; Santa Fe, 
lc; Cheyenne, 1c; Casper, Ic. 


Notes: 
T.W. prices are to consumers & dealers. 
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quarters offices, but subject to later correction. 


Inspection fees per gal., included in both gasoline and kerosine prices, 
unless otherwise specified, are as follows: 


Ala. 1/40c on gasoline; Ark, 1/20c; Fla. 1/8c; Ill. 3/100c; Ind. 2/25c; 
Kans. 1/50c; La. 1/32c; Minn. 5/200c; Neb. 2/100c; Nev. 1/20c; N. C. 
1/4c; N. D. 1/20c; Okla. 2/25c; S. C. 1/8c; S. D. 1/40c; Tenn, 2/5c; 


Kerosine inspection fees only: Ala. 1/2c; lowa 1/50c; Mich. 1/5c. 


HUMBLE Humble 
(Regular) Gaso- 
OIL Tank Re- line 
Wagon tail Taxes 
Dallas, Tex. ..... 13.0 18 5.5 
ie WEEE cccccce Bace 18 5.5 
Houston cacsccoee 13.0 18 5.5 
San Antonio ..... 13.0 18.0 5.5 
K 
Tank Wagon Retail 
en, “EO, <cseees 12.5 17.0 
i: SNE gesesee ce 12.5 17.0 
DED 6.42.4040 40008 12.5 17.0 
San Antonio ....... 12.5 17.0 
Notes: 


T.W. prices are to all classes of dealers and 
consumers. 


Esso Gasoline 


ae ERIAL (Regular Grade) ese 





G nN G n eine 

T.W. Taxes T.W. 
Hamilton, Ont. .... 21.0 11.0 23.0 
Rs i i baa he 21.0 11.0 23.0 
Brandon, Man, .... 27.2 9.0 29.2 
|, eGR SE 25.4 9.0 27.4 
Regina, Sask. ..... 26.0 10.0 28.0 
EE Fer 28.8 10.0 30.8 
Edmonton, Alta. ... 23.1 9.0 25.1 
CO are 9.0 24.2 
Vancouver, B. C. .. 19.5 10.0 24.0 
Montreal, Que. .... 21.0 11.0 23.0 
St. John, N. B. .... 18.0 13.0 22.0 
Halifax, N. 8S. .... 18.0 13.0 22.0 


Taxes: 
Gasoline taxes are provincial taxes. 


Notes: 


Prices are per imperial gal. which is 1.2 
U. S. gals. T.W. prices are to divided & un- 
divided dealers. 


Fire-Chief Gasoline 


TEXAS 


(Regular Grade) Kerosine 
co Dealer Gasoline Dealer 
. T.W. Taxes T.W. 
Dallas, Tex. .... 13.0 5.5 12.50 
Fort Worth ..... 13.0 5.5 12.50 
Wichita Falls .. 13.0 5.5 12.50 
Amarillo ....... 13.0 5.5 12.50 
nt wieecswcae Boe 5.5 12.50 
me POD 6.cccvses 15.0 5.5 12.85 
San Angelo .... 13.0 5.5 12.50 
WORD 6000060400 13.0 5.5 12.50 
BEE ccc cnsocs 13.0 5.5 12.50 
Houston ......-. 13.0 5.5 12.50 
San Antonio .... 13.0 5.5 12.50 
Port Arthur .... 13.0 5.5 12.50 
Notes: 


Dealer t.w. prices apply also to all classes 
of consumers with minimum delivery of 50 gals. 


CHEVRON 
(Reg- Av. Gaso- Kero 


CALIFORNIA 


STANDARD ular) 80 line sine 

A A T.T. Taxes T.T. 
San Fran Ca 14.1 17.6 6.0 15.6 
Los Angeles 13.6 7.9 6.0 15.1 
Fresno 15.4 18.9 6.0 16.9 
Phoenix Ariz 16. 20.3 6.5 18.3 
Reno Nev 16.6 20.1 7.0 18.1 
Portland, Ore 14.7 18.2 6.5 17.7 
Seattle, Wash 14.7 18.2 6.5 set 
Spokane 17.5 21.0 6.5 21.8 
Tacoma 14.7 18.2 6.5 38) 
Boise Idaho 10.1 22.6 7.5 22.4 
Salt Lake J 16.4 19.4 5.5 16.5 
Honolulu, T. H 15.1 18.6 7.5 16.6 
Fairbanks, Alaska 26.4 29.9 8.5 33.! 
Juneau a: 19.6 > 19.1 
Taxes: 


Boise 7.5¢c tax applies to motor fuel only; 
aveas taxes are 1.5c federal, 2.5c state. Reno 
7c tax includes 1.5c county tax. Honolulu 7.5c 
tax applies to motor fuel only; avgas taxes 
ire 1.5¢ federal, 5c territorial; Honolulu TT 
prices also do not include Hawaiian gross in 





California Standard (Cont.) 


come tax of 1% to resellers, 2.5°% to con 
sumers, 


Notes: 

Resale & Commercial Gasoline: T.C. prices 
for Chevron (regular) are 0.25c per gal. below 
posted net tank truck prices; Pearl Oil (kero- 
sine) T.C. prices, 3c per gal. below posted net 
tank truck prices. 


Prices for Chevron Supreme (Ethyl) are 1.5c 
above Chevron (regular). Prices for Chevron 
Aviation 91 are 2c above Chevron Aviation 80; 
for Chevron Aviation 100, 5c above Chevron 
Aviation 80; for Chevron Aviation 115, 
above Chevron Aviation 80 

Effective Nov. 12. 
Effective Nov. 13 


ESSO Esso (Regular Grade) 


°Consumer Gaso- Kero- 
STANDARD 


Tank °Dealer line sine 
Wagon T.W. Taxes T.W. 


Atlantic City, N.J.. 12.6 12.6 4.5 13.3 
Newark ... 12.6 12.6 4.5 13.3 
Baltimore, Md. 12.5 12.5 6.5 13.1 
Cumberland 13.7 13.7 6.5 14.5 
Washington, D. C.. 12.9 12.9 5.5 13.5 
Danville, Va. 13.5 13.5 7.5 14.4 
Petersburg 13.1 13.1 7.5 14.0 
Norfolk 12.4 12.4 7.5 13.4 
Richmond 12.8 12.8 7.5 13.7 
Roanoke wae’ 14.4 14.4 7.5 15.3 
Charleston, W. Va 14.2 14.2 6.5 15.2 
Fairmont 14.1 14.1 6.5 15.5 
Parkersburg 14.1 14.1 6.5 13.8 
Wheeling , 13.8 13.8 6.5 16.4 
Charlotte, N. C 14.0 14.0 7.5 14.1 
Hickory ... 14.2 14.2 7.5 14.3 
Mt. Airy 14.5 14.5 7.5 14.6 
Raleigh 14.1 14.1 7.5 14.8 
Salisbury ee 13.7 13.7 7.5 13.8 
Charleston, S. C 12.9 12.9 7.5 

Columbia 14.3 14.3 7.5 

Spartanburg 13.5 13.5 7.5 

New Orleans, La... 12.7 12.7 10.5 12.9 
Baton Rouge 12.4 12.4 10.5 12.5 
Alexandria « Se 13.7 10.5 14.0 
Lake Charles 12.5 12.5 10.5 13.3 
Shreveport 14.0 14.0 10.5 13.0 
New Iberia 12.8 12.8 10.5 12.9 
Knoxville, Tenn 13.8 13.8 8.5 13.9 
Memphis . 13.5 13.5 8.5 13.7 
Chattanooga 13.6 13.6 8.5 13.7 
Nashville 14.1 14.1 8.5 14.3 
Bristol . ‘ 14.9 14.9 8.5 15.0 
Little Rock, Ark 14.1 14.1 s.0 14.3 

Effective Nov, 22 


Mineral Spirits V.M.&P. 


T.W. T.W. 
Newark, N. J. ...... 15.0 16.5 
Baltimore, Md. sees 17.5 ean 
Washington, D. C. 17.5 
Fuel Oil—T.W. No. 1 No. 2 
Atlantic City, N. J... 13.3 12.0 
WOGWEEM ccscccccsoce 13.3 12.0 
Baltimore, Md. ..... 13.1 11.9 
Washington, D. C. .. 13.5 12.3 
Norfolk, Va. ....... 13.4 11.4 
Petersburg ....... - 14.0 12.1 
TR, w cc cc nwses 13.7 11.8 
Charlotte, N. C. ... 14.1 12.4 
PE? $b éaccescccens 14.3 12.7 
FRAICIGM ccc scesccce 14.8 13.3 
Charleston, S. C sens 11.8 
Columbia . 12.9 
Spartanburg 12.3 


Taxes: Louisiana kerosine prices do not in- 
clude ic state tax 


Naphtha—Newark t.w. prices are for de- 
liveries of 200 gals. or more; less than 200 
gals., 0.5¢c over posted t.w. prices; steel barrel 
deliveries, 2c over posted t.w. prices. Baltimore 
& Washington prices are for t.w. deliveries 
of 25-99 gals., no discounts 


Notes: 
Effective 11-22-48, minimum retail resale 
price of 16.6c for Esso Gasoline posted through- 


ut New Jersey. 
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Tank Wagon Prices (Continued) 


SOCONY 
VACUUM 








Mobilgas Aircraft Mobilgas (Regular Grade) s/V s/V 
Grade Grade Grade Com, Mobilfuel MOBILHEAT No.5 No.6 
Gasoline 80 91 100 Cons. Dir. Mobil Kerosine Diesel (No. 2 Fuel) Fuel Fuel 
Taxes T.W. T.W. T.W. T.C. T.W. T.W. T.C. Yard T.W. T.C. TW. T.C. Yard T.W. T.W. T.W. 
New York City: 
DEED: tc ecccascacs 5.5 ire 19.5 cove 13.3 13.3 es ‘acs 14.5 13.3 er — 12.9 11.55 8.16 
BSG ccc ccccccccceces 5.5 ee 19.5 evee 13.3 13.3 ‘os oe 14.5 13.3 wees . 12.9 11.55 8.16 
BIMGS cccccccccccccces O85 o- 19.5 osee 13.3 13.3 10.7 11.4 14.5 13.3 9.7 10.2 12.9 11.55 8.16 
GE 5 60.00 0000230066 5.5 oe 19.5 ooo» esse 13.3 13.3 eee mee 14.5 13.3 osee ee 12.9 11.55 8.16 
DE. 6 00 on-s002 000 5.5 20% 18.9 TTT eses 13.2 13.2 10.6 10.9 13.8 ee 13.0 9.6 10.0 12.6 11.55 ae 
Albany, N. . @00 . ae 20.3 21.3 23.8 12.0 13.1 13.1 10.7 10.9 13.7 10.2 12.6 9.5 10.0 12.2 10.7 8.6 
Binghamton ............ 5.5 208 “oe ses 13.7 14.6 14.6 12.8 13.0 15.8 oses 14.3 11.7 11.9 13.9 ose 
DEED ecccccceccs 5.5 20.0 21.0 23.25 12.8 13.8 13.8 11.9 12.1 15.1 11.3 14.1 10.9 11.1 13.7 
Jamestown 5.5 20.4 ee ence 13.3 14.4 14.4 12.1 eae 15.5 e800 14.7 11.8 eees 14.3 
Mt. Vernon 5.5 ones coe e v06 13.8 13.8 “ses 11.5 14.4 ee 13.2 oeee 10.3 12.8 11.75 
SE: t'ne 06000060004 5.5 as ee ee 14.3 14.3 12.0 12.2 15.2 ee es08 11.1 11.3 13.5 
Rochester eccocsese OS 19.9 20.9 13.3 14.3 14.3 12.1 12.1 15.3 es 13.8 11.0 11.0 13.4 
BVERGEES cccccccscedecec 5.5 20.7 21.7 13.0 13.9 13.9 12.4 12.6 15.6 11.5 14.0 8 | 11.3 13.6 
Bridgeport, Conn. 5 ' Rae Bes wT Re + piers inn 9.8 10.0 2.3 
DEE «SG Seeeseseccsone 5.5 onee oe 14.1 14.1 TTT 12.1 eo." oaee e209 osee 11.2 13.2 
Hartford cesccsceose Ob er © 13.7 13.7 11.4 11.6 oes 10.8 13.3 10.4 10.6 2.9 
OT BEE scccccesscce 5.5 19.5 > 12.2 13.4 13.4 10.7 10.9 rr 10.2 12.7 9.8 10.0 12.3 
Pt. Mh. 22006 st ce0e 7.5 24.3 ines esee0 12.5 14.0 14.0 11.7 cane 15.0 | 13.3 10.7 oeee 2.9 ° . 
DEE bos se cccecece 7.5 21.9 22.9 chee 12.0 13.2 13.2 10.9 eee 14.2 10.3 12.7 9.9 oee6 12.3 sees [a2 
Oe, BE, seccesescs O.0 17.2 18.2 20.45 12.0 13.1 13.1 10.8 oom 14.3 10.2 13.0 9.8 oeee 12.6 $4.123 §$3.4323 
OM vsckkeew ME Anwe Behe aaa in Se 2 nee” | os Gn «sce Se 2 a pe 
Lancaster saa ealous. tae 15.5 15.5 13.6 16.5 : 15.0 12.5 14.6 
Manchester tscesccscs Bow cane ees cece osee 14.0 14.0 sees 12.2 15.3 090% 13.5 11.1 13.1 . - 
Providence, R. I, S.6 18.3 19.3 scr 12.0 13.1 13.1 10.8 11.4 14.1 10.2 12.9 9.8 10.2 °12.5 $4.143 $3.265 
Burlington, Vt. . cass Siva seas 13.0 14.1 14.1 12.0 12.2 11.5 13.9 11.1 11.3 13.5 ‘a ron 
EE as cb usdeandelins a neh 86 Gaeey lanle uss Bee sacs Oe — an 11.5 13.7 ert 
Tank Wagon Prices: Buffalo N. Y¥. City Rochester Syracuse Boston Hartford Providence 
TE 66 bbb 66 wS-60.00 4066000600008 16.5 15.0 17.5 18.5 16.0 17.5 16.5 
Wis Bs 65 96:00%000000000000650060 18.5 16.5 19.0 25.0 17.5 19.0 18.5 


Taxes: N.Y.C. prices do not include 2% city sales tax applicable to price of gasoline (ex tax). 
Discounts: Diesel—0.5c per gal. for single delivery of 800 gals. or more. 


Notes: Syracuse V.M.&P. price is in steel barrels. Jamestown t.c. prices are delivered prices; all other t.c. prices are FOB bulk terminals. 
No. 5 fuel prices at Boston & Providence are for 15-60 p.t. oil; at other points, for 0-10 p.t. oil. 
Correct for Nov. 15 also Shown incorrectly in recent issues of NPN. 


STANDARD Aviation Gasoline-Cons, T.W. Sohio X-70 Gasoline 
Sohio Esso (Regular-Grade) Naphthas & Solvents—Cons. T.W. 
Avia. Avia. Esso Esso Con- Re- S8.R,. D.C. V.M.&P, Sohio 

Gasoline 62 80 Avia. Avia. sumer sell- Sol- Naph- Naph- Varno- Sol- Kerosine No. 1 No. 3 

Taxes Clear Clear 91 100 T.W. ers 8.8 vent tha tha lene vent T.W. Sohio-Heat Sohio-Heat 
Akron .... 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 15.0 15.0 14.0 
Canton . 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 15.0 15.0 14.0 
Cincinnati 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 15.0 15.0 14.0 
Cleveland 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 15.0 15.0 14.0 
Columbus 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 15.0 15.0 14.0 
Dayton 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 15.0 15.0 14.0 
 — Eee 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 15.0 15.0 14.0 
Mansfield 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 15.0 15.0 14.0 
Marion ... 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 15.0 15.0 14.0 
Portsmouth 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 15.0 15.0 14.0 
Toledo ss 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 15.0 15.0 14.0 
Youngstown 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 15.0 15.0 14.0 
Zanesville 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 15.0 15.0 14.0 


Taxes: Effective Jan. 1, 1948, hangar operators can purchase aviation gasoline less 4c per gal. State Road Tax by supporting purchase with 
State Tax Exemption Form A-10 to supplier. 


Discounts: Esso Aviation—on contract to hangar operators and resellers, 2c off consumer t.w. 
Fuel Oils—Prices shown are for t.w. & drum deliveries of 50 gals. or more; prices for deliveries of less than 50 gals. are 0.5c¢ higher. 
Naphthas—To contract consumers off t.w. priees (except Lucas County) 300 to 999 gals., 0.5c; 1000 to 2499 gals., 0.75c; 2500 to 4999 gals., 1c; 
5000 or more gals., 1.5c. Lucas County: less than 50 gals., tank wagon price, 50 to 249 gals., 0.50c; 250 to 499 gals., 1c; 500 gals. or over 1.5c 


Notes: Renown (third-grade) gasoline prices are same as X-70 unless other wise noted. S.S. prices are at company-operated stations. 


Blue Crown (3rd Grade) Oleum V.M.&P. Stani- Diesel 
INDIANA Red Crown (Reg. Grade) Spirits Naphtha sol Taxes STANDARD Crown Gaso- Kero- Fuel 
STANDARD Red Red Blue (Prices are base prices before discounts) KENTUCKY Net line sine Net 
Cr’n, Cr’n. Cr’n. Gaso- Kero- “hic x « 9 r Dealer Taxes T.W T.W. 
: Chicago ‘ 19.5 20.5 20.0 4.5 ealer axes 2.1. 
Cons. Dee. Dir. lino sine Detroit ....... 21:1 22:1 21.6 4.5 ; : “-" ; 
T.W. T.W. T.W. Taxes T.W. x ¢c.. Ma... 18.2 19.2 18.7 15 Covington, Ky. 13 5 8.5 ‘s . = 
Chicago, Ill. .... 17.7 15.7 15.2 4.5 15.9 SR. TOUS 2.20. 18.9 18.9 19.4 1.5 Lexington ........ 15.7 8.5 15.5 15.1 
Decatur ........ 17.5 16.0 15.5 4.5 15.7 Milwaukee ... 19.7 20.7 20.2 5.5 Louisville ......... 15.0 8.5 14.8 14.4 
»} 7 7 2 « x 7 fr 6 an’le 9° 5 9° 
need aah ines Bibs 47.7 16.2 15.7 4.5 48.8 Minneap’Is ... 19.5 20.5 20.0 1.5 —m: ....... 0 68 e608 26:8 
Evansvilie, Ind. . 17.7 16.2 15.7 515 15.9 eee a Jackson, Miss. .... 14.4 7.5 14.2 13.8 
ndianapolis ....17.9 16.4 .... 5.5 16.1 ~ . " ViekseDurmg «..ccccee 13.9 7.5 13.7 13.3 
South Bend ..... 18.3 16.8 :::: 5.5 16.5 bay Fy hd : stn 44 8. 14.7 13.8 
Detroit, Mich. 16.9 15.4 .... 4.5 14.9 eater O urnace irmingham, Ala.. : f ; 
Grand Rapids ... 16.9 15.4 .... 4.5 14.9 1-99 gals. .......46. 15.5 14.8 BEOWMO ccccccecess 13.9 9.5 14.2 13.3 
Saginaw ........ SO. BBE cee 4.5 14.9 100-149 gals. ....... 14.5 13.8 Montgomery 14.5 9.5 14.8 13.9 
Green Bay, Wisc. 18.1 16.6 16.1 5.5 16.3 150 gals. & over..... 14.0 +s "a 14.6 7 14.4 14.0 
Milwaukee ...... 17.9 16.4 15.9 5.5 16.1 150-399 gals. ....... span 13.8 Atlanta, Ga. ...... G 6.9 . 
oe GR ccccce Bese BOR cases BS MSD 400 gals. & over..... seee 13.3 ere 7.5 14.9 14.5 
Duluth, Minn. .. 18.0 16.5 ... 5.5 16.2 . . £ , 7 4.4 14.0 
Mpls.-St. Paul |. 17.7 16.2 15.7 5.5 15.9 Stanolex Stanolex BENNO cerceencres oe 
Mz 7.7 3.2 5.7 5.5 5 Fuel A Fuel € Savannah ........ 13.9 7.5 13.7 13.3 
Mankato ....... 17.7 16.2 15.7 5.5 15.9 1-749 ™ 10.55 98 
Des Moines, la. . 17.1 15.6 15.1 5.5 15.3 Se Bas 56499 “o zoe Jacksonville, Fla. . 13.9 8.5 13.7 13.3 
Mason City ..... 17.5 16.0 15.5 5.5 15.7 750 gals. & over..... 9. 9.09 Miami a 2638 O68 28:6 25 
St. Louis, Mo.... 17.1 15.6 15.1 4.5 15.3 Stanolex Furnace Oil ne x -yetiyy rye ( as 13.8 13.4 
Kansas City .... 16.4 14.9 14.4 5.0 14.6 100 gals. Pensacola ......-. 14.0 9.95 ; 
St. Joseph ..... 16.4 14.9 .... 4.5 14.6 1-99 gals. & over TORE cscccasesee BH 6.5 13.7 13.3 
argo, N. D. ... 18.7 17.2 16.7 5.5 16.9 Indianapolis ........ 14.9 13.9 
aU ae “>. 18.2 16.7 16.2 5.5 16.4 ers 14.3 13.3 Taxes: 
Wichita, Kans. 14.9 14.1 13.6 5.5 13.8 Milwaukee 14.9 13.9 Gas 
, y * x a o p_Seeeccsese . o.% yasoline tax column includes these city & 
Ymaha, Neb. ... 17.1 15.6 +++ 6.5 15.3 Minneapolis ........ 14.6 13.6 county taxes: Mobile, 2c city; Birmingham, lic 
St. Louis ........--. 14.0 13.0 county; Montgomery, lic city & 1c county; Pen- 
Stanavo Aviation Number 80 Kansas City ........ 13.4 12.4 sacola, 1c city. Other taxes not included in 
Cons. T.W. Tax Taxes: prices: Georgia, kerosine, 1c; Montgomery, 
. — Gasoline tax column includes these city kerosine & diesel, 1c; Mississippi, kerosine & 
Detroit, ee 22.3 4.5 taxes: Kansas City, 1.5c; St. Joseph, & St. diesel, 0.5c, 
iy i +60 enne a 21.7 5.5 Louis, le. Naphtha tax column includes 1.5c N : 
TSS ee 21.2 5.5 federal & state taxes, Iowa kerosine prices do Notes: 
Ind\anapolis, Ind. 20.9 5.5 not include 4c state tax. State sales, occupa- Consumer t.w. prices are same as net dealer 
Kansas City, Mo. .... 19.4 5.0 tion, consumer & use taxes to be added where prices 
(Cont’d in next column) applicable. Effective Nov. 19 
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CRUDE OIL PRICES 


Prices in $ per bbl. of 42 U 





gals. at 








SCHEDULE 


Gravity 


15-15.9 
16-16.9 
17-17.9 
Below 

18-18.9 
19-19.9 


Below 
20-20.9 
3elow 


21-21.9 





selow 
24-24.9 
Below 





» 9 
27 9 
28-28.9 
3elow 


29-29.9 


29 & Above 


30-30.9 


30 & Above 


> ¢ 
de. 





34-34.9 


34 & Above 


30-35.9 
36-36.9 
7-37.49 
t8-38.9 
9-340.9 
3 


40 & Above 


& aboy 


Mid-Continent, 











Mexico, Louisiana, Arkansas, Rocky Mountain 
K 


F G H I J L 














2.46 2.38 2.48 2.43 2 
2.48 2.40 2.50 2.45 2 
2.48 2.40 2.50 2.45 2 
2.50 2.42 2.52 2.47 2 
2.52 2.44 2.54 2.49 2 
2.6 2.46 2.56 oe 2.51 2 

2.46 ‘ 2.61 2.51 2 

2.48 2.58 2.63 2.53 2 

9 

2.58 2.50 2.60 2.65 2.55 2 
2.60 2.52 2.62 2.67 2.57 2 
2.62 2.54 2.64 2.69 2.59 2 
2.64 2.56 2.66 2.71 2.61 2 
2.64 : 
2.66 2.58 2.68 2.63 2.40 2.34 
. e 2.40 
2.68 2.60 2.70 2.75 2.65 2.42 2.36 
2.70 2.62 2.72 2.0% 2.6% 2.44 2.38 
2.72 2.64 2.74 2.79 2.69 2.46 2.40 
2.74 2.66 2.76 2.81 2.71 2.48 2.42 
2.76 2.68 2.78 2.83 2.73 2.50 2.44 
2.76 2.78 
2.78 2.70 2.80 2.85 2.75 2.52 2.46 
2 80 3.42 2.82 2.87 2.77 2.54 2.48 
2.82 2.74 2.84 2.89 2.79 2.56 2.50 
2.84 76 2.86 2.91 2.81 2.58 2.52 
2.86 78 2.88 2.93 2.83 2.60 2.54 
2.88 2 SO 2 90 2.95 2.85 2.62 2.56 


om 


toto 


to te te lv to 





t 





9 
9 
9 
9 
9 
9 
°° 
9 


toh tot 


t 














and Other Fields 
N oO P a 


06 

















1947 


SEPT 


NOTED 


Prices are 
of fields 
tions to 
furnished on 
Schedule A: 
nolia, Phillips 
Prairie, Texa 
Schedule A: 
lips Shell, 
Texas Co 
Schedule A: 


Schedule 


Schedule 


Schedule 


Texas 


$2.65 Flat Price: 





t ia Shel 
Co. $3.00: 
Schedule 
Phillips 
Texas 
Schedule A: 
Shel 


Schedule 
Phillips 
Texas 


Schedule 
clair-Prairie, 


Schedule 
American 
lind, Sun, 


Schedule 
American, 


Schedule 
clair-Prairie 


Schedule I: 
Sun, Texas Co. 





56 





PRICES 


EFFECTIVE 
EXCE 
EFFECTIVE 
TROLEUM 

HIGHER THAN 


where 


schedules 


lair-Prairie 
B: 
A: 


A: 


D: 


E: 


G: 
Sinclair-Prairie, 


Sinclair-Prairie, 


Sinclair-Prairie, 


(Refugio & Others) 


Humble, Magnolia, Sinclair-Prairie, 





Gulf Coast 
(Heyser & Others) 

Schedule J: Continental Humble Magnoli 

Pan American, Republic, Sun 


Texas Miscellaneous 









Agua Dulce (Republic) .. ; -- $2.80 
Alief (Pure) . 2.50 
Aransas (Atlantic)—2c above . Schedule P 
gazette (Humble) . we ‘ 2.65 
Benavides & E. (Republic) .. és 2.75 
Boynton (Humble) .. ° ia ane a 2.45 
Cayuga crude (Pan Am) .... . Schedule K 
Cayuga cond, (Pan Am, 3-1-48) - 
Chapel Hill, Below 50 (Gulf, Sinclair) 
Chapel Hill, 50 & Above (Gulf, Sinclair) 2.65 
Charlotte (Humble) .. 2h ...... Schedule B 
Clark (Humble) . a ia : 2.54 
Clay Creek (Sun) ‘ 2.40 
Cleveland & N, (Magnolia, 5-1-48) . 2.83 
Conroe (Humble, Sun, Texaco) 2.83 
Darst Creek (Humble, Magnolia, Texaco) 2.54 
Fiag Lake (Humble) 2.65 
Hawkins (Humble) . Schedule K 
Hilbig (Humble) 2.54 
Hobson (Magnolia) . 2.65 
Hivyvsaw (Magnolia) . 2.65 
Imogene (Humble) Schedule B 
Jourdanton (Humble) Schedule B 
Lentz (Humble) . 2.54 
Livi ston (Shell 1-45) 2.83 
rn & E. (Republic) 2.7 
Lake (Sinclair) 2.65 
Luling (Magnolia) 2.45 
Lytton Springs (Magnolia) 2.57 
Manford (Humble) 2.54 
Manziel (Pan Am, 7-1-4) Schedule K 
Mariposa (Humble) Schedule B 
Merigale-Paul (Pan Am 7-1-48) Schedule K 
Midway, 35 & Ab egregated (Republi 2.580 
McCoy (Shell, 5-1-48) 2.83 
Mercy (Shell, 5-1-4) 2.83 
Mt. Sylvan (Humble) 2.45 
New Hope (Gulf) Schedule A 
North Vidor (Magnolia) 2.80 
Opelika (Magnolia) . 2.65 
Palagana Dome (Republic) 2.75 
Pearsall (Humble) Schedule K 
Pickton (Gulf) .. Schedule A 
Pita (Humble) Schedule B 
Pittsburg (Gulf) Schedule A 
Plymouth, high grav. low oct. (Republic) 2.65 
Quitman (Pan Am, 7-11-48) Schedule K 
Rooke (Republic) 2.65 
Salt Flat (Humble) . 2.54 
San Augustine (Magnolia) 2.75 
Sand Flat, Paluxy Sand (Humble) .Schedule K 
Satsuma (Stanolind) : : 2.80 
Schwab (Shell, 5-1-48) . oe 2.83 
Segno (Gulf, 6-1-48) ‘ . Schedule F 
Shepherd (Shell, 5-1-4858) . 2.83 
Southland (Republic) . ‘ » aoe 
Sweden (Republic) .. ; ; 2.75 
Talco (Humble, Magnolia) ........Schedule K 
Taylor Link (Shell) .. ai oa a? Se 
Tenney Creek (Humble) as ; 2.54 
Tomball (Humble, Magnolia, Stanolind) 2.83 
Tri-Cities (Magnolia) .. 4 cone 2.65 
United (Humble) ...... ; a . 2.54 
Van (Humble, Pure) . : os : 2.48 


Sinclair-Prairie, 


PENNSYLVANIA 


Indiana Basin (Ashland O. 


Ragland Grade, Ky. 
Somerset Grade, 
Southern Illinois 
Western Kentucky 








Shell) 


(Sour) 


Continental, 


Sinclair 


& Others) 


Magnolia, 


GRADE 


Valvoline) 


Valvoline 


V 


(Valvoline) 


Valvoline) 


Others 


Pure) 


nr 
ral 


simrall) 
Sohio) 


Simrall) 


(Simrall 


ILLINOIS-INDIANA-KENTUCKY-OHIO 


(Owensboro-Ashland) 
(Owensboro-Ashland).. 
oO 
QO. 


below 

(Carter) 

& 
Sohio, 


& R., Sohio) 


(Ashland O. & T.) 
(Ashland O 
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CRUDE OIL PRICES (Continued) Prices in $ per bbl. of 42 U. 8. gals. at the well 











LOUISIANA-ARKANSAS Arkansas Sweet Dist. (Sandstone) MONTANA 
Arkansas Sour Dorcheat-Macedonia (S. O. New Jer- Brady (Phillips, 9-1-48) - 
(Schuler, Jones Sand) sey) .. eceeees , oe es $2.85 Cat Creek (Continental) 75 
Schedule L: Phillips, S. O. New Jersey ooo Lake, La cond (Texaco hei Cut Bank (Carter; Phillips, 9-28-48) 2 70 
2-1- Ee ae i - - 2.91 . T : 
Arkansas Sour Bayou - Mba La. (Republic) oe 2 65 ad agg re xaco) sk hedule ~ 
(Magnolia-Limestone & Others) Bear, La. (Continental) ....... 2 75 nasigy~ began . =. 
Schedule M: Arkansas Fuel, S. O. New Jersey. ct a : - : 2¢@ Dry Creek (Ohio Oil) Schedule A 
’ Bivens, La. (Atlantic) ean ve 2.60 Elk Basin Light & Others (Ohio Oil 
N. Louisiana-Arkansas Sweet Cotton Valley, La. Crude (S. O. New pane Stanolind) Schedule A 
(Homer & Others) 7 Jersey come : E 2.70 Elk Basin Heavy & Others (Carter, Ohio 
Schedule N: Arkansas Fuel, Gulf, S. O. New Cotton Valley, La. Dist. (8S. 0. New Oil, Stanol.nd) Schedule S 
Jersey. ‘ Jersey) a sade . , s.S0 Gage Dome Carter) 2.70 
N. Louisiana-Arkansas Sweet Georgetown, La, (Arkansas Fuel) . 2.49 Kevin-Sunburst (Texaco) Schedule R 
(Caddo & Others) Hackberry, La. (Gulf, Stanolind). .Schedule F Madison (Stanolind) Schedule S 
Schedule A: Arkansas Fuel, Gulf, Magnolia, Haynesville, La., Smackover Lime (Ar- Pondera (Phillips, 9-28-48) Schedule R 
S. O. New Jersey, Stanolind kansas Fuel, Gulf) . +s ° 2.70 
Jennings, La. (Guif, Stanolind)....Schedule O 
Northeast Louisiana Lisbon, La, Crude (Gulf) . : Schedule N 
(Dethi & Others) Lisbon La. Dist. (S. O. New Jersey). 2.85 WYOMING 
Schedule A: S. O. New Jersey, Stanolind, Sun Longwood, La, Dist. (Ark, Fuel, 4-1-48) 2.85 Elk Basin Light & Others (Carter, Con 
: Neal, La. (Atlantic) ; : tinental, Ohio Oil, Sinclair, 8, O. Il 
Central Louisiana Smackover, Ark. (Ark. Fuel, Gulf) diana, Stanolind, Texaco) Schedule A 


(Holly Ridge & Others) 


Sweet Lake, La. (Pure) 
Schedule 0: S. O. New Jersey, Stanolind 


Tullos, La. (Arkansas Fuel) 


Elk Basin Heavy & Others (Carter 
Ohio Oil, 8. O Indiana Stanolind 





Central Louisiana Urania, La. (Arkansas Fuel) Texaco) . eee Schedule 8 
(Ola & Others) Ville Platte, La. (Continental) E. Mahoney Dome (Sinclair) 2c below 
Schedule P: Arkansas Fuel, S. O. New Jersey. W. Mermenteau, La, (Continental) + . penseme ¢ 
MISSISSIPPI Medicine Bow (Ohio Oil) 2.875 
Coastal Louisiana Baxterville crude (Gulf) $1.95 Mule Creek (Carter) 2 il 
(University Deep & Others) Baxterville dist. (Gulf) ¥ : . 60 Osage (Carter) 2.75 
Schedule P: Continental, Magnolia, Pan Amer- Carthage Pt dist 45 & ‘abv (Pure) 2 85 Wertz & Others (Sinclair) Schedule C 
ican, Shell, S. O. New Jersey, Stanolind, Carthage Pt. Sweet dist. (8. O. New 
Texas Co. P s Lentel Jersey) na a eae ’ 2.85 
‘oasta A#uisiana sue a s New sey ) Sche 3 ° ° 
(University Shaiiow Others) Bucutta. (8.0, ‘New Jersey) -- Scheaule @ Canadian Fields 
Schedule F: Gulf, Shell, S. O. New Jersey Fayette Sweet dist. (S. O. New Jersey) 2.85 (Dee, 12, 1947) 
Stanolind, Sun. . Gwinville Sweet dist. (S. O. New Jersey) 2.85 Bothwell (Imperial) 3.40 
Coastal Louisiana Heidelberg (S. O. New Jersey).....Schedule Q Glencoe (Imperial) ,.40 
(Low Cold Test) Pickens (Carter, Sohio) .. Schedule LD Leduc-Calmar (Imperial, 10-1-45) 3.47 
Schedule E: Pan American, Shell, Sun, Texas Tinsley (Sohio) .. . .. Schedule D Oil Springs (Imperial) 5.47 
Co COLORADO Petrolia (Imperial) 40 
South Louisiana Canon City (Continental) $2.45 Turner Valley Crude (Royalite 
(Westwego & Others) Florence (Continental) 2.45 *rices, FOB producer's tankage, begin wit! 
Schedule O: S. O. New Jersey, Stanolind Ft, Collins (Continental) 5c below. .Schedule A 33-33.9 at $3.52, 2c differential to 64 & ver 
lles <(S., ) jan¢ Te co) Schedule it $4.14 
LOUISIANA-ARKANSAS MISCELLANEOUS an” co ee ene Turner Valley Absorption Gasoline 
Arkansas Sour Dist. (Limestone) Rangely (S, O. Indiana) Schedule A (Royalite, 1-1-48; F.O.B, plant tankage 
Big Creek Calhoun Columbia Dor Tow Creek (Texaco) Schedule A Propane 0.40 
cheat-Macedonia & McKamie (S. O Walden (Continental) Schedule A Butanes l ’ 
New Jersey) .. $2.80 Wellington (Continental) 5c below. .Schedule A Pentanes & heavier ». OF 





CALIFORNIA 




















S. O. California prices effective Dee, 27, 1947. AN gravities above those quoted take highest price offered for field specified, FE 
SCHEDULE 1 2 3 4 5 6 7 8 10 il i2 13 14 15 16 17 
Gravity 
12-12.9 $2.16 $1.94 $1.96 $1.99 39 $2.33 
13-13.9 2.17 1.96 1.98 2.01 13 2.37 $2.43 
14-14.9 2.18 1.98 2.00 2.03 $2.08 17 2.41 2.47 
15-15.9 2.19 1.99 2.01 2.04 2.10 50 2.44 2. 50 
16-16.9 2.20 2.00 ; 2.05 2.12 54 $2.40 FOB 2.48 2.54 
17-17.9 2.38 2.01 2.06 2.14 2.58 2.44 Ship 2.52 2.57 
18-18.9 2.22 4 2.02 2.07 2.61 2.48 $2.55 2.55 2.61 
19-19.9 2 2.08 >. 65 2.52 2.59 2.59 2.64 
20-20.9 $2.16 2.24 2.52 2.56 2.63 2.68 

2.17 2 25 2 56 > 60 2.71 
2.18 2.26 2.59 2 64 2.75 
2.19 2.62 2.78 
2.20 2.65 2.82 
25-25.9 2.68 2.85 $2.58 
SCHEDULE 18 19 20 21 22 23 24 29 30 $1 32 33 4 36 $7 
Gravity 
12-12.9 7 ; ; $2.16 $2.16 $2.16 $2.16 
13-13.9 wi ‘ 2.17 2.17 2.17 2.17 
14-14.9 $2.16 2 2 $2.15 $2 2.18 2.18 2.18 2.18 
15-15.9 2.18 2 2 2.16 2 2 2 2 
16-16.9 2.20 2 2 2.17 - 
17-17.9 2.22 2 2 2.18 2 
18-18.9 2.24 2 2 2.19 2 
19-19.9 2.0 3 2 2.909 3 $2.21 
20-20.9 2.28 2 2 2.21 2 2.22 
21-21.9 2.30 2 2 2 22 2 2.23 
22-22.9 $2.19 2.32 2.29 2 2:24 2 2.27 2.24 
‘ 9 2.24 2.30 2.32 2.3232 2.28 2 2.30 2.25 
9 2.29 2.37 2.34 2.36 2.31 2 2.32 2.26 
9 2.33 2.40 2.37 2.39 2.34 2 2.35 2.27 
9 2.38 2.42 2.39 2.43 2.38 2 2.38 2.31 
9 2.43 2.44 2.42 2.46 2.41 2.41 2.35 
9 2.47 2.46 2.45 2.49 2.44 2.44 2.39 
9 2.52 2.48 2.47 2.46 2.44 
9 2.56 2.50 2.50 2.49 2.48 
9 2.61 2.53 2.52 2.52 
9 2.64 2.55 2.56 
9 2.68 2 57 2.60 
a 2.71 2 60 2 64 
9 2.75 2.63 2.68 
oO Fs 
q 
9 
< < Gg 
40-40.9.. 7 : 
Schedule Schedule » Schedule 
Aliso Canyon .. 36 El Segundo . anon ‘ 20 Lost Hills 2 Richfield 26 
Athens- Rosecrans 4 Elwood Terrace ....... 14 McClung 3 Round Movuntain 1 
Buena Vista Hills 31 Se hh OE ee i Midway-Sunset ..... 31 Santa Fe Springs 10 
Canfield Ranch . 3 ee cn ‘ 11 Montalvo West . 16 Santa Maria Valley 6 
Canon vawe 2 Guijarral Hills (Sept. 20, Montebello .......... 28 Seal Beach 21 
Coalinga : ‘ 33 1948) ... ee ae 35 Mountain View ..... ; 30 Signal Hill (Long Beach) 18 
Coles Levee ...... 11 Huntington Beach .. 22 Mt. Poso devces 1 Torrance . ; 25 
Cymric sth ace hi dat ; 35 Inglewood .. ale i idea 23 Newhall oil eae . 1 Wasco . 11 
ty 2 venehéde eres 15 Kern Front McKittrick. 1 Newport-Anaheim Sugar Area 7 West Cat Canyon-Los Flores 5 
East Coyote (La Habra) 27 Kern River .. , : 1 Newport-Other Than Anaheim West Coyote Hills 29 
DT. + ot ch deen emes a6 a2 ; Kettleman Hills 12 Sugar Area . 8 Wheeler Ridge 2 
Elk Hills (Shallow)....... 31 Lakeview Area 31 Olinda Brea 24 Whittier 27 
Elk Hills (Stevens Zone).... 11 Leffingwell 17 Raisin City 33 Wilmington 19 
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CRUDE PRODUCTION AND RUNS TO STILLS 


MILLIONS OF BARRELS DAILY) 
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RESIDUAL FUEL OIL STOCKS 


MILLIONS OF BARRELS 
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CRUDE OIL STOCKS 


MILLIONS OF BARRELS 





































Crude Oil Stocks 


(Bureau of Mines figures in thousands 
of barrels) 







Change 
from 
Nov. 6 Nov. 13 Nov. 6 
Pennsylvania Grade 2,991 2,979 12 
Other Appalachian 1,380 1,464 S4 
Lima- Michigan 1,002 1,057 55 
Illinois-Indiana 9,848 10,184 336 
Arkansas 3,376 3,368 S 
Kansas 9,021 9,237 216 
Louisiana 12,548 2,591 43 
North 2,802 2,831 29 
Gulf 9,746 9,760 14 
Mississippi 2,583 2,638 55 
New Mexico 5,982 5,724 258 
Oklahoma 27.478 27,517 39 
Texas 114,156 114,455 299 
East Texas 15,879 15,372 07 
West Texas 413,437 44,408 971 
Gulf Texas 29,653 29,029 624 
Other Texas 25,187 25,64¢ 455 
Panhandle 4,395 1,546 151 
North 6,493 6,453 10 
South 4,843 4.710 133 
Other 9,456 9,937 481 
Rocky Mountain 10.873 11,050 177 
California 26.557 26,187 70 
Foreign 5,454 », 531 77 
Total gasoline bear- 
ing in U. § = 233,249 233,982 733 
Heavy in California 9,202 9,262 60 
Total located in Bu- 


reau of Mines’ East 


Coast District 








Runs to Stills 





(Compiled by National Petroleum Assn., 


Daily Average Penna. Crude 


fron 





reports of all companies refining Pennsylvania 


crude Figures in bbls.) 











Week Ended 
Nov. 13, 1948 


58,402 


Week Ended 
Nov. 6, 1948 


51,426 








Week Ended 
Nov. 15, 1947 


59,687 











NATIONAL PETROLEUM NEWS 


















(American Petroleum Institute figures in 
thousands of barrels of 42 gallons each. 
Figures include reported totals plus esti- 
mate of unreported amounts and are 
therefore on a Bureau of Mines basis.) 


Districts Nov. 


East Coast ede heehee 
Appalachian (Dist. 1) 
Appalachian (Dist, 2) 
Ind., Ill., Ky. 

Okla., Kans., Mo 

Inland Texas 


Texas Gulf Coast . ice ; Re 1,450 


Louisiana Gulf Coast . 

No. La. & Arkansas 

Rocky Mt., New Mexico (Dist. 3) 
Other Rocky Mt. (Dist. 4) 
California 


Total U. S.—B. of M. Basis, Nov. 13, 1948 5,712 


U. S.—B. of M. Basis, Nov. 15, 194% ‘ § 






Districts Nov. 13 


East Coast aes 

Appalachian (Dist. 1) 

Appalachian (Dist. 2) 

Ind., Ill., Ky. cs 

Okla., Kans., Mo. 

Inland Texas 

Texas Gulf Coast 

Louisiana Gulf Coast 

No, La. & Arkansas . F ‘ 
Rocky Mt., New Mexico (Dist. 3) 
Other Rocky Mt. (Dist. 4) — 
California ie we ce : ‘ 
Total U. S.—B. of M. Basis, Nov. 13, 1948 
U. S.—B. of M. Basis, Nov. 15, 1947 


U. S. Crude Oil Production 


(American Petroleum Institute figures) 
WEEK ENDED 
Nov. 13 Nov. 6 
Barrels Barrels 
(Daily Average) 





*New York-Penna, . 415,800 45,250 
Florida . ; 700 700 
*West Virginia . 8,000 7.700 
*Virginia : 50 100 
*Ohio—-Southeast . 6,400 7.700 
Ohio—Other ; : 3,350 2,350 
Indiana : 26,900 26,200 
Illinois : 180,300 183,450 
Kentucky... 24,550 24,200 
Michigan .. $18,550 44,700 
Nebraska . . . 350 350 
Kans1s : 279,450 295,950 
Oklahoma evi 139,550 444,050 
Texas: 
District 1 .. 27,650 27,650 
District 2 177,900 177,900 
District 3 504,300 504,300 
District 4 . 255,050 255,050 
District 5 51,800 51,800 
East Texas 297,500 297,500 
Other District 6 124,900 124,900 
District 7-B . 57,950 57,950 
District 7-C 18,800 48,800 
District 8 746,800 746,800 
District 9 142,500 142,500 
District 10 . 88,700 88,700 
Total Texas 2,523,850 2,523,850 
North Louisiana 115,050 111,550 
South Louisiana . 378,650 378,650 
Total Louisiana 193,700 490,200 
Arkansas . ; 81,900 80,200 
Mississippi .. 129,900 127,450 
Alabama ie 1,350 1,250 
New Mexico—Southeast 134,250 134,250 
New Mexico—Other ..... 400 400 
Wyoming .. . —_ 161,650 
DD «ssscecoss 27,050 
Colorado ...... howe 48,300 48,550 
California .. : 960,100 957,200 
Total U. S te 5,626,400 5,626,700 
*Penna, Grade crude incl 60,250 60,750 





** Okla., Kansas, Neb. figures are for week 
ended 7 a.m., Thursday. 





Estimated production (in b/d) of lease con- 
densate mixed with crude and moved in crude 
pipe lines (not included in above tabulation), 
week November 13: 


Arkansas .... 4,700 Texas Inland. 9,450 


North Louisiana 2,300 Texas Gulf... 13,000 
Louisiana Gulf 13,450 Wyoming ae 200 
Mississippi . 2,300 California ... 2,750 


Total U.S... 48,150 
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Crude Runs to Stills 
Daily Average 
Week Ended 
Nov. 6 


SS7 
82 
63 

969 

418 

221 


5,600 


Residual 


Production 
Week Ended 
Nov. 6 

1,608 


71 
99 


1,117 
465 
368 

1,916 
469 
112 


7 


‘ 


248 
2,402 
8,902 


Unfinished gasoline stocks included are: *8,778,000 bbls. ; 
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Nov. 6 Nov. 13 
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**8,.437,000 bbls. ; 


REFINERY OPERATIONS 


16,086 


Total Stocks 
Gas Oil and 
Distillates 
Week Ended 

Nov. 6 

925 
1,000 

250 

12,637 
6,426 
1,199 

15,060 

,098 


720 


a 


1,615 
14,165 
83,150 


2,107 6,159 





tf includes 411,000 bbls. of foreign crude runs 


Per Cent 





Statistics 


Gasoline 
Production at Gas OU & 
Refineries Inc. Kerosine Dist. Fuel Ol 
Natural Blended Production Production 
Week Ended Week Ended Week Ended 
wv. 13 Nov. 6 Nov. 13 Nov. 6 Nov. 13 Nov. 6 
2,109 2,267 312 326 1,293 1,268 
308 286 52 49 &5 91 
248 201 30 22 79 54 
3,382 285 437 439 954 964 
1,583 ,535 175 133 515 540 
1,057 950 110 97 195 190 
4,375 4,377 SSY 662 2,567 2,369 
1,358 1,202 399 40S 716 739 
218 215 57 4s 67 56 
50 54 7 7 12 12 
149 501 36 28 177 202 
674 2.340 161 168 1,009 1.064 
17.811 7,213 2.665 2,387 7,669 7,549 


Total Stocks Stocks of Daily 
Residual Finished and Un- Refining Ca- 
Fuel Oi finished Gasoline pacity Reported 

Week Ended Week Ended Week Ended 

Nov. 13 Nov. 6 Nov. 13 Nov. 6 Nov. 13 

12,375 12,072 21,415 21,56 99.5 

442 439 2,321 89.6 

196 185 1,024 100.0 
6,300 6,398 18,843 
2,998 3,057 8,169 
1,256 1,248 3,284 
11,081 10,582 15,873 
3,600 3,387 5,121 
328 345 2,285 
29 33 78 
1,042 975 1,821 
44,012 43,226 11,561 
83.659 81,947 *91,795 
57,827 ** 83,041 








GAS OIL AND DISTILLATE STOCKS 


(MILLIONS OF BARRELS) 
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GASOLINE STOCKS 


MILLIONS OF BARRELS 
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CLASSIFIED 









For Sale 


FOR SALE: One 1948, 5,000 gallon Frazier 
tandem gasoline transport with one new 1948 
WB 22 T White Tractor fully equipped and 
ready to go. Cost $11,000. Lost contract, will 
sacrifice for $9,000. Write Box 507, National 
Petroleum News 


FOR SALE: 1—3 compartment (1235-500-2265) 
4000 gallon Double bulkhead Trailmobile single 
axle trailer Perfect condition, $2250.00. 1 

3 compartment (1190-500-2260) 4000 gallon 
Double bulkhead Frazier transport. Perfect 
condition. $2250.00 SPRINGFIELD BODY 
AND TRAILER CO., 1631 College, Springfield, 





Missouri Phone 7606-7-8 
Attention 
PETROLEUM DISTRIBUTORS 
For Sale 


1 New ‘‘Smith’’ 2 in. tank truck pump 
and air eliminator, 
1 New Empire Flow Meter. 
1—2” Bowser Flow Meter. 
FILLING STATION SUPPLY 
COMPANY, INC, 
ll Mill Street 
Barre, Vt. 


For Sale 


FOR SALE: Two 5,000 barrel lap welded gaso- 
line storage tanks. Can be easily loaded on 
barges. Write BOX 499 c/o National Petro- 
leum News. 


Wanted to Buy 


WANTED: one steel barge approximate 200,- 
000 gallons with flat top in good condition 
fully equipped with pumping unit. State con- 
dition and price. BOX 509. 











BULK PLANT PROPERTIES 
Several bulk plants in Minnesota and 
adjacent territory. Unusually good 
properties. Small and large, rural and 
metropolitan, Write or phone: 

Arthur B, Anderson 
OIL JOBBERS SERVICE 
317 Produce Bank Bldg., 
Minneapolis 3, Minn. 
Telephone: Maine 2838 








STEEL STORAGE TANKS 
Horizontal or Vertical—New, State re- 
quirements and gallonage required. 

WwW. H, DYER CoO., INC, 
1859-P Railway Exchange Bldg. 
St. Louis 1, Mo, 








PRICES REDUCED 


PUMPS, 30 gpm @ 1900 rpm, 1%” 
openings, built-in bypass, manual 
volume control, Yale (& Towne) 
Model 20-DV, new ....ecseceee Gary 


NEOPRENE HOSE, 1%” size, 30 foot 
length circular woven wire inserted 
semi-rigid construction, estimated to 
stand 250 Ibs. p.s.i. pressure, com- 
plete with male and female couplings, 
BOW cccccescocvcce ecccsee eoccee $15. 


GASOLINE ENGINES, 1% HP, Briggs 
& Stratton, 1900 rpm, ball bearing 
speed reducer Model NPR, with all 
standard equipment, new.......$45. 


J. A. POSTELL 
936 West Peachtree St., N.W., 
Atlanta 3, Ga. 








20 
AMERICAN BEAUTY PUMPS 


COMPUTING—MODEL C 901 


1947 MODEL—USED ONLY 
18 MONTHS 


$150.00 EACH 


ENTIRE LOT—$125.00 EACH 


COLONIAL OIL CORP. 
10485 Indianapolis Ave. 
Chicago 17, Ill. 








FOR SALE 


STEEL STORAGE TANKS 
2—8000-Gallon, Tank Car Tanks, Coiled 
and Non-Coiled 


25—10000-Gallon, Tank Car Tanks, 
Coiled and Non-Coiled 


4—12000-Gallon Industrial Tanks, Hori- 
zontal 


1—5500-Barrel, Vertical, Bolted Type 
OTHER TANKS TOO! 


IRON & STEEL PRODUCTS 
INC, 
43 years’ experience 
13456A 8S. Brainard Ave., 
Chicago 33, Illinois 


“ANYTHING containing IRON 
or STEEL’ 





WANT TO BUY TANKS 
6—10,000 to 25,000 GAL. HORIZ. 
4—5,000 & 10,000 BBL. VERT. 
4—55,000 to 80,000 BBL. VERT. 

R. C, STANHOPE, INC. 


60 E, 42nd St, 
N. Y¥. 1%, N. Y. 




















Positions Open 





SALESMAN WITH CHEMICAL 
BACKGROUND 


Well-known nation-wide marketer of 
Petroleum Solvents and Chemicals of 
fers exceptional opportunity to young 
ambitious sales representative in es 
tablished Southeastern Territory. Pre- 
fer man 30-40 years of age. All re- 
plies will be kept in strictest confi 
dence Write complete details to: 


BOX 505 








POSITION OPEN 


National marketer and refiner has 
openings in permanent sales positions 
selling and _ servicing industrial ac 
counts with highest grade rust preven- 
tive compounds, industrial lubricating 
oils and greases, Chicago and Phila- 
deiphia areas open, Previous experi- 
ence desirable but not entirely neces- 
sary. Age 30-40 preferred Give his- 
tory and expected income Replies 
kept confidential Address 


BOX 508 








WANTED 


Kansas Independent Refiner has open- 


ing for young, aggressive salesman re- 
fined products tank car and tank truck 
delivery to Mid-western markets, Must 
be familiar with refining operations 
and equipment using products, especial- 
ly diesel engines and home burners. 


Give age, experience and references. 


BOX 502 








Agent Available 





ATTENTION MANUFACTURERS 
If you want distribution in Los An- 
geles County, California, I would be 
interested in one or two good lines to 
offer Filling Stations. 
lowing this class trade 


REPLY BOX 510 


Have large fol- 











Position Wanted 








PETROLEUM MAINTENANCE 
SUPERVISOR 
Experienced on Bulk Plant & Retail 
outlet construction & Maintenance 

Available December 1, 1948 


BOX 503 

















Keep ‘em clean... and 
You'll Get More Business 


Use the NPN Housekeeping Inspec- 
tion Booklet for Service Stations as a 


constant check on the cleanliness of your 


stations. 
PRICES 
Single copies $ 0.25 each 
25 copies 5.50 
50 copies 10.00 
100 copies 18.00 
200 copies 32.00 
500 copies ie 70.00 
1000 copies 130.00 


Prices for larger quantities on request. 
Quantities other than those shown will 
be billed at the per copy rate for the 
next smaller quantity shown. 


(Ohio purchasers, add 3% Sales Tax) 


NATIONAL PETROLEUM NEWS 
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Young Jobbers 


Fred E. Bergfors, Jr., 28, joined 
Quincy Oil Co., Quincy, Mass., in 
November, 1945, as manager of the 
oil heating division in complete 
charge of the sale, maintenance and 
repair of heating equipment and the 
sale of household heating oils. De- 
spite shortages of material and prod- 
uct, and severe competition, the com- 
pany reports that Fred has managed 
to lay the foundation these last sev- 
eral years for a successful, long-range 
merchandising campaign. 


Fred is steeped in the traditions 
of the oil industry, being the son 
of Quincy Oil president, Fred E. 
Bergfors, Sr. Quincy Oil, an Inde- 
pendent, operates two ocean termin- 
als—one in Chelsea, Mass., and one 
on the Town River in Quincy. A 
wholesale and retail distributor of 
gasoline, kerosine, heating oils, lub- 
ricating oils and greases, Quincy Oil 
owns and operates numerous filling 
stations and a large truck fleet. 


In June, 1938, Fred was graduated 
from Phillips Andover Academy and 
entered Williams College in Septem- 
ber of that year to major in biology. 
While at Williams he was a member 
of both the Garfield Club and Jun- 
ior Advisors and was also active in 
baseball and soccer. World War II 
interrupted his studies during his 


Mr. Bergfors 


senior year at Williams. He served 
with the 10th Malarial Survey Unit, 
U. S. Army, in France, Italy, Ger- 
many and North Africa. 

Fred was married in 1947 to Eliza- 
beth Calder of Squantum, Mass., a 
registered nurse. He is affiliated with 
the First Church of Squantum and 
also finds time for the Junior Ach- 
ievement Branch of the Quincy Cham- 
ber of Commerce. 


Oscar H. Fager, formerly of Petro- 
leum Specialties Co., St. Louis, and 
Shell Oil Co., has joined Roosevelt 
Oil & Refining Co., Mt. Pleasant, 
Mich., as head of the newly-created 
special products division. Mr, Fager, 
whose oil industry background ex- 
tends over 25 years, including work 
with the U. S. Navy, “will devote 
much of his time as research con- 
sultant to industrial concerns search- 
ing for petroleum products to im- 
prove presently used formulas or 
in the development of new formulas.” 


* * * 


Alexander Fraser, president of 
Shell Union Oil Corp., has been re- 
elected chairman of the Automotive 
Safety Foundation, and L. S. Wes- 
coat, president of Pure Oil Co., has 
been made vice chairman for the 
petroleum industry section of the 
foundation, replacing Robert E. Wil- 
son, chairman of the board, Standard 
Oil Co. (Indiana). Mr. Fraser as- 
sumed the chairmanship of the 
foundation last March following the 
resignation of Paul G. Hoffman who 
became head of the Economic Co- 
operation Administration R. L. 
Saunder, vice president of The Texas 
Co., replaced Mr. Wilson on the 
foundations’ Operating Committee, 
and R. G. Dunlop, president of Sun 
Oil Co., has been elected to the 
board of trustees. 


Nine members of the API Defense Services Committee were photographed outside their meeting room at the API convention. 
The display in the background was developed by Sun Oil Co. to help promote the affiliated units program. Left to right are: 
James E. McNary. Jersey Standard; William Kinsolving, Sun; John Mettenheimer, Humble: Rex Smith, Skelly: M. B. Chittick, 
Pure; C. H. Carpenter, Jersey Standard; E. W. Berlin, Standard-Vacuum; C. E. Cummings, The Texas Co.; S. S. Smith, Shell 


November 24, 1948 


61 





ABOUT OIL PEOPLE 





Regional directors of National Oil Jobbers Council get together following the council 


election in Chicago. 


Left to right: J. H. White, Charleston, S. C.; Morris Parker, 


South Bend. Ind.; Grover Dale, Harrisburg, Pa.; Denny Klepper, Wichita, Kans. 


Tom Plunkett is now in charge of 
fuel oil sales and William Bauer is in 
charge of gasoline sales at Apex 
Motor Fuel Co., Chicago, Ill. Apex, 
which added four new trucks to oper- 
ations recently, is headed by these 
men: Mel Keim, president; Roy J. 
Thompson, vice president; P. R. Crip- 
pen, secretary; and John Moll, treas- 
urer. 


J. B. Fairfield, Chicago, returned 
to Tulsa Nov. 1 as manager for Na- 
tional Petroleum Sales, Inc., a recent- 
ly-established marketing firm han- 
dling all types of refined products, 
natural gasoline and liquefied petro- 
leum gases. Until Sept. 7 Mr. Fair- 
field was general manager of Great 
Lakes Refining Co. He now is locat- 
ed in the Howard Bldg., Tulsa. 


100 NEW 2,000 GALLON War Surplus 
SEMI TANK TRAILERS 


(2 Compartment) 





$1,55000 


Tires 900 x 20. Pump System to load and unload Liquids—Gasoline— 


Oil—Water. 


pumping unit. 


Complete with hoses. 


10 NEW DOLLIES, 900 x 20 tires . . . 


20 slightly used 4,000 Gallon 2 compartment. 
Location Dallas—$2,250. 


$850.00 


Tandem axle with 


Write for Complete Catalog 


REX TRAILER COMPANY, Inc. 


Manufacturers of All Types of Trailers 


1130 E. GEORGIA ST.—MA 4575—INDIANAPOLIS, IND. 


J. S. Feroe has been elected presi- 
dent of Beacon Petroleum Co., Tulsa, 
H. R. McFarland elected vice presi- 
dent and secretary, and R. E. Bolin- 
ger vice president and treasurer. . . 
Before Beacon Petroleum was organ- 
ized, Mr. Feroe was with Hanlon- 
Buchanan, Inc., for 14 years. 


* * * 


Robert Gregg, a member of Stand- 
ard-Vacuum Oil Co.’s marine sales 
division at Shanghai, China, for more 
than 27 years is returning to his 
home in Belfast, Ireland, pending his 
retirement in January. Mr. and 
Mrs. Gregg and their two children 
were interned by the Japanese for 
32 months during World War II. Fol- 
lowing their release, the family was 
home for six months’ rest, then re- 
turned to China. 

* * * 


Warren’ Burns, oil publication 
writer formerly with NATIONAL PE- 
TROLEUM NEWS has joined the pub- 
lic relations department of Stand- 
ard Oil Co. of Calif. in New York. 


Mr. Lacomble Mr. Spaght 


A. E. Lacomble, president of Shell 
Development Co., research affiliate of 
Shell Union Oil Corp., has been elect- 
ed chairman of the board effective 
Jan. 1, 1949, and will be succeeded 
by M. E. Spaght, now vice president 
of Shell Development. Mr. La- 
comble joined the Shell companies in 
1920 after receiving his doctorate in 
science from the University of Ley- 
den, Holland. After five years in the 
Dutch East Indies, he became assist- 
ant superintendent of Shell’s Mar- 
tinez, Calif., refinery. In 1936 he 
was made vice president in charge of 
manufacturing for Shell Petroleum 
Corp. Later he served as chairman 
of the Executive Committee of Shell 
Development and became president in 
1943. . . . Mr. Spaght has been with 
Shell for 15 years. He began as a 
research chemist at Martinez and was 
named manager of Shell’s manufac- 
turing research and development in 
1940. During World War II he served 
with the U. S. Naval Technical Mis- 
sion in Europe and as a director of 
the U. S. Strategic Bombing Survey 
in Japan. After the war he was made 
manager of manufacturing west of 
the Rockies. He became vice presi- 
dent of Shell Development in 1946. 
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E. Q. Beckwith, 
a veteran in the 
LP-gas_ industry 
with both Phillips 
Petroleum Co. 
and Beacon Pe- 
troleum Co., has 
joined Sid Rich- 
ardson Gasoline 
Co., Fort Worth, 
as manager of 
LPG sales. Dur- 
ing World War II 
: Mr. Beckwith 
ee served in the Or- 
dnance Depart- 

ment, U. S. Army, at Washington and 
as commanding officer at the Lima 
Tank Depot, Lima, Ohio. . . Sid Rich- 
ardson Co. is building a natural gaso- 
line plant near Kermit, Tex. Plans 
call for the plant to be in operation 
by February, 1949, with daily aver- 
age production of about 100,000 gals. 
of natural gasoline and 100,000 gals 
of propane and butane. 
* 


John F. Vining, oil broker, New 
York, has acquired the business of 
Bryant & Vining, Inc., and is now 
operating under the name of John F. 
Vining Co. 








+ + 


* 


P. E. Lakin, 
vice president in 
charge of mar- 
keting for Shell 
Oil Co. east of 
the Rockies, re- 
cently moved to 
the West Coast as 
part of a com- 
pany plan to co- 
ordinate more 
closely West 
Coast operations 
Mr. Lakin with activities 
east of the 
Rockies. Mr. Lak- 
in first joined Shell in 1915 and was 
marketing vice president in the East 
at Shell's home office since 1942. 


* * * 


Russell G. Maher, president of Road 
King Distributing Corp., Riverside, 
[ll., reports the company’s name has 
been changed to Riverside Oil Co,... 
Dan C. Miller is executive vice presi- 
dent of Riverside and Glorian Kasper 
is assistant secretary-treasurer. 





o v * 


Ross Floyd, Continental Oil Co.’s 
agricultural service director, was one 
of the Future Farmers of America 
founders honored during the 20th an- 
niversary meeting of the national 
FFA in Kansas City Nov. 14-20... . 
One of the organizers of the Future 
Farmers of Oklahoma in 1926, Mr. 
Floyd headed the Oklahoma delega- 
tion to Kansas City in 1928 and par- 
ticipated in forming the national or- 
ganization which today numbers 350,- 
000 members. 
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INLAND 


PLANTS 





INLAND STEEL 
CONTAINERS... 


. . because they are designed for 
petroleum products—have practical 
tight sealed closures yet are easy and 
convenient to use. The uniform, 
strong construction gives dependable 
safety in shipping. No leakage. 


® Six popular containers for oils 
and grease are—1. No. 5538 
drum. 2. No. 584R swivel spout 
pour pail. 3. No. 1480W grease & 
drum. 4. No. 31/286 grease pail. | 


5. No. 551B8 lever locking ring 


drum. 6. No. 584 lug cover pail. 


STEEL CONTAINER C0. 
Container Specialists 
nS ee 
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Members of Maine Independent Oil Marketers Assn. gathered recently in Bangor, Me., for their annual meeting and election 


of officers. 


Association decided upon an active and progressive future program at the session, and heard a discussion of the 


proposed fair trade practices for New England. Shown above are (left to right seated): L. D. Bearce, Caribou. retiring president: 
Roland Genthner, Waldoboro, who was re-elected treasurer and who is a member of the advisory board of the Independent 
Oil Men's Assn. of New England; Raymond Rideout, Augusta, newly elected president: and Fred McKenney, Lewiston, a past 


president and chairman of the newly appointed legislative committee. 


Standing are: Allen M. Chase, Presque Isle; Carroll 


Mullen, Waterville: D. W. Small, Machais; Allen Tewksbury. Skowhegan: and George Scott, Belfast, chairman of the Safety 


Three changes have been made at 
Gulf Oil Corp.: A. C. Rall and C. F. 
Salzer are now assistants to the 
comptroller, and J. F. Tims, Jr., is 
manager of the general statistical di- 
vision. . . . Mr. Rall, who joined Gulf 
in 1946, will handle special assign- 
ments and will continue as secretary 
of the Budget Committee. Mr. Salzer 
joined Gulf in 1930 and became as- 
sistant general auditor in 1945. He 
will handle special assignments and 
contractual matters. Mr. Tims, as- 
sistant manager of the general statis- 
tical department since 1936, has been 
with Gulf since 1927. He has been 
serving as employe relations advisor 
to the comptroller and as acting man- 
ager of the statistical department. 


+ * * 


Sixteen of 40 men enrolled for the 
third annual short course for motor 
vehicle maintenance supervisors at 
Pennsylvania State College, State 
College, Pa., this month, were oil men. 
Among those enrolled were these oil 
company men: 

Standard Oil Ce. (Ohio)—John J. 
Baadte, automotive engineer, Cleve- 
land; Robert I. Beltz, assistant man- 
ager, maintenance department, Can- 
ton, Ohio; E. T. Coady, distribution 
manager, Columbus division, Colum- 
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Committee 


bus, Ohio; Charles R. Gardner, shop 
foreman, Tiffin, Ohio; Dan T. Ma- 
loney, fleet superintendent, Youngs- 
town, Ohio; William J. Stormont, 
fleet supervisor, Columbus, Ohio. 

Atlantic Refining Co.—V. Boyer, 
automotive maintenance supervisor, 
Pittsburgh; Morgan E. Frost, super- 
visor, Syracuse, N. Y.; Edwin M. 
Wright, truck draftsman, Philadel- 
phia. 

Oil Marketers Corp.—Mahlon Bur- 
gett, supervisor, Bradford, Pa. 

Kendall Refining Co.—H. F. Couch, 
field engineer, Bradford, Pa. 

Freedom Valvoline Oil Co.—Russell 
J. Gulnac, chemist and technical serv- 
ice engineer, Butler, Pa. 

United Refining Co.—Robert L. 
Larson, mechanic, Warren, Pa. 

Quaker State Oil—Lloyd L. Levy, 
mechanic, Emlenton, Pa. 

Emblem Oil Co..-W. J. Lopez, su- 
perintendent of motor vehicles, War- 
ren, Pa. 

Sheridan Oil Co. 
Seneca Falls, N. Y. 

Among oil men acting as instruc- 
tors during the course were: J. Wil- 
lard Lord, safety engineer, Atlantic 
Refining, Philadelphia; John W. 
Pauli, fleet engineer, Ethyl Corp., 
New York. 


G. Robert Seitz, 


Rusell A. Keck, vice president in 
charge of marketing, Kendall Refin- 
ing Co., has been appointed to the 
American Petroleum Institute’s Lub- 
rication Committee for the balance 
of 1948. 

Cc o° o 

Paul Moss, Odessa, Tex., director 
of Independent Petroleum Assn. of 
America, has been appointed judge 
of the 70th Texas Judicial District 
by Gov. Beauford H. Jester. 
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TRUCK TANKS 


EXCLUSIVELY DESIGNED AND 
BETTER IN EVERY DETAIL 


Cuil FOR USERS LARGE AND SMALL 


Brownie designs and custom-builds truck 


tanks to fit exact specifications and vary- 
ing needs. Why not let Brownie’s years 
of experience and engineering skill in 
producing the finest in delivery and trans- 
port equipment help you with your prob- 


lems. The Brownie plant has complete 


and unexcelled facilities to assure perfec- 
tion in every detail of advanced truck tank 
construction. Brownie-built bodies also 
possess exclusive patented features, not 
available on other truck tanks, and a rec- 
ord for enduring, efficient, and trouble- 


free service with users large and small. 


BROWN STEEL TANK COMPANY 


2901 4TH STREETS. €E. 


MINNEAPOLIS 14, MINNESOTA 








she died of a broken part 


Many’s the car on the junk pile today because 
of parts that didn’t receive proper lubrication. 
Good lubricants would have added to their 
life spans. 

When you sell Sun “Road Proved” lubri- 
cants, you deliver maximum protection against 
friction and excessive wear. Sun lubricants 
have been used in more than a million vehicles, 
have proved their worth in over a billion miles 
of operation under all kinds of conditions. They 
keep cars out of the repair shop and off the 
junk pile. 

Sun offers you a reliable line of high quality 
automotive lubricants for sale, under your own 


SUN OIL COMPANY - 


brand name, to fleet-owners, or through service 
stations and garages... 


S.A.E. Motor Oils from 10W to 70 
Transmission Lubricants 

Gear Lubricants 

Chassis Lubricants 


Lubricants for Special Parts like 
Steering Gears, Water Pumps, 
Universal Joints 


For full information on these modern ‘“‘Road 
Proved” lubricants, or for blending oils, speci- 
fications, bases and greases, call your nearest 
Sun office, or write Department N P| |. 


Philadelphia 3, Pa. 


In Canada: Sun Oil Company, Ltd.—Toronto and Montreal 


SUN LUBRICANTS 





